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The Liberating Highroad 


Byroads may be peaceful pathways, but they do not 
lead to ambitious destinations. Fear keeps many from 
joining the great procession that moves along the high- 
way to success. They mistakenly fear they lack ability, 
and they shelter themselves in a salaried position whose 
future is not satisfyingly bright. Life insurance sales- 
manship is a liberator of such men. Cast out fear, have 
faith that you are as capable as other men, learn how 
fine an opportunity life insurance provides, and then 
a —_ by-way 7 — gen pee | ap — thousands 
and thousands are happily and safely traveling. 

Confer with the nearest Penn Mutual General Agent, ne ee eine Soe 
or write direct to our Home Office, if you are ambitious, All policy contracts have been revised as to rates and values. 
industrious, and desire success. Non-Participating plans become Participating at the end of twenty years. 
Now offering Participating as well as Non-Participating contracts. 

The Penn Mutual Juveniles from thirty days to sixteen years. 
Li fe Insurance Com an Writing Sub-standard and issuing Double Indemnity and Disability. 
p y Available territory for men of character and ability. Address 


Independence Square E. S. Albritton, Vice-President and Manager of Agencies 


Philadelphia The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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Security Mutual Casualty Company 


December Thirty-First, 1926 
ASSETS 


Bonds and Stocks (Market Value) $7,465,665 .00 THE UNUSUAL PROGRESS 


prc Estate joraee 1 
ccrued Interest on Investments 01, ; 

Cash in Bank and Offices 1,199,252 .06 OF THIS COMPANY, IS 
Premiums in Course of Collection 399,390 .22 


Deposit with Workmen’s Compensation Board, PE RHAP S 4 THE BE S T 


Province of Manitoba 2,444.91 


LIABILITIES 0,106,517 98 RECOMMENDATION OF 


Net Special Reserve for all Liabilities $5,894,895 .79 
Unearned Premiums 611,616 .08 THE CALIBRE OF SERV- 


Reserve for Taxes and aeerees ee < 
Unabsorbed Premium Refund declared (Not paid 301 .37 
Net Cash Surplus 2,610,000 .00 ICE IT RENDERS. 
$9,198,417 .93 
Unabsorbed Premiums Returned to Policyholders 
(in cash) over $8,000,000 .00 


Fundamentally Right Economically Operated 
Financially Sound 


HENRY W. IVES & COMPANY | THE EQUITABLE SURETY 


UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
FOR EXCESS AND REINSURANCE COMPANY 
FACILI 
bi | ned Facultative me ey heen rh a General and HAROLD R. CRONIN, ident 
levator Pres 


worpldelty eget Robbery HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


lary, Theft and Larceny 
ersonal Accident and Health Court Square Building 


we Broperty Darnage including Liability 2 Lafayette St. New York City 


Insurers Catastrophe 
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A SPECIMEN COPY 


of our 


PREFERRED WHOLE LIFE POLICY 


will be sent. to any one requesting it. 





This policy which has met with such instant suc- 
cess since its introduction on November Ist is issued 
in amounts of not less than $5,000 to risks distinctly 
above the average of those entitled to standard 
insurance. This super-standard or preferred group 
is given through a reduced cost for their insurance 
the benefit of the fact that they are better risks than 


the average. 
Premium Rates for $10,000 
Age 25—$174.90; age 35—$229; age 45—$323.90 


Subject to reduction by Dividends 
On Agency matters address 


JAMES A. FULTON 
Supt. of Agents 


HOME LIFE INSURANCE COMPANY 
256 Broadway New York City 

















THE INSURANCE PROGRAM 
IS NEVER COMPLETED 


T can never be, because the policyholders’ 

circumstances are always changing. By 
the time the program has been arranged and 
the insurance has been in force for a few 
months, the protection seems totally inade- 
quate. 


The Life Insurance Trust is an excellent 
method to use in proposing a revision and an 
enlargement of the insurance program. It is 
a new and vivid presentation of the whole sub- 
ject of life insurance. How it may be used 
to advantage is described in our booklet, ‘““The 
Insurance Trust*and Its Value to Life Un- 
derwriters,” sent on request. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 


























A POLICY FOR 
EVERY APPLICANT 


The Lincoln National Life is now in position to 
offer everybody a policy. 

In addition to its wide scope of policies written 
over an age range of from 1 day old to 70 years and 
its substandard service covering employment hazards 
and physical impairments, it presents a Retirement 
Income Policy written upon men or women without 
physical examination. 

The Retirement Income Policy, which has death 
benefits, cash surrender values, loan values and pro- 
viding either a life annuity or refund annuity to be- 
gin at an age elected by the insured, gives Lincoln 
National Life agents a chance to offer some form of 
policy to every applicant. 


‘G NK uP() ) wir THe () LINCOLN) 


The Lincoln National Life 
Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $500,000,000 in Force 

















ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point 
of company and service. Think it over: 


Any natural death 
Any accidental death 
Certain accidental death 


Accident Benefits $50 per WEEK (non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the 
hands of a progressive agent and we invite you to 
give serious consideration to the United Life 


“Policy You Can Sell.” 


There may be an opportunity in your town. Our 
Vice President, Eugene E. Reed, will tell you all 
about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord, 


New Hampshire INQUIRE! 
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THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PuBLISHERS 
135 WititaAmM Street, New York 


Arthur L. J. Smith 
President 


Harry W. Barnard 
Second Vice-President 
Robert W. Blake Loughton T. Smith 
Treasurer Secretary 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Robert W. Blake, Managing Editor; Thomas J. V 
Cullen, Statistician; Ernest V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor. 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1927, by The Spectator Company, New York 


Charles H. Nicoll 
Vice-President 
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‘HE Annual Organization Number 
of THe Spectator is published 
as Section II of this issue. This number 
is brought out annually for the pur- 
pose of presenting under one cover 
the important insurance organizations and 
keeping that information up-to-date. It 
has a further purpose in that it memo- 
rializes the work of the great leaders of 
the insurance business. The combined 
issues form a readily accessible historical 
record of the trends of insurance organi- 
zation work from year to year. In these 
respects it is a valuable contribution to 
insurance literature, unique in its con- 
ception, well worthy of the close attention 
of all insurance men. 





THREE IMPORTANT ADDRESSES 

LWAYS the addresses delivered at 

the annual meeting of the Associ- 
ation of Life Insurance Presidents pre- 
sent new ideas which are of wide interest 
and of particular value. Among the inter- 
esting addresses was that of Darwin P. 
Kingsley, president of the New York 
Life Insurance Company, who, while 
somewhat inclined to flout the idea that 
modern scientists would ever be able to 
prolong the present span of life to any 
great extent, advanced the thought that 
the brain is capable of tremendous ex- 
pansion and that as a result future gen- 
erations will live much faster. He thinks 
that in years to come people will, in an 
equal span of life, live 1,000 years or 
more. This thought leaves room for much 
speculation. In the mind’s eye one can 
see the world peopled with humans un- 


believably blasé and possessed of knowl- 
edge not dreamed of by our most learned 
men. Their mode of life will necessarily 
be much simpler than ours, and stripped 
of many present-day conventionalities 
which are necessary today because of our 
limited knowledge of life. One sees me- 
chanical developments which outstrip 
those of our most imaginative newspaper 
artists, and buildings whose lines and pro- 
portions are more tremendous than any 
architect has yet dreamed of. One sees 
school children reading classical literature 
at ten years or so and finds the post- 
graduate classes at the universities filled 
with students still in their teens. And yet 
we think the youth of the present day are 
living fast! Their fast living is confined 
to life itself and does not consider know!l- 
edge as productivity also. Yet Mr. Kings- 
ley has dreamed a dream and it has a 
much more logical aspect than the dreams 
of those scientists who think of longevity 
as pertaining only to the body. It is the 
first time that longevity of the brain has 
been the subject of theorization. 

Henry Abels, vice-president of the 
Franklin Life Insurance Company, of 
Springfield, Ill., gained close attention in 
his address on Insuring Life Insurance 
Proceeds. Briefly but very ably he drew 
a composite picture of the uses to which 
a group of beneficiaries had put their life 
insurance inheritance, showing the cares 
and troubles its proper investment had 
involved. He compared this with the more 
modern developments of life insurance in 
protecting the proceeds of policies, 
through monthly incomes, instalments, 
options, life insurance trusts and other- 
wise, showing the growth in the usage of 
those plans, a growth that has been very 
pleasing to those interested in seeing to 
it that life insurance proceeds are put to 
the uses for which they were originally 
intended. Right at the start of his address 
he took up the oft-repeated argument 
that “95 per cent of all estates of $5,000 
or upward are dissipated in from 5 to 7 
years.” Mr. Abels cited the results of an 
investigation in an effort to show that this 
statement is not based upon the facts. 
And while in a measure his figures showed 
that there probably has been exaggeration 
of the idea, yet he did not entirely support 
his own theory, since the figures he used 
covered estates in no cases more than six 
years old. A similar investigation cover- 
ing estates which had been in existence 
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from eight to ten years would be of more 
value and perhaps more thoroughly dis- 
prove the popular idea that such a large 
proportion of lump sum payments on life 
insurance policies are so soon dissipated. 
Mr. Abels was supported by Edward W. 
Decker, a Minneapolis banker, who inter- 
polated in his address some very compli- 
mentary remarks concerning the work of 
life insurance companies and of his per- 
sonal knowledge of the benefits that have 
accrued to beneficiaries through life insur- 
ance estates. 

Particularly outstanding was the ad- 
dress of John K. Gore, vice-president and 
actuary of the Prudential Insurance Com- 
pany of America, who submitted an 
original survey of health conditions 
throughout the world. It was surprising 
to learn from him that the United States 
is so lax in the work of prolonging the 
span of human life that nine other coun- 
tries rank ahead of it. The survey cov- 
ered thirty-two countries and was 
prompted by the hope that a knowledge 
of the facts would stimulate efforts for 
improvement. There is no doubt but that 
such efforts are already being made, and 
in these the life insurance companies are 
taking an increasingly important part. 
Mr. Gore was inclined to place the blame 
for the present status of the United States 
in this matter on the fact that the country 
is still a melting pot and that its mortality 
rate is adversely affected by the melting 
process. Whatever the causes, it is known 
that splendid work in removing them is 
being done, and without doubt the survey 
made by Mr. Gore will be of material aid 
to this work not only from a stimulative 
basis but also because it contains a care- 
ful analysis of conditions and the prog- 
ress of imporatnt diseases which should 
prove of great value. 





Death of Abb Landis 

Abb Lowe Landis, widely known as an actu- 
ary, died last week at his home in Nashville, 
Tenn. Mr. Landis had for many years been 
identified with fraternal insurance as an actu- 
ary and counsellor, and was 71 years of age at 
the time of his death. He was largely instru- 
mental in placing some of the important fra- 
ternal societies on a sound financial basis. 


Death of James A. Durkin 
THE SprEcTAToR extends its sympathy to. 
Joseph L. Durkin, secretary of the Home Life 
Insurance Company of America, Philadelphia, 
at the recent death of his thirteen-year-old-son, 
James A. Durkin. 
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LIFE INSURANCE 








ST. LOUIS COMPANIES 
DEFENDED 





Heads of International Life and Con- 
tinental Life Make Statements 





J. A. RATHBURN SPEAKS FOR DEPART- 
MENT 





Criticism of California Commissioner Said 
Missouri Official to Be Based Upon 
Misinformation 
St. Louis, Mo., December 12.—The attack of 
Charles R. Detrick, Commissioner of Insur- 
ance of California, in the meeting of the Na- 
tional Convention of Insurance Commissioners 
at New York last week, was vigorously defended 
by the Insurance Department of Missouri, the 
Continental Life Insurance Company and the 
International Life Insurance Company, both of 
St. Louis, against whom it was directed. Com- 
missioner Detrick declared that the recent 
examination of the Continental Life was a white- 
wash by the Missouri department and further- 
more protested that the California department 
desired to be represented in the examination 
but was excluded. (Commissioner Detrick’s 
paper was summarized more fully in THE SprEc- 

TATOR for December 8.—EpitTor’s Nore.) 


PRESIDENT Mays’ STATEMENT 
Questioned concerning Commissioner Det- 
rick’s intimation that the Continental recently 
had about 250 foreclosures, practically all farms 
with a book value of a little more than $1,500,- 
000, and that it had resold more than a third 
of them for so little cash that the total still 
owed the company is more than $1,400,000, 
President Mays stated that Commissioner Det- 

rick had apparently been misinformed. 


“All insurance companies have been forced to 
foreclose on some loans as a consequence of the 
1920 agricultural depression and we have taken 
a number and disposed of them”, Mays said. 
“However, in the past year we have had no 
more proportionately than any of the large 
Eastern companies.” Mays added that the Con- 
tinental has made $22,000 profit in the resale 
of foreclosed property during the past two 
years, 

President Mays admitted that the accident in- 
surance department of the Continental had lost 


money during the first six months of this year. 


DEPARTMENT Not Lax 


Both President Mays and Roy C. Toombs, 
president of the International Life, vigorously 
denied that the Missouri Insurance Department 
had been lax in its supervision of the St. Louis 
companies. Both also stated Commissioner Det- 
tick was in error in charging that there are 
interlocking collateral loans between the com- 
panies. In this connection President Toombs 
Said: 

The California Commissioner is in error in 
his statement that there are interlocking col- 


lateral trust loans between the International 
Life Insurance Company and the Continental 
Life Insurance Company or between the Inter- 
national Life Insurance Company and any other 
insurance company. 

The International Life Insurance Company 
has only one loan on stock of the Continental 
Life Insurance Company and this amounts to 
only $26,500. This is a loan which was made 
by the International Life Insurance Company. 

Such loans by Missouri life insurance com- 
pany are absolutely according to law and there 
is nothing improper whatsoever about such 
transactions. 


Deputy SUPERINTENDENT'S REMARKS 


In the absence of Commissioner Ben H. 
Hyde, of Missouri, who has been ill for some 
time, Deputy Superintendent James H. Rath- 
burn, defended the Missouri department before 
the Commissioners’ meeting. His full statement 
follows: 


This atack is unusual and unprecedented. The 
manner of its presentation is still more unusual. 
Apparently every effort was made to play up 
the dramatic side. So far as the companies 
mentioned are concerned it is the belief of the 
Missouri Insurance Department that they are 
sound. If they are not, we are more interested 
than anyone else in making them so. A com- 
paratively recent examination of the Interna- 
tional by our department, acting in conjunction 
with the departments of four other States, 
found it to be solvent. The Continental is now 
being examined by our department to determine 
its condition and that examination will shortly 
be concluded. 


COLLATERAL LOANS 


Referring to collateral loans between Mis- 
souri insurance companies, or between these 
companies and companies of other States, we 
have only to say that the statutes of Missouri 
specifically provide for and authorize such loans. 
It is also our information that such loans are 
not confined to insurance companies of Mis- 
ssouri, but are frequently made by insurance 
by insurance companies of other States. Most 
of the loans referred to by Mr. Detrick were 
made before Superintendent Hyde came into 
office, and it is a fact that during the past sev- 
eral months these loans have been materially re- 
duced. 

A significant and outstanding thing in con- 
nection with this matter is that for more than a 
year suggestions have been made and things 
have been done which have led our department 
to conclude that outside parties are materially 
interested in harassing and annoying these com- 
panies with a view of effecting their purchase. 
This practice is commonly known as dynamiting 
insurance companies. It is our firm opinion 
that such efforts have been made and are still 
being made with respect to these two companies. 

I do not wish to be understood, however, to 
say or insinuate that these attacks and Commis- 
sioner Detrick’s paper have any relation to each 
other or connection with one another. On the 
contrary, I am of the opinion that Commissioner 
Detrick has been misled as to the true status 
of affairs. 

It goes without saying that the Missouri De- 
partment will continue as it has in the past to 
see to it that Missouri insurance companies are 
kept in a sound conidtion. It is unfortunate, in- 
deed, that a time should be chosen for this at- 
tack when Superintendent Hyde is too ill to 
be present: 





PRESENTS HEALTH SURVEY 





John K. Gore Finds United States 
Remiss in Life Extension 





ADDRESSES LIFE PRESIDENTS 





Thirty-Two Countries Covered in Exhaus- 
tive Report Made by Prudential’s 
Vice-President 

Submitting an original survey of health con- 
ditions throughout the world to the twenty-first 
annual convention of the Association of Life 
Insurance Presidents last week, John K. Gore, 
vice-president and actuary of the Prudential 
Insurance Company of America, Newark, N. J., 
said: 

“From the interesting and informative papers 
and discussions presented here yesterday and 
today in our consideration of ‘America’s New 
Economic Frontiers,’ we learn that in life insur- 
ance, automobile, telephone and telegraph, rail- 
roads, public utilities, manufacturing and other 
necessities, comforts and activities, the United 
States leads the world. It is with some hesita- 
tion, therefore, that I bring you a message from 
a field in which we are not first nor second 
nor third. In fact, as nearly as I can ascertain, 
the United States seems to rank not higher 
than tenth in the great work of prolonging the 
span of human life.” 


The survey, which has just been finished un- 
der the supervision of Mr. Gore, covers thirty- 
two countries, representative of all sections of 
the world, for the first quarter of this century. 
It was prompted, said Mr. Gore, by the hope 
that a more general knowledge of the fact that 
the United States, as to the average longevity 
of its citizens, does not hold the position it 
should among its fellow countries, might stim- 
ulate a more determined effort for improvement. 


Human life is now being prolonged, in some 
thirty-two different countries, to the extent of 
about 635,000 lives each year, as compared with 
conditions at the beginning of this century, ac- 
cording to Mr. Gore. In twenty-eight coun- 
tries the general death rate has been reduced, in 
some cases by as much as nine persons per 1000; 
in only four has it increased, namely: Ceylon, 
Bulgaria, Jamaica and Japan. While the statis- 
tics show that the United States has made com- 
mendable strides in the improvement of public 
health, there is much yet to be accomplished 
before this country will achieve in public health 
the supremacy attained in other fields, for there 
are nine countries in the world with lower death 
rates than the United States. 


The first quarter of the twentieth century and 
especially the years since the Great War have 
witnessed an increasing intensive, organized ef- 
fort throughout the civilized world to lessen the 
ravages of disease, said Mr. Gore. 
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THE 


BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By William T, Nash 


Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in the 
publications issued by The Spectator Company of which Wil- 
liam T. Nash is the author. 


LEAFLETS FOR CREATING PROSPECTS 


BIG BUSINESS AND LIFE INSURANCE. ........eeeeeeececceees 10 
BUCK ADAMS’ WILL.......cccccccccccccccccccccccccccccccccece 10 
Me wie ty i es | ee eee ere Coe ree 25 
DOES A YOUNG MAN NEED LIFE INSURANCE?.......+see00- 15 
FAMILIAR DANGERS LOSE THEIR TERRORS...........+0--. 10 
FARMER’S INVESTMENT, yy PoP ee = 


GETTING THE MOST OUT OF L 
GET ACQUAINTED WITH YOUR seta INSURANCE (In Press). 40 
GIVING THE BOY A CHANCE 15 
HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY?..10 
MOTHER AND SON......ccccoccccccccccccccccccccccececsosscees 10 
BR FRI NW eo 5 6.5 6:0 0:5 0.65 69'9:010:5:0:910 0 0.000000 0626. 00:5 090 40 85be oenre 10 
ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
a | es EXPERIENCE WITH ENDOWMENT ee 
ONE FARMER'S EXPERIENCE WITH LIFE INSURANCE...... 10 
ONE SALARIED MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE.15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE..10 


sere cece sees essseeseseseeoees 


eee eer ee rereeeserereseseseseeesece 


PARTNERS AND LIPE INSURANCE. ........0.cccccccccscccesee 10 
REAL REASONS FOR LIFE INSURANCE..........cccecceceececs 10 
iis pj ijt, in | ei On eG ea... 10 
LEAFLETS FOR INSTRUCTION OF THE AGENT 
BUTT BUCCHRSS Et A WARITIBE oo oc occ sccecdscecccesecewensee 10 
PRMD IIE RE oooh 5 cc hnus a sdie.os vic «e's pve ninwe nibiedles oleuie Gem 25 
CHARIZ® FERRELI/S DEAD BOOK. .......0c.cccsescsesccceses 10 
METHODS THAT WIN SUCCHSB..........cccccccsccsccccscvees 15 
SERVICE AND ITS REWARD ..........cccccscocccecccces aecr oe 15 
Re A BLAH, THRs. oie acco cece cb denertcseaewehonee 15 
LEAFLETS FOR MONTHLY INCOME PROSPECTS 
TRMSING POUR INSURANCE & «os oocccscccccccccccccsesesssocis 10 
JOHN APPLEGATE’S INSURANCE..........cceccceecceeccceers 10 
Paseo ns o:c.0euscicnen sib acca eeu 10 
ONE WOMAN'S EXPERIENCE WITH A MONTHLY INCOMBE...15 
OUT OF THE MOUTHS OF BABES..........ccccceccccccceccccecs 10 
RAGING WHAT WOU LEAVE... «o...ccvcccccccceves sciedesscisnes 10 
CONSERVATION LEAFLETS TO REDUCE LAPSATION 
AT WH ENDIOPN THER ROAD......... << ..0cccceesceseccccsccccccse 10 


DON’T THROW AWAY THE LIFEBOAT 10 
GET ACQUAINTED WITH YOUR LIFE INSURANCE (In Press). ~ 
GIVING YOURSELF A CHANCE 


eee eee ee eee eee ee eeeeeeeeesereses 


SIO W. TEOPHS ART BHATIORED 6 oo0 cc esos cctc 0s 0 cccisiccesees sees 10 
WHY WEE DON'T TAVE PORTVEIR 6... occ ccccicccccccciccsacecccscs 10 
CONSERVATION LEAFLETS TO REDUCE LOANS} 
BORO WING FROM DEAR. 6 5 o.056s05:0005050000crneceece Ree 
BORROWING ON YOUR LIFE INSURANCE.......cccceeecceeces 10 
HAVE YOU A LOAN ON YOUR LIFE INSURANCHE?..........000: 10 
LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 
RUS PAI ss et oan ves comnceer ass Geta eae 10 
SOMETHING IS ALWAYS HAPPENING. .........ccccecccecsvces 10 
UNNI RES HERE ie onda nce coabeeunccdameubeeeaeusaecssceue 25 


Sample copies of all the Nash leaflets, varying in price from ten to twenty- 
five cents each, amount to $5.15. Send us $4, and we will mail you sample 
copies of all 44 of the Nash leaflets conveniently packed in a carrying case 
for easy reference. Ask for circulars giving prices in quantities. We will 
also mail you on application a 32 page descriptive pamphlet entitled The 
Business Builder’s Service. 
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In Force 
Over 

$119,000,000 


Harry L. Seay, 
President 


Clarence E. Linz, 
V. P. & Treas. 


H. B. Seay, 
Vice Pres. 
P. N. Thevenet, 
V. P. & Secty. 


P. V. Montgomery, 
V. P. & Actuary 


a . * “4 
SOUTHLAND LIFE INSURA 
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A Complete Yet Simple Explanation of 


INSURANCE 
PRINCIPLES AND PRACTICES 


By Riegel & Loman 


Every kind of insurance and all phases of the work are fully 
described in this comprehensive book. The description and 
explanation of each type of insurance—accident, health, life, 
fire, marine, title, automobile, credit, liability, compensation 
are given in language free from technicalities. 


More than 100 Forms Reprinted 


The book contains more than 100 different applications, pol- 
icies, forms, clauses, contracts and agreements. These cover 
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It contains 514 pages and measures 6 x g inches. 
Price $6. 


THE SPECTATOR COMPANY 


Chicago New York 



























abili 
fam 
succ 
deve 
of t 
billic 
TI 
“life 
soon 
of $ 
to 7 
port 
cause 
either 
been 
posse 
be ab 
in ey 
safely 
Des 
basis 
truth 
compz 
throu; 
of its 
tain t 
money 
under 
been i 








Fact 
claims, 
had be 
than s 
The re 
had be 
vestme! 
amount 
$4000, 
or 1.3 
This 1 
Americ 
should 
Wives ° 
forced | 

The 
policies 
terestin; 
Of thes 
$3000 t 
amount: 
per cent 
daughte: 
amount 





In 

Each 
terest. 
liquidate 
(furnish 
Plemente 
educated, 









—An ac 
Nsurance 


www 


' Dowooe 





)- 


rk 








December 15, 1927 


THE SPECTATOR 





Life Insurance 








Insuring Life Insurance Proceeds 


By Henry Asets, Vice-President, The Franklin Life Insurance Company 


HAT ever may be said or thought of 
W modern flappers, no longer need we 

we doubt American womanhood’s 
ability to assume the responsibilities of the 
family and to direct its financial affairs with 
success. This conclusion is supported by facts 
developed after a careful investigation by one 
of the large life insurance companies having 
billions of insurance in force. 

The statement has frequently been made that 
“life insurance claims paid in a lump sum 
soon vanish,” and that “95 per cent of all estates 
of $5000 or upward are dissipated in from 5 
to 7 years.” But efforts to find facts to sup- 
port these statements have failed. Perhaps be- 
cause many men seem to have little capacity 
either to save, or safely invest, money, it has 
been popular to assume that women suddenly 
possessed of large sums of money would not 
be able to withstand the temptation to indulge 
in extravagance, nor would they be able to 
safely invest such funds. 

Desiring to have reliable information as a 
basis upon which to determine the measure of 
truth in these statements, a large life insurance 
company selected 1000 of its claims, scattered 
throughout the United States, and instructed 40 
of its most experienced representatives to ascer- 
tain the facts concerning the disposition of 
money paid, not only under its own policies, but 
under any other life insurance that may have 
been in existence upon the lives in question. 


WomeEN Futritt THEIR TRUST 

Facts were secured regarding 739 of these 
claims, amounting to $9,579,589. This money 
had been in the hands of beneficiaries not more 
than six years and not less than three years. 
The remaining cases could not be located. There 
had been actual loss of principal through in- 
vestments or other causes in only 32 cases. The 
amount lost in these cases averaged less than 
$4000, and the aggregate was only $126,724, 
or 1.3 per cent of the total insurance involved. 
This record should stimulate confidence in 
American womanhood’s business ability and 
should allay any doubts concerning what our 
wives will do with life insurance money if 
forced to invest and conserve it. 

The story of how the beneficiaries of these 
policies administered these payments is most in- 
teresting. The claims were all on male lives. 
Of these, 215 claims were for amounts of from 
$3000 to less than $5000 and 524 were for 
amounts ranging from $5000 to $50,000. In 85 
per cent of the cases a wife, mother, sister, or 
daughter was the beneficiary. The average 
amount of insurance was $12,963. 


INVESTMENTS IN HUMAN WELFARE 
Each case is a story vibrant with human in- 
terest. Homes were bought, mortgages were 
liquidated, small businesses were purchased 
(furnishing income from small investments sup- 
plemented by personal service), children were 
educated, partners of husbands were bought 
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out, and in many other ways the money was 
put to efficient use. 

In 366 cases where the wife was beneficiary 
there were children to the number of 834, and 
the insurance amounted to $4,838,158, or $4032 
per person, including mother and children. 

In only 313 cases did there appear to be other 
estate than life insurance, and in only 79 cases 
where the wife was beneficiary had she married 
again. These were the cases, possibly, where 
the widow was left so small an amount that she 
was forced to marry or go to work. 

In 80 cases, the sum of $325,526 was used to 
pay off mortgages; in 115 cases, $781,141 was 
used to purchase homes or businesses; and in 
466 cases the sum of $6,812,360 was otherwise 
invested and is still yielding income. 

Children numbering 105 were the beneficiaries 
of special educational advantages in which 
$142,300 was invested. 

Considering the wide distribution of these 
claims and the varying amounts involved, this 
picture might be taken as a fair cross-section 
of what happens to the money paid to bene- 
ficiaries under life insurance policies. The re- 
sults indicate an inherent strength of char- 
acter and ability in American womanhood which 
constitutes an assurance to every insured man 
that his plans will be carried out and his trust 
capably executed by his beneficiary. Think of 
it—$9,579,589 of insurance on 739 lives, left 
almost wholly to women, a majority of whom, 
we may assume, had little or no previous busi- 
ness experience—and only 1.3 per cent lost! It 
would be difficult to believe the figures if they 
were not based on carefully ascertained facts. 
What better evidence could be desired, by even 
the most idealistic insurance enthusiast, that 
life insurance is fulfilling its mission? 

There is, however, another side to this pic- 
ture. Consider the burden of care, and the 
feeling of grave responsibility that rested upon 
these women in undertaking a new task of such 
magnitude. The load upon their inexperienced 
shoulders might have been greatly lightened, 
eliminating untold stress and worry. A larger 
measure of happiness and contentment might 
easily have been their portion, for life insur- 
ance companies have long been prepared to 
extend to the funds of beneficiaries the same 
conserving care that they give to the investment 
of life insurance reserves. 


How Lire Companies Assist BENEFICIARIES 

A policyholder may provide before his death 
that his insurance be paid as a monthly or an- 
nual income for a given number of years or 
for the life of the beneficiary, or that the prin- 
cipal sum may be left with the company for a 
short or long period of time at a guaranteed 
rate of interest to be increased by dividends 
based on the company’s earnings. In each case, 
there is the guarantee of the company’s entire 
assets behind the obligation assumed by the com- 
pany. As the volume of insurance in force 
has increased and as the uses to which life in- 
surance is put have extended, the companies 
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have constructed new methods of protecting 
beneficiaries. They are prepared to relieve them 
of the necessity of investing the proceeds of life 
insurance policies, and have accorded every sup- 
port to fieldmen who have strenuously presented 
the advantages offered by this life insurance 
service. 

During the present century this feature of life 
insurance has been greatly stressed and there 
is apparent a growing determination to render 
the use of life insurance money paid to the pub- 
lic as efficient as is possible. 

In order to measure the tangible results of 
all these efforts to assist policyholders in pro- 
tecting the funds to be left their beneficiaries, 
member companies were requested to furnish 
their available data for this survey, the first 
of its kind ever undertaken. We are indebted 
to these member companies for their hearty co- 
operation. While many companies have not 
kept special records showing the complete re- 
sults of this campaign to extend the usefulness 
of life insurance, the data obtained have made 
it possible to present aggregate figures clearly 
demonstrating that policyholders are recogniz- 
ing the benefit of this life insurance service and 
to warrant the prophecy that future surveys 
will show even more encouraging results. While 
information is not available concerning the total 
amount of insurance so safeguarded, the cumu- 
lative effect of these efforts will at once be ap- 
parent from a study of the facts which will 
follow. From all sources comes the informa- 
tion that the use of this newly emphasized field 
of life insurance service is being rapidly ex- 
tended. From each company comes the state- 
ment that an annually increasing number of pol- 
icyholders are requesting that their insurance 
be paid as an income, or under some other of 
the plans offered by companies for the protec- 
tion of life insurance proceeds. 

Thirty-four companies writing aggregate new 
paid-for ordinary life insurance in 1926 of $5,- 
351,000,000 (48.5 per cent of the year’s new 
business) furnished data in detail concerning 
the amount of insurance (including both old and 
new policies) to which some form of instal- 
ment settlement or income option was applied 
in 1926. This amount was $832,000,000, or 15.6 
per cent of the total new business written by 
these companies in 1926. The following is a 
brief summary of the data: 
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TLEMENT eres ae INSURANCE 


(Data from 34 Companies Writing 48.5 Per Cent of 


1926 New Paid-for Ordinary Life Insurance of 
United States Companies) 
3 ope a) ory 4 2 
gS FBS 28 eae eh 
3 wig om 8 fa Pi 
a Rot -e-7 3.4 & Sun 
8 oie Fa aes ae 
° & °¢6 on Evy ay 
oO 8 0 ze ene woe 
» S eH 5 4 OFS 
© wy z | +7 os oS * 
* & wean o 2.2 a] & a 
Ze 28 $y E SEES S808 
82 8935 o> 8-32 S45 
Sg BASE ES Gof. 8598 
Am Ona s <8 «20.8 Maem 
$500,000,000 or 
3 WEG vias ae $2,525,071,000 $324,646,000 12.9 
$200,000,000 to 

5 $500,000,000 1,386,752,000 312,555,000 22.5 


$100,000,000 to 





THE SPECTATOR 

















THE 


BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By William T, Nash 


Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in the 
publications issued by The Spectator Company of which Wil- 
liam T. Nash is the author. 


LEAFLETS FOR CREATING PROSPECTS 


BIG BUSINESS AND LIFE INSURANCH........seeecececesceees 10 
BUCK ADAMS’ WILL........ccccccccccccccccccccscsecesscccces 10 
COST OF DYING, THR... .......cccccccccccscvcccccccccccessecs 25 
DOES A YOUNG MAN NEED LIFE INSURANCE?.........++06- 15 
FAMILIAR DANGERS LOSE THEIR TERRORG.........-+0++-- 10 
FARMER’S INVESTMENT, pp wn 0:810:0:0 0:00 616 06 00 0 '¢:0:019:0,6'4 w olue a = 


GETTING THE MOST OUT OF LIF 
GET ACQUAINTED WITH YOUR Livi INSURANCE (In Press). 10 
GIVING THE BOY A CHANCE 15 
HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY?..10 
MOTHER AND SON... ..cccccccccccccccccccccccccccccccccccees po 
BO UNE NOI 6 5 0050 soca one evened 0b eos 008s neon eh'ss os ieeesewe 

ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSURANCE. 15 
me ee EXPERIENCE WITH ENDOWMENT a. 
ONE. FARMER'S EXPERIENCE WITH LIFE INSURANCE...... 10 
ONE SALARIED MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE.15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE..10 


PARTNERS AND LIFE INSURANCE..........cceecccecscceccess 10 
REAL REASONS FOR LIFE INSURANCE..........cceececceecees 10 
See SRE Ek... ccncccccosvstecevssoveswesect 10 
LEAFLETS FOR INSTRUCTION OF THE AGENT 
er 10 
5 ieee paps na a ae i ae apize aera 25 
CHARLIE FERRELL'S DEAD BOOK..............ceccecceeceecs 10 
BENTINODS THAT WIN BUCCIOB..........csccccccccccscesceccs 15 
SERVICE AND ITS REWARD ...........ccccccccecsecsees Shaheue 15 
SHORT DP BO MRDEICM, THB aocicsccccicccccc cnccccdvecessecses 15 
LEAFLETS FOR MONTHLY INCOME PROSPECTS 
INSURING YOUR INSURANCE..........cccccecccccceccecceecss 10 
JOHN APPLEGATE’S INSURANCE..........ccccceecccecceceees 10 
i i I PIR Ai fa 10 


ONE WOMAN'S EXPERIENCE WITH A MONTHLY INCOME...15 


OUT OF Peles BRO tte OF BABE, «occ ciciccvcsseesccceseseonwes 10 
SAVING WHAT YOU LEAVE. .....ccccccccccccccccvecccccccccs 10 
CONSERVATION LEAFLETS TO REDUCE LAPSATION 
Pe, REAR SOMERS AORY ARNE MUDD, 3 6:5 900.0109 0100 0000 0 bnbbbeeseesvesyn . 


DON’T THROW AWAY THE LIFEBOAT 
GET ACQUAINTED WITH YOUR LIFE INSURANCE (In Press). 40 
GIVING YOURSELF A CHANCE 


Ce meee rete e eee eeeeeeeeseeeseee 


“wo fetys Pvt ey 1) a nee: 10 
WELW WEE TOIT FAVE BOR UIIR «oo icccccccccccccccecsecssveves 10 
CONSERVATION LEAFLETS TO REDUCE LOANS) 
WURMOWING PROM DIARY... 65sic5ss0scccsccctewcvscs jose eaceee 
BORROWING ON YOUR LIFE INSURANCE........ccccccecceess 10 
HAVE YOU A LOAN ON YOUR LIFE INSURANCHE?........-.000- 10 
LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 
SUMRITATS MADE sh c2 i Ooch on cha eweu ses esioe eu Pi vads aweus Gee 10 
SOMETHING IS ALWAYS HAPPENING. .........ccccecccececees 10 
RAEWEMIA AMES. cre koa. uc seve thckisceeneceeonsaeestscascsod 25 


Sample copies of all the Nash leaflets, varying in price from ten to twenty- 
five cents each, amount to $5.15. Send us $4, and we will mail you sample 
copies of all 44 of the Nash leaflets conveniently packed in a carrying case 
for easy reference. Ask for circulars giving prices in quantities. We will 
also mail you on application a 32 page descriptive pamphlet entitled The 
Business Builder’s Service. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WILLIAM STREET 
CHICAGO NEW YORK 


COMPANY 
LIMITED 









’ 


— i 


i 


$119,000,000 kK 
a 
- 
| 













Harry L. Seay, 
President 


Clarence E. Linz, 
V. P. ei Treas. 


H. B. Seay, 
Vice Pres. 


es ys yo 
V. P. & 





HOME OFFICE .. DALLAS. TEXAS. fmr 




















A Complete Yet Simple Explanation of 
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Every kind of insurance and all phases of the work are fully 
described in this comprehensive book. The description and 
explanation of each type of insurance—accident, health, life, 
fire, marine, title, automobile, credit, liability, compensation 
are given in language free from technicalities. 


More than 100 Forms Reprinted 


The book contains more than 100 different applications, pol- 
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Insuring Life Insurance Proceeds 


By Henry Asets, Vice-President, The Franklin Life Insurance Company 


HAT ever may be said or thought of 
W modern flappers, no longer need we 

we doubt American womanhood’s 
ability to assume the responsibilities of the 
family and to direct its financial affairs with 
success. This conclusion is supported by facts 
developed after a careful investigation by one 
of the large life insurance companies having 
billions of insurance in force. 

The statement has frequently been made that 
“life insurance claims paid in a lump sum 
soon vanish,” and that “95 per cent of all estates 
of $5000 or upward are dissipated in from 5 
to 7 years.” But efforts to find facts to sup- 
port these statements have failed. Perhaps be- 
cause many men seem to have little capacity 
either to save, or safely invest, money, it .:as 
been popular to assume that women suddenly 
possessed of large sums of money would not 
be able to withstand the temptation to indulge 
in extravagance, nor would they be able to 
safely invest such funds. 

Desiring to have reliable information as a 
basis upon which to determine the measure of 
truth in these statements, a large life insurance 
company selected 1000 of its claims, scattered 
throughout the United States, and instructed 40 
of its most experienced representatives to ascer- 
tain the facts concerning the disposition of 
money paid, not only under its own policies, but 
under any other life insurance that may have 
been in existence upon the lives in question. 
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WomeEN Futritt THEIR TRUST 

Facts were secured regarding 739 of these 
claims, amounting to $9,579,589. This money 
had been in the hands of beneficiaries not more 
than six years and not less than three years. 
The remaining cases could not be located. There 
had been actual loss of principal through in- 
vestments or other causes in only 32 cases. The 
amount lost in these cases averaged less than 
$4000, and the aggregate was only $126,724, 
or 1.3 per cent of the total insurance involved. 
This record should stimulate confidence in 
American womanhood’s business ability and 
should allay any doubts concerning what our 
wives will do with life insurance money if 
forced to invest and conserve it. 

The story of how the beneficiaries of these 
policies administered these payments is most in- 
teresting. The claims were all on male lives. 
Of these, 215 claims were for amounts of from 
$3000 to less than $5000 and 524 were for 
amounts ranging from $5000 to $50,000. In 85 
per cent of the cases a wife, mother, sister, or 
daughter was the beneficiary. The average 
amount of insurance was $12,963. 
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INVESTMENTS IN HUMAN WELFARE 
Each case is a story vibrant with human in- 
terest. Homes were bought, mortgages were 
liquidated, small businesses were purchased 
(furnishing income from small investments sup- 
plemented by personal service), children were 
educated, partners of husbands were bought 
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out, and in many other ways the money was 
put to efficient use. 

In 366 cases where the wife was beneficiary 
there were children to the number of 834, and 
the insurance amounted to $4,838,158, or $4032 
per person, including mother and children. 

In only 313 cases did there appear to be other 
estate than life insurance, and in only 79 cases 
where the wife was beneficiary had she married 
again. These were the cases, possibly, where 
the widow was left so small an amount that she 
was forced to marry or go to work. 

In 80 cases, the sum of $325,526 was used to 
pay off mortgages; in 115 cases, $781,141 was 
used to purchase homes or businesses; and in 
466 cases the sum of $6,812,360 was otherwise 
invested and is still yielding income. 

Children numbering 105 were the beneficiaries 
of special educational advantages in which 
$142,300 was invested. 

Considering the wide distribution of these 
claims and the varying amounts involved, this 
picture might be taken as a fair cross-section 
of what happens to the money paid to bene- 
ficiaries under life insurance policies. The re- 
sults indicate an inherent strength of char- 
acter and ability in American womanhood which 
constitutes an assurance to every insured man 
that his plans will be carried out and his trust 
capably executed by his beneficiary. Think of 
it—$9,579,589 of insurance on 739 lives, left 
almost wholly to women, a majority of whom, 
we may assume, had little or no previous busi- 
ness experience—and only 1.3 per cent lost! It 
would be difficult to believe the figures if they 
were not based on carefully ascertained facts. 
What better evidence could be desired, by even 
the most idealistic insurance enthusiast, that 
life insurance is fulfilling its mission? 

There is, however, another side to this pic- 
ture. Consider the burden of care, and the 
feeling of grave responsibility that rested upon 
these women in undertaking a new task of such 
magnitude. The load upon their inexperienced 
shoulders might have been greatly lightened, 
eliminating untold stress and worry. A larger 
measure of happiness and contentment might 
easily have been their portion, for life insur- 
ance companies have long been prepared to 
extend to the funds of beneficiaries the same 
conserving care that they give to the investment 
of life insurance reserves. 


How Lire Companies Assist BENEFICIARIES 

A policyholder may provide before his death 
that his insurance be paid as a monthly or an- 
nual income for a given number of years or 
for the life of the beneficiary, or that the prin- 
cipal sum may be left with the company for a 
short or long period of time at a guaranteed 
rate of interest to be increased by dividends 
based on the company’s earning’s. In each case, 
there is the guarantee of the company’s entire 
assets behind the obligation assumed by the com- 
pany. As the volume of insurance in force 
has increaséd and as the uses to which life in- 
surance is put have extended, the companies 
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have constructed new methods of protecting 
beneficiaries. They are prepared to relieve them 
of the necessity of investing the proceeds of life 
insurance policies, and have accorded every sup- 
port to fieldmen who have strenuously presented 
the advantages offered by this life insurance 
service. 

During the present century this feature of life 
insurance has been greatly stressed and there 
is apparent a growing determination to render 
the use of life insurance money paid to the pub- 
lic as efficient as is possible. 

In order to measure the tangible results of 
all these efforts to assist policyholders in pro- 
tecting the funds to be left their beneficiaries, 
member companies were requested to furnish 
their available data for this survey, the first 
of its kind ever undertaken. We are indebted 
to these member companies for their hearty co- 
operation. While many companies have not 
kept special records showing the complete re- 
sults of this campaign to extend the usefulness 
of life insurance, the data obtained have made 
it possible to present aggregate figures clearly 
demonstrating that policyholders are recogniz- 
ing the benefit of this life insurance service and 
to warrant the prophecy that future surveys 
will show even more encouraging results. While 
information is not available concerning the total 
amount of insurance so safeguarded, the cumu- 
lative effect of these efforts will at once be ap- 
parent from a study of the facts which will 
follow. From all sources comes the informa- 
tion that the use of this newly emphasized field 
of life insurance service is being rapidly ex- 
tended. From each company comes the state- 
ment that an annually increasing number of pol- 
icyholders are requesting that their insurance 
be paid as an income, or under some other of 
the plans offered by companies for the protec- 
tion of life insurance proceeds. 

Thirty-four companies writing aggregate new 
paid-for ordinary life insurance in 1926 of $5,- 
351,000,000 (48.5 per cent of the year’s new 
business) furnished data in detail concerning 
the amount of insurance (including both old and 
new policies) to which some form of instal- 
ment settlement or income option was applied 
in 1926. This amount was $832,000,000, or 15.6 
per cent of the total new business written by 
these companies in 1926. The following is a 

brief summary of the data: 


INCOME OR INSTALMENT MODES OF SET- 
TLEMENT alain aa INSURANCE 


(Data from 34 Companies Writing 48.5 Per Cent of 
1926 New Paid-for Ordinary Life Insurance of 
United States Companies) ~ 
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5 95,396,000 15.5 
Less than $100,- 
21 000,000 . 822,956,000 99,647,000 12.1 


34 Total ...$5,351,292,000 $832,244,000 15.6 






















The Bulletin 


MONDAY MORNING! 


For over 35 years, Monday has been Bul- 
letin Day among Nylic Agents every- 
where, the mailing of the Bulletin being 
timed to reach every agent from Maine 
to California, from Canada to the Gulf 


of Mexico, on Monday morning. 











q4 punctual start for the week means so 

much! A fresh, constructive idea, or an 
old one in a new dress, helps to begin 
Monday’s work promptly, and to carry on 
through another six-days with energy and 
enthusiasm. 


I Every Monday morning Nylic Home Of- 

fice renews its contact with the agent 
through the Bulletin, which carries some 
helpful message derived from _ practical 
experience, forcefully and attractively ex- 
pressed: 


A Word of Inspiration. 

A Plan of Systematic Work. 

A Sound Life Insurance Thought. 

A Story of Life Insurance Service. 

An Effective, Usable Sales Suggestion. 

A Record of Some Fellow - Agent's 
Success. 


Q ire cumulative effect of these weekly 


















































Messages from Nylic Officers, who “talk 
the same language’ as the agent, is stimu- 
lating to the individual and to the collec- 
tive body of agents. 


The Bulletin has become an institution. 
Life-insurance-wise it is, for Nylic men, 
what his daily paper is to the business 
man: he “couldn't begin the day right 
without it.” 





“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 











New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE 
. | COMPANY 

346 Broadway, New York 
Darwin P. Kingsley, President 
































3.76 per cent in 1921. 


*Includes both old and new policies to which set- 
lement options were applied. 


From these data, and other facts gleaned 
through our inquiries, we are justified in the 
assumption that this protecting influence of life 
insurance companies is now being applied an- 
nually to about $1,500,000,000 of additional life 
insurance, and the amount is increasing yearly. 

It is a remarkable demonstration of progress 
—far beyond what was anticipated. When we 
remember that the average ordinary life insur- 
ance policy was $2355 and that in millions of 
cases the small insurance estate must be used 
to meet immediate needs, in order to enable the 
family to readjust itself to the new conditions 
following the death of a policyholder, we are 
surprised that the results are as great as shown. 

Some of the records submitted are little short 
of astounding. One company reports that $95,- 
000,000 of insurance, including old and new 
policies, was thus protected in 1926. This 
amount was 39.2 per cent of that company’s new 
insurance paid for during the year, and is the 
largest reported percentage. Another company 
reports $81,000,000, being 35.8 per cent of its 
new business. The next three highest percen- 
tages were 32.4 per cent, 30.7 per cent and 29.1 
per cent. The largest amount reported, $195,- 
000,000, was 21.6 per cent of its new business 
for the year. 

Evidence of the effect of education looking 
to the protection of the proceeds of life insur- 
ance policies is indicated by the percentages of 
increase shown by the various companies which 
have kept careful records in this respect. The 
highest percentage of increase reported in any 
one year is 119.2 per cent. Yearly increases of 
from 5 per cent to 10 per cent are common, 
while many companies show annual increases of 
from 20 per cent to 50 per cent. There are 
frequently wide variations from year to year, 
but in none of the past five years has there 
been a decrease in the amount of insurance to 
which the income methods of settlement have 
been applied. 

Another striking picture of the rapid growth 
of recognition by policyholders of the advan- 
tages offered by instalment or income settle- 
ments is shown by the experience of one of the 
largest companies. In 1919 that company ap- 
plied such modes of settlement in less than 700 
cases, while during the current year there will 
be between 12,000 and 13,000 cases in which 
policyholders will take advantage of the ser- 
vice of that company in conserving the proceeds 
of their policies after death. Another company, 
having only a little over one-third of the in- 
surance in force of the former, reports that pro- 
vision for the payment of insurance as an in- 
come, or under some similar option, was applied 
to 6015 policies in 1926. 

Further evidence-of progress is shown in the 
amount of death claims to which these safe- 
guards are applied. One very large company 
reports that the percentage of death claims paid 
in instalments, or under some similar plan, was 
In 1926 the percentage 
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was 7.59. Another company reports that, since 
1922, 10 per cent of their death claims have 
been paid in that manner. 

Trust companies also have come into this 
field, and are widely advertising the service 
which they offer in protecting the funds of 
beneficiaries. Life insurance companies do not 
undertake to exercise discretion as do trust com- 
panies, such as paying an income to a son if he 
remains in college and makes certain grades, 
or if the wife remains a widow, or a daughter 
remains unmarried. Life companies can only 
undertake definite obligations which do not in- 
volve the exercise of discretion. It is true that 
a considerable volume of insurance is protected 
through some arrangement for the payment of 
the proceeds to trust companies, but no figures 
are available as to such amounts. 


Lire INSURANCE PayMeNTs Not DIssIpatep 

Glancing for a moment at a different class 
of policyholders and beneficiaries, we find that 
settlements, so far as can be ascertained, are 
not ordinarily dissipated in any sense of the 
word. A vast number of policyholders are able 
to invest only in a small amount of insurance— 
just enough in many cases to pay accumulated 
bills and burial expenses, and leave a small 
sum to help the family readjust itself to new 
conditions. It is probable that the entire prin- 
cipal in these cases is used for necessities with- 
in a few years, or even months, after death. 


_ But such use should not be considered dissipa- 


tion of the funds. On the contrary, it is the 
logical use to which the money should be put— 
the very purpose for which life insurance is 
secured by those whose investment cannot be in 
sufficient amount to furnish adequate income 
for life or for’a long period of years. 

A large part of the insurance now in force 
is represented by these small policies. In these 
cases settlement to the best advantage or the 
beneficiary often offers problems difficult to 
solve. Small policies are generally arranged 
for lump sum settlements, and they cannot 
always be made to provide an income for the 
beneficiary sufficient in amount to provide sub- 
stantial support over a long period of time. 
Yet even small cases are now being subjected 
to scrutiny with the intention of devising meth- 
ods of settlement calculated to aid the bene- 
ficiary in applying the money to the purposes 
intended by the insured. The insured’s object 
in having the $2000 or $3000 of insurance which 
he can afford is obviously to help his family in 
changing its mode of life in event of his death. 
Settlements of such insurance in the form of 
a monthly income for three or four years would 
in all probability, and in the majority of cases, 
be of vastly more assistance in making the 
necessary readjustments than would a lump 
sum. 


WHAT THE SuRvEY SHOWS 
Four outstanding conclusions may be drawn 
from the facts brought to light by this inquiry: 
1. Beneficiaries are, as a rule, far more 
capable and efficient in handling the proceeds 
of life insurance policies than one might assume 
them to be in the absence of the facts resulting 
from this survey. 
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educating policyholders to the advantages of- 
fered by life insurance companies in protecting 
and conserving the proceeds of life insurance 
policies; and most encouraging progress has 
been made in assisting policyholders to carry 
out their purposes with respect to the mainte- 
nance of the family and the home. 


4. Results attained by individual companies 
should encourage executives and field men to 
intensify their efforts to extend the service of 
insuring life insurance proceeds. 


Union Labor Life Progressing—Much New 
Business Has Been Written and Plans 
Portend Increased Activity 


The first policy of the Union Labor Life In- 
surance Company of Washington, D. C., was 
written six months ago, and the insurance in 
force on December 7 was over $12,000,000, $10,- 
000,000 of new business, mostly group insur- 
ance, having been written within the last sixty 
days. The month of January has been desig- 
ated as Samuel Gompers month as a tribute to 
the first president of the American Federation 
of Labor, and it is anticipated that a large 
amount of new business will be written in that 
month. 


William Douglas McIntosh became superin- 
tendent of agencies November 1, and has since 
been actively pushing the business of the com- 
pany, which is an old line legal reserve organ- 
ization. Mr. McIntosh was at different times 
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Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








connected with the Expressmen’s Mutual Bene- 
fit Association, the Massachusetts Mutual Life 
and the Merchants Life of Des Moines, and his 
work among the Expressmen produced $9,000,- 
000 new business in the first five months, which 
was increased to more than $30,000,000 in four 
years. Since November 1 he has established 
general agencies for the Union Labor Life for 
the Pacific Coast, Michigan and Ohio, and 
negotiations are in progress for the agency or- 
ganization of the remainder of the majority of 
the 35 States in which the Union Labor Life 
has been licensed. Recent field appointments 
have been as follows: Robert C. Lowe, Ohio 
supervisor, Ashland, O.; F. R. Heinick, Pacific 
Coast general agent, Los Angeles, Cal., and 











~ WANTED 


Assistant Superintendent 
of Agents 


By a New York State Life Company 


A young man who has made good 
as a personal producer or as 
general agent or manager. One 
who can show them how to get 
men and the men, business. 


A real opportunity 
Address Box 700 


Care of 
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Walter J. Kleinbrook, Detroit, supervisor for 
Detroit, Mich. The Company plans to extend 
its operations as broadened facilities are 
added. 





WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none bette- to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 
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CONCLUDES SESSIONS 


National Convention of Insurance 
Commissioners Clears Up Old 
Business 


OHIO TAX LAW REVIEWED 


California-Missouri Controversy Not Dis- 
cussed at Second Day’s Session 


Concluding its meeting on Wednesday, 
December 7, The National Convention of In- 
surance Commissioners, in session at the Hotel 
Astor, New York city, disposed of several mat- 
ters which had been held over from previous 
meetings. 

The committee on examinations, in making its 
report to the convention announced that the 
controversy between the California and Mis- 
souri departments, brought before the conven- 
tion on the preceding day by Commission 
Charles R. Detrick, had been held in abeyance 
for future consideration. Col. Joseph Button 
of Virginia, chairman of the committee then 
read resolutions adopted in 1924 relative to 
convention examinations. These referred to the 
expenses allowed to outside examiners and the 
valuation of home office properties. 

It was announced that the executive -commit- 
tee would meet late in May or early in June at 
West Baden, Ind., at which time the date and 
location of the next annual convention would 
be decided. 

The fire insurance committee reported and it 
was voted to accept the suggestions of the ex- 
cepted cities committee in reference to the ex- 
cess commissions allowed in certain cities 
known as the excepted cities. The fire insur- 
ance committee will consider this matter further 
and report its findings to the next convention. 


Commissioner Taggart of Pennsylvania re- 
ported for the miscellaneous committee, and 
after explaining that he was the sole member 
of the committee in attendance at its meeting, 
went on to criticize the convention for its lack 
of seriousness and tendency to play rather than 
work. This brought remarks from Col. But- 
ton to the effect that the Convention of Insur- 
ance Commissioners was a working body and 
that no other convention exceeded it in that re- 
spect. Commissioner Wesley Monk of Massa- 
chusetts remarked with some acerbity that he, 
for one, had too much work to do and that he 
would be glad to have the Commissioner from 
Pennsylvania relieve him from a portion of it. 
As the meeting progressed, there was noted a 
tendency on the part of Commissioner Caldwell, 
chairman of the meeting, to appoint Mr. Tag- 
gart to serve on various committees. These 
appointments were received with amusement by 
the members including Commissioner Taggart 
himself. 


Superintendent Beha of New York intro- 
duced the subject of the Ohio excess tax law. 
The New York superintendent suggested that 
since an injunction had been secured restraining 
Ohio from collecting the tax, the other States 
should refrain from putting their retaliatory 
law into effect until the litigation now pending 
had been decided. Commissioner Taggart 
endorsed this view and Commissioner Dunham 
said that the Connecticut department would 
await the decision of the court. Commissioners 
Button of Virginia, Benson of Maryland and 
Baily of Illinois said they would apply a re- 
taliatory tax on Ohio companies at once. The 
convention did not go on record as favoring 
any particular procedure. 


Superintendent Beha of New York an- 
nounced that the annual publication, Valuation 
of Securities, was making progress and would 
be issued as usual, shortly after the first of the 
year. 


Rulings by Arkansas Insurance Department 


The Insurance Department of Arkansas has 
just made the following rulings: 


No fire, accident, health, accident and health, 
steam boiler, employers’ liability, fidelity, surety, 
workmen’s compensation or other casualty com- 
pany, shall assume liability either under direct 
policies or by reinsurance in its line in this 
State except by and through a duly authorized 
and commissioned resident agent in this State.” 
(See Sec. 11 of Act 493 of 1921.) 

All bonds filed with this department, required 
by the department or required by law, except 
personal bonds, shall be duly executed by the 
corporation making the same, and by and 
through a duly authorized and commissioned 
resident agent in this State. 

The authority of said resident agent to 
execute any such bond shall be shown by a 
special or general power of attorney filed with 
this department. 

All personal bonds on any matters filed under 
the jurisdiction of this department shall be 
executed as a test bond in conformity with the 
law governing the execution of personal bonds. 


Approve Capital Increase of American 
Equitable 

The proposed increase from $700,000 to $1,- 

000,000 in the capital of the American Equitable 

Assurance Company, New York, has been ap- 


‘proved. The move will be brought about by 


increasing the number of shares from 40,000 
to 100,000, with a par value of $5 and the cap- 
ital of the company will then consist of $500,- 
000 of preferred and $500,000 of common stock. 
The common stock will be increased from 
$200,000 to the half-million mark. 


Standard Federal to Increse Capital 
Des Mornes, Iowa., Dec. 13.—The capital 
stock of the new Standard Federal Fire, of 
Davenport, Iowa, is to be increased from $300,- 


000 to $500,000. 
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P. T. KELSEY RETIRES 


Leaves Post as United States Man- 
ager of Sun 


OSWALD TREGASKIS WILL FILL 
DUTIES OF POST 


Retiring Official Had Been in Insurance 
Since 1892 

Eastern Manager Oswald Tregaskis, of the 
Sun Insurance Office of London, will fulfil 
the legal requirements of the post of United 
States manager of that ccmpany from which 
Preston T. Kelsey, as announced last week, re- 
tires on January 1. United States Manager 
Kelsey, who was also president of the Patriotic 
of America, had reached the retirement age 
of Sun officials and is understood to have re- 
ceived a generous retirement allowance from 
the board of directors of the company. 

Mr. Kelsey was one of the best-known of- 
ficials in the fire insurance business and came 
from an insurance family which has done much 
for the national development of the business. 
His brothers are Joseph A. Kelsey, United 
States manager of the Tokio Fire and Marine, 
and H. N. Kelsey, who just recently retired as 
assistant manager of the Northern of London. 


He went into the insurance business in 1892 
with the Insurance Company of North America 
in Chicago after having been in the banking 
business in Indiana. Subsequently he served 
in the field for the Hanover and the Liverpool 
and London and Globe, joining the Sun as 
assistant manager in 1904. He became West- 
ern manager of the Sun in 1913 and, in 1919, 
succeeded J. J. Guile as United States manager. 


Active in association work, Mr. Kelsey was 
president of the Fire Underwriters Association 
of the Northwest in 1919. On his transfer to 
the East, he took part in the work of the East- 
ern Union and the South-Eastern Underwriters 
Association and is a member of the executive 
committee of the National Board of Fire Un- 
derwriters and chairman of the building con- 
struction committee. Mr. and Mrs. Kelsey 
will leave soon for Florida, whence they will 
return in the spring to their home in Mont- 
clair, N. J. 


Guardian Fire Directors Approve Capital 
Increase 

Directors of the Guardian Fire Assurance 
Corporation, New York, have voted approval 
of the proposal to increase the stock from 20,- 
000 to 40,000 shares and to distribute, share 
for share, on a basis of $50 per share. Rights 
will be given to stockholders of record on 
December 17. This move will increase the cap- 
ital from $500,000 to $1,000,000 and will add 
$500,000 to the surplus. 
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REDUCE COLORADO RATES 
Conference in Chicago Results in Action 

Cuicaco, December 13.—A reduction in fire 
insurance premiums in Colorado, aggregating 
$425,000 annually, was agreed on here Tuesday 
in a conference between representatives of the 
fire companies doing business in that State and 
Commissioner Jackson Cochrane. The reduc- 
tion becomes effective January 1 and will be 
applied to classifications to be picked later by 
the fire companies. : 

This reduction was decided upon early in the 
year by fire companies because of the good ex- 
perience in Colorado, but steps were not taken 
until the representatives of the business were 
available early in July. Representatives of the 
Pacific Coast Board of Underwriters, the Union 
and the Bureau, each of which operates in Colo- 
rado, attended the conference. 

The following statement was issued: 

‘In harmony with the practice of insurance 
companies operating in the State of Colorado 
as evidenced by previous rate reductions, the 
committee having in charge the question of 
rates, took under consideration in July the ex- 
perience in the State for a period of five years 
ending December 31, 1926, with a view to ef- 
fecting a further reduction in rates. After a 
conference between the representatives of the 
companies and the Honorable Jackson Cochrane, 
commissioner of insurance, it was mutually 
agreed that a decrease in rates be effected 
which will produce a reduction in premiums 
amounting to a total of $425,000 on classes to 
be selected by the companies as provided by 
law.” 

The companies were represented by W. B. 
Flickinger, Insurance Company of North Amer- 
ica; Fred A. Rye, Commercial Union, and H. 
A. Clark, Firemens, all of Chicago; and A. T. 
Bailey, North British, and Frank G. White, 
Firemens Fund, of San Francisco. C. H. 
Yunker, of the Milwaukee Mechanics, and J. 
R. Wilbur, Continental, who acted for John A. 
Campbell, of the Home, also took part. 

The last previous reduction was made five 
years ago. 


Speaks at Insurance Club of Chicago 
Meeting 
Cuicaco, December 13.—Percy Bugbee, field 
engineer of the National Fire Protection As- 
sociation, was the principal speaker at the com- 





bination smoker and business meeting held 
Tuesday by the Insurance Club of Chicago. He 
declared that if the field service fund campaign 
of the Association is a success, the goal of 
which is $500,000 to employ additional field en- 
gineers, the Association would reduce the 
country’s fire losses one hundred million dollars 
in ten years. Mr. Bugbee described the success 
of educational campaigns conducted by the As- 
sociation in many offending cities, especially 
Norfolk, Va., where the fire loss was reduced 
from $10.50 per capita in 1923 to $1.76 last 
year. 


Illinois Blue Geese Honor Past Leaders 


Cuicaco, December 13.—Fourteen Past Most 
Loyal Ganders of the Illinois Blue Goose Pond 
were honored at a special function on Monday 
night when emblems of the order were pre- 
sented to the members. The Past Loyal 
Ganders present were W. J. Sonnen, St. Paul; 
Raymond Waldron, Great American; T. M. 
Hogan, Dubuque Fire and Marine; R. F. 
Woltersdorff, Atlas; C. G. Wonn, Northern of 
London; J. D. Lateer, Agricultural; G. T. 
Mielke, Commercial Union, and C. J. Lingen- 
felder, America Fore. Those absent were C. 
L. Dewitt, Fred S. James, New York; E. T. 
Tanner, Security of New Haven; R. A. Buck- 
man, Royal; A. R. Monroe, retired, formerly 
president of the Newark; W. J. Nolan, Bank- 
ers and Shippers, and A. J. Meyer, Automobile. 

Paul E. Rudd, Grand Wielder of the Goose 
Quill, Milwaukee, represented the Grand Nest. 
R. Y. Tupper is the Most Loyal Gander. 


Tells Story of Insurance 


Harry Chase Brearley, president of the 
Brearley Service Organization of New York, 
is the author of a valuable and interesting lit- 
tle brochure, the object of which is to carry 
home to the public the importance of proper in- 
surance protection. The purpose of the book 
is indicated by the title, “Banishing Insecurity ; 
What Insurance Means to You,” and the title 
is a fitting index to the contents. Not only does 
Mr. Brearley tell in convincing manner of the 
universal need for insurance, but he does this 
in what he calls “purely popular language” ; that 
is, in words understandable to the layman. Much 
of the insurance educational material intended 
for public consumption has been phrased in 
words that are not easily understandable to the 
public, but this author has made no such mis- 
take and, as a result, his little volume is partic- 
Underwriters’ Report. 






NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 72 millions 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 





ularly interesting. The book, of pocket size and 
containing 58 pages, paperbound, is published 
by The Spectator Company of New York.— 
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AN INSURANCE SERVICE 
Extended to Everybody 


The Insurance Information Bureau, maintained 
by the Atna Insurance Company, The World 
Fire and Marine Insurance Company, and The 
Century Indemnity Company, will be glad to 
provide information on all insurance problems. 
This service is not only extended to agents and 
policy-holders of these three companies but to 
the general public as well. 
Address requests for information to 


INSURANCE INFORMATION BUREAU 


670 Main Street Hartford, Conn. 
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INSURANCE ISSUED 


Fire - - - - Automobile 
Windstorm - Tornado 
Sprinkler Leakage 
Explosion 
Rent & Rental Values 
Use & Occupancy 
Tourist Baggage 











LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Riot & Civil Commotion 
Inland Marine - Parcel Post 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 











—— el lee eee eee ee eee eee 


a 
oot ee oe ee eS eee 





3 Registered Mail 


















ERE SPECTATOR Thursday 

















NEVER BEFORE COULD 
YOU GET SUCH SERVICE 
FOR YOUR CLIENTS 


With the recent increase in capitalization the National Surety Company is in better position 
than ever before to serve its producing agents, brokers and friends in the insurance field. 


OUR NEW FINANCIAL STATEMENT! 


F™ The recent increase in Capital from $10,000,000.00 to $15,000,000.00 emphasizes the Pre- 
eminent position of this Company in the Surety World. ‘The stockholders subscribed on August 
5th $7,500,000.00 New Capital at $150.00 per share and its effect is shown in the following state- 


ment: Financial Statement August 31st, 1927 








ASSETS LIABILITIES 
Stocks and Bonds $35,333,589.58 Reserve for Unearned Premiums $11,311,735.46 
Cash in Banks and on Hand 706,162.73 * Contingent Claims less Re- 


insurance 5,488,082.72 
Money on Call 5,100,000.00 ‘* Unknown Possible Losses 


Real Estate, Mortgages and Collateral not Reported 425,000.00 
675,924.04 “ Taxes and Commissions 

‘ so (not due) 1,269,515.50 

4,925,430.45 ‘e “ Depreciation............  2,399,130.83 

Accounts Receivable and Accrued In- “ —e over 90 days old. a mage 

; 2 oluntary Reserve 42,006. 

eee en ee Accounts Payable (not due) 722'072.08 
uarterly Dividen eclared (Payable 

908,208, 280,02 Oct. Ist, 1927) : - 375,000.00 

CAPITAL STOCK 15,000,000.00 

SURPLUS 10,000,000.09 

1,402,851.82 


$49,262,180.02 


The LARGEST SURETY CAPITALIZATION in Existence! 


1908 The Capital of this Company was 
1909 Increased to 
me 6h(U*CU 
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August 5, 1927 




















This Big Company wants and desires Big Agents. And the big agent is entitled to represent 
the big company. 

Wouldn’t you be proud to represent a company big enough to write any good bond up to 
$2,600,000 without reinsurance? 


Wouldn’t you like to be able to tell your customers that there are nearly Fifty Millions 
in assets back of every bond or policy you write? 


Let’s talk it over. 


NATIONAL SURETY COMPANY 


NEW YORK aa 


W. B. JOYCE E. A. ST. JOHN 


Chairman President 


E. M. ALLEN 


Vice-President 
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Casualty, Surety and Miscellaneous 








AUTO RATES 


Private Passenger Car Schedule 
Revised 








MANY INCREASES NOTED 





Raise Amounts to About 16 Per Cent for 
Whole Country 

Owners of private passenger cars will, be- 
ginning Monday of this week, have to pay a 
considerable increase for public liability insur- 
ance. In announcing this increage which 
amounts to about 16 per cent for the country 
as a whole, Albert W. Whitney, acting gen- 
eral manager of the National Bureau of Cas- 
ualty and Surety Underwriters, detailed the 
more important reasons why the insurance com- 
panies found it necessary to promulgate an up- 
ward revision in the rates. Mr. Whitney said: 


In the past when revisions were announced, 
the general level of rates throughout the na- 
tion was reduced steadily in accordance with 
the indications of the experience studied by the 
insurance companies. This downward trend in 
the general rate level ended abruptly and the 
recent survey showed that in fact conditions 
had been reversed and now the trend is defi- 
nitely upward. 

The experience data on which these new 
rates are based covers the period 1923 to 1927 
inclusive. This information shows that the 
downward trend stopped and turned upward 
during 1925. In 1926 the insurance companies 
as a group suffered an underwriting loss on ac- 
count of the sharp change in the trend in the 
level of loss costs. The available data for the 
present calendar year shows that the upward 
trend is continuing. 

The new rates which are effective to-day 
were adopted after a long and scientific study. 
It has been revealed that the following are 
among the principal causes which made an up- 
ward revision in rates mandatory: 

(a) Automobiles are more powerful and 
capable of being operated at greater speed. 

(b) The total mileage of improved highways 
has increased steadily resulting in greater aver- 
age use of automobiles. 

(c) There has been increasing frequency of 
claims. 

(d) There is a growing tendency on the part 
of injured persons to-demand larger amounts 
as damages. 

(e) There has been a very marked tendency 
on the part of juries to award larger amounts 
of damages. 

This increase in rates will not come as any 
great surprise to the public because of the many 
avenues of information available. The public 
press and magazines and technical publications, 
to say nothing of the radio, have chronicled 
almost daily the fact of the ever mounting num- 
her of automobile mishaps and _ injuries. 
Scarcely a day passes that the daily press does 
not record at least one automobile tragedy. 

It is simple justice to state that while the 
rates have been increased over the country about 
16 per cent, this increase would have been con- 
siderably greater had it not been for the earn- 
est efforts put forth by State and municipal 
authorities, local organizations, newspaper and 
insurance companies, in accident prevention 


work. Praiseworthy results have been accom- 
plished by such measures as traffic regulation, 
strict examination requirements for drivers, 
safety campaigns among both drivers and pedes- 
trians, revocation of the driving licenses of 
operators and penalties imposed by courts on 
careless and reckless operators. 





Ten Leaders in Plate Glass Insurance 
for the Year 1926—Compiled by 
The Spectator 

Name and Location 
of Company Amount 
New York Cas., New York... .$1,227,583 
Lloyds Plate Glass, New York 998,121 
Metropolitan Cas. New York 986,489 


Fidelity & Cas., New York.... 921,288 
Travelers Indemnity, Hartford 908,712 
7Etna Cas. & Surety, Hartford 796,296 
U. S. Fidelity & Guar., Balto... 790,233 
Maryland Casualty, Baltimore 704,769 
New Jersey Fidelity and Plate 
Glase- Néwath?<..seerdeves 622,047 
Globe Indemnity, Newark..... 607,312 
NGtAltiaJacusuc sens caus $8,562,850 
Percentage of ten leaders to 
total. 19GB acccee dr cencs 50.3% 











TO INCREASE CAPITAL 
Commercial Casualty Seeks Authorization 
to Add $2,500,000 
The Commercial Casualty Insurance Com- 
pany, Newark, is planning a capital increase 
which will bring that item to $5,000,000 from 
$2,500,000. Stockholders will act on the pro- 
posal, which has been submitted by the board 

of directors, at a meeting on January 18. 

Authority for thus increasing the capital is 
at present sought, but it is understood that no 
immediate issue is contemplated. The Com- 
mercial Casualty has reached the limit of its 
now authorized capital and extension of its 
scope is intended. There have been rumors 
that the company will organize or purchase a 
fire insurance running-mate, but no confirma- 
tion of this has been given by any officer of 
the company. 


WILL WRITE PLATE GLASS 
National Surety to Begin This Line in 
New York 

The National Surety Company, New York, 
will begin the writing of plate glass insurance 
in that city on January 3. The business will be 
handled through the company’s brokers’ branch 
at 80 Maiden lane, New York city, and will be 
a valuable addition to the facilities there. 

The company will confine its plate glass writ- 
ings to New York and its vicinity for the pres- 
ent, but plans for extending the line to other 
important centers throughout the country are 
in the foreground. Under its charter, the Na- 
tional Surety is already qualified to write all 
forms of surety and casualty insurance enu- 
merated in section 70 of the New York insur- 
ance law. 


13 


COMPANY LAUNCHED 


Seaboarc' Surety Getting Under Way 








TO HAVE $1,000,000 CAPITAL 





Surplus of Like Amount—Officers and 
Directors Chosen 

The Seaboard Surety Company of New York, 
of which notice of organization appeared in 
Tue Spectator for November 10, completed 
the details of its formation last week by an 
election of officers prior to offering stock in 
the new venture to the public. 


As was noted in the previous article in this 
paper, the Seaboard Surety was organized un- 
der the aegis of Frank & DuBois. Floyd R. 
DuBois, of that firm, has been made chairman 
of the board of directors; and Edwin D. Liv- 
ingston, also of that firm, has been elected presi- 
dent. Frank B. Martin was chosen senior vice- 
president, and Harold W. Rudolph was made 
secretary and treasurer. 


In addition to the officers, the board of direct- 
ors will be made up of L. C. Amos, Malcolm 
B. Dutcher, Clarence M. Fincke, Philip L. Gill, 
Henry R. Hayes, Miran Karagheusian, Alfred 
V. S. Olcott, Jacques Raffray and J. Wood 
Rutter. 


Offer of stock in the company, composed of 
100,000 shares with a $10 par value, will be 
made subject to the approval of the New York 
Insurance Department, and the Seaboard Surety 
expects to begin business early in the new year 
with a capital of $1,000,000 and a surplus of the 
same amount. It is understood that the com- 
pany will write fidelity and surety lines prin- 
cipally in the Eastern territory and including 
the New England States. 


Jefferson Auto Mutual Casualty Forming 

The Jefferson Auto Mutual Casualty Insur- 
ance Corporation, New York, is in process of 
organization in that city. Incorporators of the 
venture are:' Herman Hunicks, Barnett Ger- 
son, Harris Hyman, Samuel Hamilton, Samuel 
J. Katz, Bernard L. Gold, Oscar Rabins, Harry 
Gerson, Wallace J. Lindquist, William H. 
Peters, John R. Clements, Morris Cooper, Jack 
Rothman, Arthur Uytterhagen, Carman J. 
Francis, Harold Wilde, Thomas Tozer, Fred- 
erick Toomer, Henry Toomer, Harry Henze, 
Raymond Henze, Joseph Price, Percy Tozer, 
Edward Levine and Edward Barry. 


Arthur J. Hand Appointed Superintendent 


Arthur J. Hand has been appointed superin- 
tendent of the department of guaranteed attor- 
neys for the New York office of the United 
States Fidelity and Guaranty Company of Balti- 
more. Mr. Hand has been identified with the 
department for several years and is fully 
experienced. 
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of the District of Columbia 
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ACTUARIAL STUDIES 


No.1. ‘SSOURCES AND CHARACTERISTICS OF THE PRIN- 
PAL MORTALITY TABLES.”’ Price $2.00 plus cost of delivery. 
Study No. II. ‘*CONSTRUCTION OF MORTALITY TABLES FROM 

THE a OF INSURED LIVES.” Price $2.00 plus cost of 


a Ne. "Ti. Construction of Mortality Tables Price, $3.00 plus cost 


f deli 
s ae. Boe IV. “GRADUATION OF MORTALITY AND OTHER 


Stud 
2 TABLES. ** Price $2.00 plus cost of deliver A 
Study No. V. CHAPTER ON “DISABILITY BENEFITS.” Price, 


$2.00 plus delivery charge. 
These volumes of about eighty pages each, bound in maroon cloth, are 


issued by the Actuarial Society of America. 
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HOW T) ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerab'e number of insurance men throughout the country are now 
officially interested in local mutual! building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who 1s well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


HE business man who carries fire 

insurance alone is only getting 50% 
of the protection he should have. Profits, 
rent, high salaries and many other items 
should be safeguarded against the time 
when fire might bring his whole business 
to a standstill. 

And an agent gets only 50% of the 
profits he should have when he sells fire 
policies and does not stress Use & Occu- 
pancy Insurance. 

Agents of this company are one hundred 
per centers. They believe in complete 
protection. Use & Occupancy insurance is 
no mystery to them. They know every 
phase of it, have studied its every advan- 
tage. Whenever they sell or renew a fire 
policy they tell the complete, convincing 
story of Use & Occupancy. No alert busi- 
ness man neglects to take this important 
policy when it is properly explained to 
him. 

After all our agents’ unusual success 
with Use & Occupancy Insurance simply 
lies in knowing how to Tell Them in 
order to Sell Them. 


» 
STAR 
Insurance Co. 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Pacific Coast Dept. 
CHICAGO SAN FRANCISCO 





HE COMPANY WITH THE L. & L. & G. 


SERVICE 
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RECORD WRITINGS 





Forgery Board Division of National 
Surety “Puts It Over” 





NOVEMBER IS GREATEST MONTH 





Achievement by New York City Depart- 
ment—John A. Cochrane Pays Tribute 
to William B. Joyce 

A record volume of check alteration and 
forgery bond premiums in one month in a re- 
stricted territory is a remarkable feat; but the 
New York forgery bond department of the Na- 
tional Surety Company wrote just that during 
the month of November and, last Saturday 
night, celebrated the achievement with a diner at 
the Advertising Club in that city, over which 
Vice-President John A. Cochrane, manager of 
the company’s forgery bond division, presided. 
In November, 1926, the New York city forgery 
bond department of the National Surety made 
a record of $75,000 in premiums written, but in- 
cluded business from Eastern Pennsylvania and 
New Jersey. This November the New York 
department wrote much more business in that 
city alone, without including any Pennsylvania 
or New Jersey risks. 

The record month came in response to Vice- 
President Cochrane’s demand for stimulated pro- 
duction and is very much in the nature of a per- 
sonal tribute to him. On the last two days of 
the month, the department still had about $29,- 
000 to go for its record, but a closing drive 
put it over the top, largely through the pocket- 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa | 


Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,257,284 
rr ee 1,500,000 
Sis ies £0. 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 


We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 








ful of applications turned in on the final day 
by M. L. Weil. Leaders for the month were 
M. L. Weil, J. C. Murphy and B. deNovellis. 

Vice-President Cochrane, in congratulating 
his men on their achievement and outlining the 
difficulties with which they had to contend, paid 
a fine tribute to William B. Joyce, chairman 
of the board of the National Surety, who, he 
said, had stood wholeheartedly behind the men 
of the forgery bond department in a contro- 
versy affecting that business, and whose unsel- 
fish support had opened the way to opportunity 
for the agents. Mr. Cochrane declared that his 
men were carrying a genuine message to the 
public and were rendering a real service in sell- 
ing forgery insurance. 

Present at the guest table were: Mr. Coch- 
rane, E. M. Allen, C. C. Spear, Frank Car- 
stens, Bill Barnhart, H. B. Johnson, W. H. 
Clawson, N. Lewsen, A. H. Hayum, E. M. 
Milburn and W. J. Purcell. 

At the dinner meeting, Toastmaster Coch- 
rane called on Mr. Allen, Mr. Lewsen, Mr. 
Clawson, Mr. Hayum, Mr. Spear and others 
for a few remarks. Mr. Allen, who is assist- 
ant to the president of the National Surety, 
said that the November record had been made 
in the face of odds greater than those ever 
faced by any division of the company. Gen- 
eral Counsel Clawson pointed out that forgery 
bond men not only developed their own busi- 
ness, but furnished other agents of the com- 
pany with valuable leads to new writings. The 
best way for any agent to prepare himself for 
success is to “know his onions,” said the 
speaker. That is, know his subject, know his 
prospect and know his prospect’s needs. 


National Casualty Opens New England 
Office 
The National Casualty Company, Detroit, 
will open a New England office at 75 Pearl 
street, Hartford, with Daniel J. Wormwood 
as manager. 


BUY STOCK COMPANY 





Equitable Underwriters’ Interests Get 
American Guaranty 





TO INCREASE CAPITAL 





J. B. Coambs, of Smith-Lawson-Coambs, 
Has Been Elected President 


Cuicaco, Itt., December 12.—Orderly liquida- 
tion of the Equitable Underwriters, a Lloyds 
operated by the Smith-Lawson-Coambs Com- 
pany of Chicago as attorney-in-fact, is expected 
to result because of the purchase by the 
company of 99 per cent of the stock of the 
American Guaranty Company of Columbus, O. 
J. B. Coambs has been elected president of the 
American Guaranty and several new members 
have been added to the board. 


The American Guaranty, which started in 
Ohio in 1912, and now operates in Ohio, In- 
diana and West Virginia, has a capital of $215,- 
000 and a surplus of approximately $140,000. 
It is the plan of the new owners to expand 
the company considerably, including admission 
into Illinois. The capital is to be increased to 
$250,000 immediately and upon admission into 
this State the Smith-Lawson-Coambs Company 
is to be Illinois manager. 


It is the plan of the company to place the 
business of the Equitable Underwriters in the 
stock company as fast as it expires. The Amer- 
ican Guaranty writes fidelity and surety, auto- 
mobile and plate glass and its volume this year 
is said to approximate $400,000. 


W. B. Cotton, vice-president; W. S. Lynch, 
secretary; H. A. Williams, superintendent of 
agents, and R. E. Bothwell, superintendent of 
claims, are to remain with the American Guar- 
anty. Ekern & Meyers, of Chicago, represented 
the purchaser. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg, ATLANTA, GA, 











HENRY R. CORBETT 


ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 














Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 


JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English. 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 

















Woodward, Fondiller and Ryan 
Consulting Actuaries 


Actuarial Service in all aie of Insurance and for ge 
Funds—Examinations and Appraisals—Statistical Serviee and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganisations—Insurance Ac- 
counting and Auditing. 

New York 


75 Fulton Street 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord BIidg., OKLAHOMA CITY, OKLA. 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIPB ee patermediote, Group, 
ustrial and Special Class 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
168 BROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 


ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 


THE GERMAN OFFICES 1926 
LIFE TABLES 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

I. Introduction. . 

II. The Construction of New Mortality 

Tables by the Association of German 
Life Assurance Companies. 
III. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 
IV. Arrangement of the Tabulated Func- 
tions for the Final Life Tables. 
V. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 
VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 
VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 

The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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CHICAGO NEW YORK 




















HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 








E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony Bullding 37 W. Van Buren Street 
Phone Harrison 2805 
Chicago, lilinois 
Gur carvioen:see, angihts Ist of Bite af atiynciel wank ond 
insurance counsel. Annual statements prepared on short notice, 
rate books compiled or pes forms constructed, ac- 

counting systems a tt or ins 








A NEW BOOK!! 


Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
gs: . 675 100: ** ... 30d 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Miscellaneous Insurance 








INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of December 12, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecTATOR will endeavor to supply the data. 


Alliance Fire 
Morley, Wood & Co., Phila......... 
Cartis Gi Gemmet Ie. 0 6k 66s ce ose ewe 
McClure, Jones & Co., Le, 
American Alliance 
Arthur Atkins & Co., N. Y.......... 
Curtis & Sanger, 7 Ree 
MCR BUG ECOL, IU. oc ces cce dees 
McClure, Jones & Co., N. Y......... 
American Phoenix 
Perez F. Huff & Co., Inc., N. Y...... 
American Insurance Co. ry aa 
Arthur Atkins & Co., N. Y.......... 
Miliken & Pell, Newark, N eaiae-o a 
Curtis & Sanger, N DIME sisehea a ie nee 
Perez F. Huff & Co., ae Re tuials aia 6 < 
McClure, Jones & Co., Bh Weave ae.o' 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, N. J........ 
Camden Fire 
Arthur Atkins & Co., N. Y.......... 
Perez F, Huff & . ‘me. Ya wu 
McKinley & Co., on 
Morley, Wood & Co., Phila... 
Curtis & Sanger, N. Y..... 
McClure, Jones & hg Sh. Ae ae 
Miliken & Pell, omg N, Doc ie- 9 ae 
Carolina Insurance 
Curtin de: Gameeel, Ete Ms 6 vies cect cade 
Perez F. Huff & Co., a i. ee 
Arthur Atkins & Co. fs. hp as 
McClure, Jones & Co., N. Y......... 
Commercial Cas. Ins. Co. 
Curtis & Sanger, N. Y...........00. 
Miliken & Pell, Newark, 2 ih Pee 
City of New York Ins, Co. 
Perez F, Huff & Co., Inc., N. Y..... 
Curtis & Sanger, N. Y.........:.... 
Arthur Atkins & Co., nd p PRE ee 
McClure, Jones & Co., | 3g. ee 
Eagle Fire, Newark 
Miliken & Pell, ry ag Mactan Oscar ond 
McClure, Jones & Co., 
Federal Insurance 
Curtis & Sanger, N.'V.... 0.0. cccces 
Fidelity & Deposit 
TE oe Sh | | 
Curtis & Sanger, Oe bn aii cinie a up 
McClure, Jones & Co., N. Y......... 
Fidelity and Casualt 
Arthur Atkins & oe | | See 
Curtis & Sanger, N. ae Mee 
McClure, Jones & Co., N. Y......... 
Fire Association of Philadelphia 
Manshield & Co., N.Y 5... 0c ccseces 
Morley, Wood & Co., Phila......... 
McClure, Jones & Co. Sy. A See 
Firemen’s Insurance Co. of Newark 
Perez F. Huff & Co., ae Wes sini 
Arthur Atkins & Con 
McKinley & Co., we - RE ES 
Miliken & Pell, Newark, : Eh eae 
Curtis & Sanger, Sh ae 
McClure, Jones & Co., N. Y......... 
Franklin Fire 
Custis & Sanger, N. Y.......0sccc00 
| Arthur Atkins & & CON Beco ccc 





Bid Offered 
714% 73% 
72 74 
73% 744 

460 

460 

450 

455 
50 52 
31 33 
3044 31% 
30144 32 
30144 = 33 
31 32 
20% 21 
31 324 
3014 32 
30 32 
314% 32% 
313% 324 
314 324 

1 32 
72 75 
73 75 
73 76 
74 78 
69 71 
69 71 

480 510 

480 aa 

490 

480 
82 85 
80 90 

750 800 

268 272 

265 270 

268 272 

202 210 

206 208 

206 208 
75 77 
73 74 
744% 76% 
56 58 
56 58 
56 58 
5644 57% 
56 58 
56 58 

375 

370 








STOCKS 


EXCHANGES 








INSURANCE 


MORLEY, WOOD & CO. 


MEMBERS NEW YORK AND 
PHILADELPHIA STOCK 


333 Chestnut Street 
PHILADELPHIA, PA. 


New York Phone, Whitehall 2300 











Perez F. Huff & Co., N. V.......... 
McClure, Jones & Co., N. Y......... 
Glens Falls 
Curtis & Sanger, IW. We. oo. ccc ccces 
Arthur Atkins & Co., N. Y.......... 
Lewis & Co., Hartford.............. 
Perez F. Huff & SS . ane 
McClure, Jones & Co., i ah re 
Globe & Rutgers 
Curtis & Sanger, N.Y... ccc cccce 
Lewis & Co., Hartford.............+ 
McClure, Jones & Cte ee Wbscsccees 
Guardian Fire Ass. Corp. 
Meksnlos & Cal, Ne Wee cidsicccccses 
Hanover Fire, Stock 
Perez F. Huff & Co., N.V.......... 
Arthur Atkins & Co., N. Y.......... 
Curtis & Sarat, Ne Ws ook cc ciccces 
Lewis & Co., Hartford.......cccecce 
McClure, Jones & Co., N. Y......... 
Home ; 
Arthur Atkins & Co., N. Y.......... 
Meminley &'Co., Ne Wocccccisccecce 
Curtis & Samet, Ne Won ss ccccccccus 
Lewis & Co., Hartland... . 5.00. cece 
McClure, Jones a Co., N. Y 
Hudson Cas. Ins. 
McKinley & Co., N. Aeris kia esaua 
Mansel’ & Cao. No Soi cccsssccves 
Importers and Exporters 
Arthur Atkins & Co., N. ¥......... 
Curtis & San - N. eee 
Mansfield & eet Maa & wit datecira\siw'ee 
McClure, tan ‘& 2 7 ae 
Independence Indemnity 
Perez F. Huff & Co., N. Y........2- 
Morley Wood & Co., Phila.......... 
Insurance Securities of New Orleans 
Perez F. Huff Co., Inc., N. V........ 
McClure, Jones & Co.,N. V........ 
Insurance Co, of North America 
Morley Wood & Co., Phila.......... 
Lewis & Co., Hartford.............. 
Perez F. Huff & 
McClure, Jones & Co., | oh eae 
Kansas City Life 
Curtis & Semgert, Ni Ws a. 00 cscrews ces 
Lincoln Fire 
Petes F. Tint & Co., NiY ic. cccccce 
Maryland Casualty 
Curtis & Sameer, WoW. 5. siccccsccces 
Lewis & Co., Hartford.............. 
Perez F. Huff & Co., N. V.......... 
McClure, Jones & Co., N. Y......... 
Metropolitan Casualty 
Crartia & Satie, No Woiic cc ie ccsesies 
Lewis & Co., Hartford ........cccec- 
McClure, Jones oS ee 
Milwaukee Mechanics 
Arthur Atkins & bs We sites wcisieee 
McKinley & Co., Y 


380 
395 


193 
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McClure, Jones & Co., 
National Surety 





Lewis & Co., Hartford.............. 320 
McKinley & CA Ec Wisi dade ce Seid 320 
=e pg ao 
OS DL. ee 325 
McClure, Jones & Co., N. Y......... 316 
New Amsterdam Cas. 
Courtia & Gamer, N.Y. iccicccccives 76 
Menino & Ce. TE. Yo ccc ccccnces 76 
New Brunswick Ins. Co. 
Arthur Atkins & Co., N. Y.......... 76 
Morley Wood & Co., Phila.......... 76 
McClure, Jones & Co., N. Y......... 73 
New Jersey Fire 
Miliken & Pell, Newark............. 59 
Cartis & Sauget, N.Y... cccccccs 59 
McClure, Jones & Co., N. Y......... 60 
New York Casualty Co. 
Lewis & Co., Hartford.............. 123 
Curtis & Sanger, vt Ew daletwa We eaderds 124 
McKinley & Co., N.Y... 0... cece 125 
Arthur Atkins & Co., N.Y.......... 123 
Niagara Fire 
Arthur Atkins & Co., N. V.......... 390 
McClure, Jones & Co., N. Y......... 390 
North River Ins. Co. 
Arthur Atkins & Co., a ae 230 
Curtis & Sanger, N. 2» pi aE: 227 
McClure, Jones & Co., N. Y.......-- 225 
ire a 
Morley, Wood & Co., 7. Bre etaeate 28 
McClure, Jones & Co. Geer ad 'aroten 26 
Security Ins. of New "salad 
Curtis & Sanger, N. ¥......cccccess 135 
Lewis & Co., Hartford.............. 134 
McClure, Jones & Co., N. Y......... 136 
‘ F. & M. Ins. Co. 
McKinley & Co.,N. V......-.--00- 195 
McClure, Jones & Co., N. Y......... 195 
Stuyvesant 
Arthur Atkins & Co., N. Y.......... 238 
Lewis & Co., Hartford.............. 238 
McClure, Jones & Co., N. V......... 235 
Transportation Insurance 
Perez F. Huff Co., Inc., N. ¥........ 55 
McClure, Jones & Co., N. Y......... 56 
. 8. F. G. 
Maneiield & Co. We Ws.5 6 ccs cccsece 360 
McClure, Jones & Co., N. ¥......... 370 
U. S. Fire Ins. Co. 
Arthur Atkins & Co., N. V.......... 310 
F. Huff Co., ities 1 BS 310 
Curtis & Sanger, N. V...........005 310 
McClure, Jones & Co., N.Y.......- 315 
Universal Ins, Co. 
Arthur Atkins & Co., N. V........-- 81 
McClure, Jones & a a oe 81 


United States Merchants & Shippers 
Arthur Atkins & Co., 
McClure, Jones & CoS MOE. cccca 320 
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INSURANCE COMPANY oF NORTH AMERICA 





CAMDEN FIRE INSURANCE ASSOCIATION 





CIRCULAR ON REQUEST 





115 Broadway 


McCLURE, JONES & CO. 


Members New York Stock Exchange 


New York City 


Telephone Rector 7662 























THE SPECTATOR 


Thursday 














Address Home Office For Agency Connection 


tt JAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


P. D. BAIN HENRY G. BARBEE 
Chairman of the Board Presiden 











Good territory available in Texas and 
Oklahoma to Agents who can qualify as 
to character. 


SOUTHERN UNION 


Life Insurance Co. 
of 
Fort Worth, Texas 


JAS. L. MISTROT, Pres. TOM POYNOR, V.-Pres. 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY ade BURGLARY 
ACCIDENT << wy > CREDIT 
HEALTH : (18 VAS. BOILER 
AUTOMOBILE PF fa LANDLORDS 
TEAMS 


ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 








CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICER” 
U. S. Head Office: 
555 Asylum Street Hartford, Conn. 
ROBERT R. CLARK, U. S. Manager 
ARTHUR H. F. SCHUMM, Asst. U. S. Manager 


Great American 


Insurance Company 


sc New Tork sr 


ompan 
Congeny INCORPORATED - 1872 


STATEMENT JANUARY 1. 1927 


$12.500,.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23.110,445.67 


NET SURPLUS 


17.628,138.96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


LOSSES PAID POLICY HOLDERS 


$185,174,967.15 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, III. 
GC. R. STREET, Vice-President 


PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wn. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—Georége L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts.,Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 

















Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 
To real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in Illinois, Kentucky, 
California, Colorado, Oklahoma and Indiana. 


360 North Michigan Ave., Chicago, Illinois 








THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 














We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THe SPECTATOR, 
135 William Street, New York. 
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THIS 

ORGANIZATION NUMBER 
IS ISSUED ANNUALLY IN RECOGNITION AND 
APPRECIATION OF THE UNSELFISH EFFORTS OF 
THOSE WHO FOUNDED OR HAVE MAINTAINED, 
FOR THE GOOD OF INSURANCE, THE COMPANY, 
AGENCY AND OTHER ORGANIZATIONS WHICH 
HAVE DONE SO MUCH FOR THE PROPER REGU- 
LATION AND UPBUILDING OF THE BUSINESS. 
THE MEN WHO HAVE THUS GIVEN FREELY OF 
THEIR TIME, ENERGY AND SOUND JUDGMENT 
HAVE HELPED MATERIALLY TO RAISE THE 
ETHICAL STANDARDS OF THE BUSINESS AND 
TO GREATLY INCREASE ITS ESTEEM BY THE 
PUBLIC. 


COOPERATION, COORDINATION AND REGULA- 
TION HAVE BROUGHT ABOUT THE STEADY BET- 
TERMENT OF INSURANCE SERVICE. 
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WANTED 














THE GUARANTY LIFE 
INSURANCE COMPANY 


OF DAVENPORT, IOWA 


Is Seeking Several District Managers and a 
Few State Managers in the Following States 


IOWA ILLINOIS 
MISSOURI NEBRASKA 
KANSAS SOUTH DAKOTA 
TEXAS COLORADO 
OKLAHOMA MICHIGAN 


NORTH DAKOTA FLORIDA 


LIBERAL CONTRACTS FOR 
THE MEN WHO CAN QUALIFY 








Address, L. J. Dougherty, Vice-Pres. and Manager, Davenport, Ia. 
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EDITORIALS , ; ; 

AN APPRECIATION OF AN ANNIVERSARY—By Charles H. Nicoll 

ASSOCIATION OF LIFE INSURANCE PRESIDENTS 

LIFE AGENCY OFFICERS’ ASSOCIATION ; ; 

NATIONAL BOARD OF FIRE UNDERWRITERS IN 1927—-By W. E. Mallalien . 

THE AMERICAN INSTITUTE OF ACTUARIES—By John G. Parker . , 

THE PRESENT STATUS OF THE INSURANCE ADVERTISING CONFERE NCE— By Clifford 
Elvins 

INSURANCE INSTITUTE OF AMERICA, INCORPORATED—By Edward R Hardy 

THE AMERICAN LIFE CONVENTION—By O. J. Arnold ; 

MASSACHUSETTS COMMISSION SITUATION—By Charles S. Ashley . 

IMPORTANT YEAR IN THE ANNALS OF THE NATIONAL ASSOCIATION OF LIFE UN- 
DERWRITERS—By Graham C. Wells 

THE SERVICE OF THE INSURANCE DEPARTME NT OF THE N. TIONAL CHAMBER— 
By H. A. Smith ’ 

LIFE UNDERWRITERS OF C: AN, ADA PL AYING LE ADING PART =" Eric yr. Chown 

ACTUARIAL SOCIETY OF AMERICA—By Edward E. Rhodes 

INTERNATIONAL ASSOCIATION OF CASUALTY AND SURETY UNDE RW RITERS 

NATIONAL FRATERNAL CONGRESS ; ; : 

RECENT ACTIVITIES OF THE NATIONAL ASSOCIATION OF INSURANCE AGENTS— 
By Walter H. Bennett : ; 

FIRE UNDERWRITERS OF THE NORTHWEST 

STAND ON YOUR OWN FEET—By Thomas B. Donaldson 

WHAT A PLAN OF PUBLIC RELATIONS MIGHT DO FOR THE HE AL TH AND ACCIDENT 
BUSINESS—By J. W. Scherr j 

CASUALTY ACTUARIAL SOCIETY IS WIDE IN SCOPE =" Richard Fondiller 

STATE COMITY AS PRACTISED BY THE NATIONAL CONVENTION OF INSU RANCE 
COMMISSIONERS—By 4. S. Caldwell 
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Our Agents Have 


A Wider Field— 


An Increased Opportunity because we have— 









General Age Limits 0 to 60. 
Non- Medical Age Limits 0 to 45. 





Policies for substantial amounts (up to $5,000) 
for Children on variety of Life and Endow- 
ment plans, thus enabling parents to buy all 
of the Family’s insurance on the Ordinary, 
i. e., Annual, Semi-annual or Quarterly Pre- 
mium plan. 










Participating and Non-Participating Policies, 
We have openings in Medical and Non-Medical. 


Alabama, Arkansas, 


Delaware, District of Same Rates for Males and Females, Medical 


Columbia, Florida, and Non-Medical. 
Georgia, Illinois, 
Iowa, Kansas, Mary- Double Indemnity and Total and Permanent 
land, Michigan, Min- Disability features for Males and Females 
nesota, New Mexico, : , ’ 
Oklahoma, South alike, Medical and Non- Medical. 

Dakota, West ; 

Virginia Standard and Substandard Risk Contracts. 


| | | JL Our Class C Senior Agents may write Non- 



































¢[ Contnena 1 eee — Medical Applications for as much as $3,000. 
E| Somes! [6] meckanwe | P| 09 Inegjess 
4 QUINCY ST. R of 
Let 4] wee ||" The Old Colony Life Insurance Co. 
) ol eel of CHICAGO, ILLINOIS 
tovurance | | Boned | | B. R. NUESKE, President 
on — The Company has its Home Office in its own building at 166 W. Jackson Boulevard running 
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ORGANIZATION WORKERS 


T SEEMS to be a characteristic of the American business 

man to be interested in some organization or organizations. 

It is indeed rather rare to meet an active man who is 
entirely disinterested in organization work. In every organiza- 
tion there is a small group of interested workers, the others sit 
by and seem to reap the benefits without any desire to give a 
hand themselves. But if one were to look into the lives of these 
seemingly disinterested persons, it would almost invariably be 
found that they were concentrating their activities in some 
other organization in which they held a slightly greater interest. 
Nearly every man belongs to several organizations of various 
kinds. He cannot, however, devote any great amount of time 
to more than one of them. Some men seem to go from one 
organization to another; that is, they are active for a time in 
one, drop out, and turn up in another. The writer has known 
men who no sooner have finished their term in the highest office 
in one organization, than they start anew in another and soon 
they are again presidents of this or that association or club. 
Occasionally there are men who, having held all of the offices 
of some association, still maintain their interest and serve 
actively on committees, but not often, and less often to the great 
benefit either of themselves or the organization. It is a danger- 
ous proceeding for it often arouses jealousies and charges of 
one-man or clique control which do more harm to the organiza- 
tion than the work done by the man, however good and however 
well intentioned. 

Why do men interest themselves in organization work? It 
pays them no direct returns, it is more often than not unappre- 
ciated, and many times arouses jealousies and enmities which 
no man desires. We are convinced that the answer can 
be found, to a large extent, in the inability of the average 
American business man to sit passively by and watch a task 
being poorly done. He can sit by for a while perhaps but soon 
he becomes restless and his flair for activity asserts itself. Often 
in spite of promises to himself and others that he would not take 
any office, he reverses himself and does. The writer has a group 
of friends who all joined a certain organization, which was 
then under private management, on the theory that they could 
devote their entire time to pleasure with none of the manage- 
ment cares to worry over. Two of them withdrew from several 
important clubs with this idea in mind. Less than two years 
have passed and every one of those friends holds office in that 
organization and is spending a very considerable amount of 
time in its development. The private management is no more 
These men did not want the work but they were far too im- 
patient to see it done by incompetents. They were drawn into 
it. The work is of such a nature that they are almost sure to 


make enemies of former friends, yet they have discounted that 
in favor of making the organization a success. 

Frequently the men who are active in making the work of 
an organization go are accused of being seekers after publicity 
and glory. Perhaps in some cases they are. Even so, if they 
really accomplish work that needs doing, the glory they get 
from it is small return, and usually well-deserved. Self-seeking 
ought not to be charged against a man who is doing excellent 
work of a nature which is of benefit to his fellow members, 
Organization work is very trying, it often absorbs unbelievable 
amounts of time and seldom is undertaken without considerable 
sacrifice, often in money as well as time and energy. A man 
should, therefore, be judged by what he accomplishes, not by 
what his motives may be or appear to be. 

There have been in the insurance business a great many men 
who have given freely of their time and energy to the upbuild- 
ing of insurance organizations. While in some instances their 
work has brought them some glory within the business, and, in 
exceptional instances outside it, it would be difficult to point 
to any such instance in which such notice was not fully deserved 
on the basis of good work well done. On the other hand a tre- 
mendous amount of work has been done that has been entirely 
lost sight of. Any insurance journalist can vouch for the fact 
that most of the prominent organization men of five years ago 
are now rarely heard from. They did their work well at the 
time. They did not, however, achieve lasting glory, nor did they 
probably ever hope to. It seems fitting, however, that the busi- 
ness as a whole should have some lasting record of their accom- 
plishments. This number of THe Spectator is dedicated to 
the men who, by their sacrifices of time, thought and energ 
and by the application of their sound judgment, founded and 
fostered the company, agency and other organizations, which 
have aided materially in the upbuilding and regulation of the 
insurance business, the raising of its ethical standards, and the 
great elevation of insurance in its various branches in the esteem 
of the public. Betterment of insurance service is thus attained 
by cooperation, coordination and regulation. 





N organization which is of much value in affording a 
point of contact between insurance and the business 
world other than insurance, is the Chamber of Com- 


merce of the United States. The Insurance Department of 
the National Chamber has availed itself of its opportunities 
to communicate at frequent intervals with the organizations 
which are members of the Chamber of Commerce of the United 
States, and has thus been able to convey much information 
concerning insurance matters for the benefit of all. 
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An Appreciation of An Anniversary 


By CuHarves H. NIcoiy 


Company, is celebrating the fiftieth anniversary of his 

connection with this organization. His many friends 
and acquaintances in this country and abroad, both in the insur- 
ance business and in other lines of industry and commerce, are 
congratulating him upon the completion of so long a period of 
years in one field of endeavor; and the eminent position and 
prestige of THe Spectator and The Spectator Company are, 
in themselves, an ample testimonial to the success that has 
attended his unfailing devotion to the ideal of service to the 
insurance world. 

As shown by Who’s Who in America, President Smith began 
his newspaper work as a court reporter in New York for The 
Sun and The World, entering the office of The Spectator Com- 
pany 50 years ago at the age of seventeen and shortly after- 
wards taking charge of its Statistical Department. His first 
financial interest in the company was secured in 1888, up 
to which time he was associate editor, later becoming business 
manager, and then, successively, secretary and treasurer. His 
election to the presidency took place in 1909 and he has since 
held that office as controlling owner and director of the policies 
and affairs of the company. 

It is highly indicative of the character of Mr. Smith’s efforts 
on behalf of insurance generally that The Spectator Company 
has grown and expanded so greatly during the past half-century. 
When he joined it fifty years ago, besides the publication of 
Tue Spectator, then a monthly, The Spectator Company had 
but a very limited number of-annual publications, including The 
Fire Insurance Policyholders Pocket Index and The Life Insur- 
ance Policyholders Pocket -Index which were then blanket 
statistical sheets for hanging on the wall. The Insurance Year 
Book was a publication of 102 pages in paper cover, selling at 
fifty cents. It is now printed in three volumes devoted to life, 
fire and marine, and casualty, surety and miscellaneous insur- 
ance embracing 3848 pages. 

During President Smith’s regime, The Spectator Company, 
and Charles & Edwin Layton, the well-known British insurance 
publishers, each acting as agent for the other, have been the 
foremost insurance publishing houses of the English-speaking 
world; The Spectator Company producing the first American 
text books on life, fire, casualty and other branches of the 
business. 

From the very first, it was the aim of Mr. Smith and his 
associates to increase the usefulness of The Spectator Company 
by issuing and supplying publications covering every phase of 
insurance. Thus, during his fifty years of continuous service, 
more and more useful insurance publications have been pub- 
lished, and during the past year we have issued not less than 
59 annual statistical publications and have now in stock 250 
comparatively recent standard books published by The Spectator 
Company, field, office and text books, actuarial works, etc., 
dealing with the various branches of the business. Service to the 
insurance world has constantly been kept in mind and our 
facilities for obtaining the works of other publishers for our 
customers have always been unsurpassed. As shown by our 
complete catalog, we now handle some 1600 insurance publica- 
tions. 


| RTHUR L. J. SMITH, president of The Spectator 
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In the early days, insurance papers obtained their business 
by soliciting the companies. It was the purpose of Mr. Smith 
from the start so to improve the service and usefulness of THE 
SPECTATOR and of The Spectator Company publications that 
orders would be voluntarily sent to this office, and his ambition 
in this respect has, in large measure, been achieved. 

Mr. Smith’s personal accomplishments have been closely 
identified with the steadily-broadened service of The Spectator 
Company to the business of insurance. Among the numerous 
Spectator publications of which he was the designer or original 
compiler are included The Life Insurance Policyholders Pocket 
Index and The Fire Insurance Policyholders Pocket Index (in 
their present form), The Handy Chart of Casualty, Surety and 
Miscellaneous Insurance Companies, The Pocket Register of 
Life Associations, The Pocket Register of Accident Insurance, 
Fire Insurance Laws, Taxes and Fees, The Handy Guide to 
Premium Rates, Applications and Policies, The Vest Pocket 
Life Agents Brief and The Compendium of Official Life 
Insurance Reports. 


By constantly keeping abreast of the latest insurance trends 
and by studying past performances and future possibilities, 
President Smith has become internationally known as an insur- 
ance authority and, because of the length of his service, he has 
been called the dean of insurance publishers. He was insur- 
ance editor for the most recent edition of the Standard Dic- 
tionary, and was selected to write the American insurance 
article for the last edition of the Encyclopedia Britannica. His 
individual activities have extended into other executive fields 
in addition to his insurance interests, and he is at present a 
Trustee of the Dime Savings Bank of Brooklyn and a director 
of the Manhattan Bridge Three-Cent Line and the Prospect Na- 
tional Bank. Among his clubs and other social and business 
connections, he is a member of the Montauk Club, Riding and 
Driving Club of Brooklyn, Bankers Club, Merchants Associa- 
tion and Chamber of Commerce of the State of New York. 

As Mr. Smith has not sat for a photograph of late, his most 
recent portrait avaiiable is presented on the page opposite this 
article. 

The unusual energy and remarkable vitality that have enabled 
Mr. Smith to give unremitting personal attention to the multiple 
operations of The Spectator Company over so long a period of 
time have often been commented on by his friends and asso- 
ciates. In this connection, it is a remarkable circumstance in 
the genealogy of his family that his grandfather, William 
Loughton Smith, who was a member of the first five Congresses 
of the United States, was born in 1750; his father, William 
Wragg Smith, a linguist, botanist and entomologist of Wragg 
Barony, South Carolina, was born in 1808; and when Mr. 
Smith’s son, Loughton T. Smith, reaches the age of fifty-six, 
in 1950, the four generations will have spanned two full cen- 
turies of life. In THE Spectator of December 31, 1914, there 
appears an authoritative, historical article setting forth that the 
first American insurance company, which was known as “The 
Friendly Society,” was organized in Charleston, S. C., on the 
3rd of February, 1736, with three directors. Samuel Wragg, 
one of these directors, was the great-great-grandfather of 
President Smith. 
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As CATHEDRALS WERE BUILT 


\ 


O are built great Life Insurance Companies. Study the great cathedrals of Europe 
(visit them if you can) and see how successive centuries are built into them. 


In the Cathedral there was from the beginning a definite plan, a definite limitation. 
It was always clear to the builders that the glorious structure would be finished some day. 
But when? People did not ask. They toiled and sacrificed in order to do their part, to 
add their bit to the mighty whole, knowing that neither they nor their children would see 
the completion of the work. By their labors they fostered religion and the arts and fed 
their own souls while erecting a vast pile which they knew would instruct and impress 
their successors through countless generations. They fed their own souls and rendered a 
noble service to others—even to those not of their own faith. 


So it is with Life Insurance and especially so it is with the New York Life. Unlike the 
Cathedral builders, our founders in 1845 (eighty-one years ago) had no definite outline of 
the structure which they then began. 


They labored to establish a program of mutual human service. They did not begin 
to realize the full significance of what they did. Their successors for about three full genera- 
tions have labored as they did and we, the living laborers, begin now to realize what it all 
means. In 1927 the structure, founded in 1845, begins to emerge in outline. Its splendid 
substance is shown in our coming Home Office building and in our assets and outstanding 
insurance. 


But the real structure is only suggested by these facts. 


Why should not our successors continue through centuries (as the Cathedral builders 
did) the labors of the men and women who have built so splendidly thus far? When will 
the New York Life be finished? Never! Its foundations are as deep as human love; its 
spires disappear in unfulfilled dreams of human aspiration; its great arches support an ex- 
panding nave which can cover and protect all who come. 


We are today building ourselves into this great Cathedral of Service. 


Our work will always be as clearly defined and as permanent as is the work of the men 
who built with stone and to the glory of God, in the twelfth or in an earlier or in any suc- 
ceeding century. Their work stands. The guide will point out, as you gaze and wonder, 
the work done in different centuries. The agents of Nylic are writing records which shall 
last as long as human life endures. They are building themselves into this great instru- 
mentality of social service. What they do will endure. It will endure because it renders 
service. 


Who then should work with finer enthusiasm than a Nylic agent? Who that is young 
and keen and ambitious and has high tdeas about service would not be a Nylic agent? 


To labor and thereby achieve something that shall not “‘fade like a dream:”’ to influence 
beneficently the condition of generations unborn; to build an aisle or an arch or a tower ina 
structure which shall last co-evally with human strength and human affection, with the 
knowledge that if ruin finally comes to human society, his work shall still endure in song and 
story! That is the ideal that leads a Nylic agent on and strengthens him as he sees that ideal 
becoming a reality. 


Write to the nearest of our one hundred and fifty-three Branch Offices in the United 
States and Canada or direct to the Home Office. If you have the right qualities there’s a 
place for you. 








NEW YORK LIFE INSURANCE COMPANY 
DARWIN P. KINGSLEY, President 
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Association of Life Insurance Presidents 


T is now twenty-one years since Paul 
Morton, then president of the 
Equitable Life ‘Assurance Society of 

the United States, issued the first call for 
a meeting of life insurance company 
executives which later developed into the 
Association of Life Insurance Presidents, 
since become the outstanding organiza- 
tion of the life insurance world. 

The objects of the Association are set 
forth in its Constitution as follows: 


“Article II. The objects of this Asso- 
ciation shall be: 

“First: To promote the welfare of 
policyholders. 

“Second: To advance the interest ot 
life insurance. 

“Third: To promote economy and re- 
duce expenses in matters of general ad- 
ministration by an interchange of views 
on practice among life insurance com- 
panies. 

“Fourth: To consider carefully im- 
portant measures that may be introduced 
from time to time in legislative bodies, 
with a view to ascertaining and publicly 
presenting the grounds which may exist 
for their adoption or rejection by the 
Legislature. 

“Fifth: To consider anything that may 
be suitably a matter of general concern 
to the life insurance business.” 


SPLENDID ORGANIZATION 

The Association has built up a splendid 
organization during those years, and 
through it is now serving life insurance 
in three major ways. It provides a most 
important contact between life insurance 
and large business and political influences, 
this particular function being especially 
brought to the fore at the time of its 
annual meetings early in December. At 
that time a program, which is participated 
in by leaders in every line of business, 
and by statesmen and leaders in the poli- 
tical world, is arranged which receives 
tremendous publicity on account of its 
wide interest. It is developed through a 
central theme, this year “America’s New 
Economic Frontiers—A Challenge to 
Business Education and Government.” 
These themes are well calculated to bring 
out certain trends in modern business and 
social life and the relationship of life in- 


surance thereto. As a result the meet- 
ings are always well attended, and attain 
wide publicity of a character favorable 
to life insurance. 

The Association gathers a wealth of 
information for its members, relative to 
problems of a general character. It fur- 
nishes to the Department of Commerce 
each month statistics showing up-to-the- 
minute figures on the sales of new life 








GeorceE T. WIGHT 
Secretary and Manager 


Mr. Wight is this year celebrating his 
twentieth anniversary in the service of 
the Association of Life Insurance Presi- 
dents and his tenth as secretary and man- 
ager. Except for the fact that A. A. 
Welch, president of the Phoenix Mutual 
Life Insurance Company and chairman 
of the twenty-first annual mecting of the 
Association, interpolated the follow.ng 
complimentary paragraph in hts address, 
the anniversary might have passed un- 
noted. Mr. Welch said: 


This is his twentieth meeting since he 
became connected with the Association of 
Life Insurance Presiderts. He didn’t 
know that I knew it and he didn’t have 
any idea that I was going to speak of tt. 
This is the tenth meeting at which he has 
presided and governed our activities, and 
in spite of all his faults and insults we 
love him still. 











insurance as well as the effect of such 
sales upon the total amount of insurance 
in force. 

The Association maintains a careful 
watch over the activities of various 
legislative bodies and, whenever neces- 
sary, looks after the interests of its mem- 
bers in respect thereto. It has been able 
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to put before legislators information of 
a reliable and important character which 
has resulted in the death of much legisla- 
tion which would otherwise have reacted 
to the detriment of life insurance policy- 
holders in particular, and the public in 
general. 


THe Twenty-First ANNUAL MEETING 

The twenty-first annual meeting of the 
Association was called to order Thurs- 
day morning, December 8, the sessions 
being held, as in the past, in the Rose 
Room of the Hotel Astor. George T. 
Wight, secretary and manager of the 
Association, in introducing the chairman, 
Archibald A. Welch, president of the 
Pheenix Mutual Life Insurance Com- 
pany, said, in part: 

“Calling you to order does not seem 
perfunctory to me this morning, for it 
gives me a great thrill to see all frontiers 
of American life insurance so well repre- 
sented at this, our twenty-first annual 
convention. 

“Executives, supervising officials and 
field representatives from all parts of the 
United States and Canada honor us with 
their attendance. This gathering is truly 
representative of American life insur- 
ance.” 

The list of speakers at the meeting this 
year is particularly imposing. The list 
of names reads like a portion from a 
directory of America’s leading citizens, 
and the subjects cover a wide range of 
interests. They follow: W. H. P. 
Faunce, D.L., LL.D., president, 
University, Rhode Island, Educating 
Twentieth Century Pioneers; Darwin P. 
Kingsley, president, New York Life In- 
surance Company, Life Insurance the 
Great Pioneer; Honorable james A. 
Beha, superintendent of Insurance of 
New York State, The Philosophy of Law 
and Life Insurance; Honorable Louis 
A. Taschereau, LL.D., LL.L., Prime 
Minister, Province of Quebec, Canada, 
The Challenge of Canada’s New Fron- 
tiers; Leroy A. Lincoln, general counsel, 
Metropolitan Life Insurance Company, 
The New Economic Era as Reflected in 
Corporate Growth; Matthew S. Sloan, 
president, Brooklyn Edison Company, 
Transforming Power into Happiness; 
Frank H. Davis, vice-president, Equitable 
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Life Assurance Society, Broadcasting 
Economic Freedom; R. B. Von Nlein- 
Smid, Ph.D., LL.D., president, Uni- 
versity of Southern California, Today's 
Laboratory Is Tomorrow’s Industry; 
Honorable Walter F. George, United 
States Senator, Vienna, Ga., Adjusting 
Government to New Demands; Fred‘W. 
Sargent, president, Chicago and North- 
western Railway Company, Chicago, 
Conquering New Transportation Fron- 
tiers; John K. Gore, vice-president and 
actuary, The Prudential Insurance Com- 
pany of America, A World’s War 
Against Disease; Honorable Albert S. 
Caldwell, president, National Convention 
of Insurance Commissioners, Exploring 
the Frontier of State Comity; Edward 
W. Decker, president, Northwestern Na- 
tional Bank, director, Northwestern Na- 
tional Life Insurance Company, Twen- 


tieth Century Banking [Frontiers ; James 
Lee Loomis, president, Connecticut 
Mutual Life Insurance Company, Syn- 
chronizing Life Insurance Investments 
with Changing National Needs; Chand- 
ler Bullock, president, State Mutual Life 
Assurance Company, Social Injustice in 
Taxation of Life Insurance Protection ; 
Henry Abels, vice-president, Franklin 
Life Insurance Company, Insuring Life 
Insurance Proceeds. 

A number of important resolutions 
were adopted at the close of the meeting, 
as follows: 

WuereEas, The address delivered before this 
convention by Mr. John K. Gore, vice-president 
and actuary of the Prudential Insurance Com- 
pany of America, upon “A World’s War 
Against Disease,” so exhaustively analyzed and 
vividly presented past progress, current condi- 
tions, and future opportunities in public health 


campaigns; therefore be it 
RESOLVED, That, believing this address will be, 











of especial interest to all students of public 
health and its broad dissemination will be of 
inestimable value to the public welfare, the 
manager hereby is directed to furnish printed 
copies thereof to all public health officials in 
the United States and Canada, and to all such 
other persons as may be interested in studying 
this paper. 

WHEREAS, it has been clearly pointed out 
from the platform of this convention, that the 
burden of life insurance taxation falls upon 
policyholders; that such taxes substantially con- 
stitute a tax upon a tax, since policyholders 
voluntarily pay premiums, the proceeds of which 
inure to the benefit of the state as well as of 
individuals; and that the increasing imposition 
of such taxes constitutes a social injustice, and 
tends to undermine the fundamental principles 
of life insurance; therefore be it 

RESOLVED, That, with the Féderal Government 
continuing its policy of economic administration 
and tax reduction, this Association hereby rec- 
ords its hope that a further extension of this 
doctrine to state governments will result in 
future changes in the rates of life insurance 
taxation being downward rather than upward. 


Life Agency Officers Association 


HE rock upon which the success- 

ful distribution of life insurance 

in this country is founded is the 
American agency system and to the sup- 
port and improvement of this system no 
single factor has contributed more than 
the Life Agency Officers Association. In 
point of membership alone, the Life 
Agency Officers Association could lay 
claim to predominance among insurance 
organizations. There are now 183 old 
line legal reserve life insurance companies 
actively enrolled in the Association, com- 
panies which write more than go per cent 
of the billions of life insurance annually 
issued. Large as this body is, it is excel- 
lently organized and is essentially a work- 
ing body. The active 
throughout the year and the papers and 
problems discussed at the annual meeting 
are the culmination of many months of 
research and study. This accounts for the 
serious and workmanlike proceedings 
which characterize the meetings of the 
Life Agency Officers Association. 

An offspring of the Life Agency Ofh- 
cers Association which has widely influ- 
enced modern methods of selling insur- 
ance is the Life Insurance Sales Research 
Bureau. This organization, which is 
under the managership of John M. Hol- 
combe, Jr., is engaged in a splendid and 
practical work, most of which is presented 
in concrete form. The Bureau annually 


Association is 


makes an intensive analytical survey of 
life insurance sales and also of lapsation. 
The work this body has done in the way 
of curbing the latter evil is notable. The 
Life Insurance Sales Research Bureaw 
conducts a manager’s school and -issues 
quarterly the Manager’s Magazine. An 
annual publication which is the product 
of the Bureau is the Manager’s Manual. 

The Life Agency Officers Association 
has worked untiringly in the past with a 


James A. McVoy 
Chairman 
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view to raising the standard of agents in 
the field as well as the general agents 
throughout the country and in Canada. 
As expressed by :H. H. Armstrong, chair- 
man of the last convention, men, classed 
merely as agents ten years ago, have; 
through the efforts of the Life Agency 
Officers, been so educated and trained 
that today they are properly classed as 
professional men of the most progressive 
and efficient type. The general agents are 
ranked in their community as outstand- 
ing business men. The problem which the 
Association has now elected to tackle is 
an analysis of the job of the life agency 
officer. As one member of the conference 
said, “Everybody knows the life agency 
officer but nobody knows his job.” : Dis- 
cussions of this topic at the last annual 
meeting were very stimulating and the 
results of this study should produce some- 
thing constructive for the 1928 program. 

The new executive committee is com- 
posed of James A. McVoy of the Central 
States Life, chairman; Frank H. Sykes 
of the Fidelity Mutual, vice chairman, 
and E. J. Harvey, North American Life; 
L. P. Brigham, National Life; Robert K. 
Eaton, John Hancock Mutual Life; Wal- 
ter T. O’Donohue, Jefferson Standard ; 
C. I. D. Moore, Pacific Mutual, L. J. 
Daugherty, Guaranty, and A. N. Mitchell 
of the Canada Life. John M. Holcombe, 
Jr., continues as secretary-treasurer. 
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The National Board of Fire Underwriters in 1927 


URING 1927 The National Board 
of Fire Underwriters was aptly 
described as “Sixty Years of a 

Civilizing Force” because for more than 
sixty years it has been a great public 
service bureau of stock fire insurance 
companies earnestly working for a most 
practical kind of civic improvement. 
Just as an automobile manufacturer is 
judged—not by the number of cars sold 
or unsold—but by the contribution of 
that manufacturer in design or discovery 
to the automobile industry ; so—the Na- 
tional Board of Fire Underwriters in this 





GeorceE G. BULKLEY 
President 


article will not talk about fire losses and 
the corresponding loss to the country, 
although — that seem important 
enough—but will emphasize some of the 
important contributions made to all prog- 
ress during the past year. 

Two events during the year 1927 em- 
phasize the importance of the work the 
Board is doing. Directly following the 
Mississippi River flood catastrophe the 
services of the National Board were of- 
fered to the Government. This offer was 
greatly appreciated by high government 
officials who knew the value of the service 
that the National Board engineers with 
their equipment of maps and surveys 


would 


would render in relocating the water 
supply systems of towns and cities that 
had been completely or partially de- 
stroyed. As this article is being written, 
the National Board is still cooperating 
with several communities in the flood 


By W. E. MALLatiev, General Manager 


stricken area in a thoroughly practical 
way. 

A tornado struck St. Louis and 
promptly the emergency cabinet was 
placed on the next train with experienced 
men to aid the companies in making 
prompt and fair adjustments of their 
losses in order that the devastated sections 
of St. Louis might be rebuilt and restored 
with the smallest possible loss of time. 
The emergency. cabinet, so called because 
of its use in emergencies, contains all data 
and a full supply of record forms and 
files necessary for the expeditious han- 
dling of the vast number of claims that 
follow a catastrophe. Newspapers all 
over the country in their editorial and 
news columns highly complimented these 
two evidences of service rendered by the 
National Board. 

One of the outstanding accomplish- 
ments, undoubtedly is the progress made 
in curbing incendiary fires. During the 
ten years in which arson activities have 
been pursued by the National Board of 
Fire Underwriters, nearly 8,000 fires re- 
ported as fradulent or suspicious have 
been investigated. Of this number the 
local authorities caused the arrest of 3,011 
individuals, of whom 1,445 were con- 
victed. For these ten vears, therefore, 
about 150 arson convictions were secured 
yearly, or roughly, an average of one 
every other day, somewhere in America. 
And these, it must be repeated, were con- 
victions—a verdict not easy, but growing 
easier, to secure. It is probable, in view 
of the legal and technical difficulties of 
convicting, that the actual cases of arson 
have bulked to ten times 1,500 in the past 
decade. 

For some reason not entirely ‘plain the 
American people persist in winking at 
the most usual form of arson, which is 
the fraud fire, the burning of property 
to obtain the insurance. People do not 
yet seem to comprehend this simple logic : 
that when they svink at fraud fires they 
are winking at no one but themselves. 
They do not seem, very many of them, 
to understand that when insurance com- 
panies unwittingly pay a false claim the 
ultimate losers are not the underwrters 
but every insured property-owner. 

Arson losses are defrayed out of the 
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pockets of honest policyholders. in two 
ways: directly, since the insurance com- 
pany merely collects from the many in 
order to reimburse the few who suffer 
loss; and indirectly, since the more fires, 
the higher the burning ratio, the higher, 
the rate that must be paid for insurance 
protection. Nothing, it would seem, could 
be any clearer or more rational than this ; 
yet the American people for generations 
could not, or would not, grasp it. 

Slowly now, but surely, the public at- 
titude is changing. It is observable among 
prosecuting officials everywhere and in 
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the verdicts of juries. But there is vet 
entirely too much sympathy wasted on 
the individual who can “put it over” on 
“the rich, soul-less insurance company” 
—when in reality he is “putting it over” 
on nobody but his sympathetic friends 
and neighbors. Only when the altered 
public attitude towards arson becomes 
general will the incendiary’s torch begin 
to flicker out in America. Meanwhile it 
persists as the chief factor in making 
this country the land of the self-destroyer 
of property. 

Within the past few months a move- 
ment has been commenced which, as it 
gathers force, will act as both a pre- 
ventive and a cure. The successful op- 


eration of arson squads in some of the 
larger cities has led to a nation-wide 
movement to organize local or municipal 
squads. 


These squads are small and 
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wieldy, being composed of the fire chief 
and the police chief as nucleii. Cooperat- 
ing with these groups, the National Board 
of Fire Underwriters has made enormous 
strides in curbing the dishonest fires. 
Several states have adopted a model arson 
law as one of the most definite and con- 
structive blows ever struck at the crime’ 
of crimes. The Fire Marshals’ Associ- 
ation of North America has been working 
on this problem in company with other 
organizations, including the National 
Board of Fire Underwriters. 

It has taken the public a long while to 
grasp fully the enormity of the crime of 
arson, to look upon it with the detestation 
it merits. It is sordid in motive, utterly 
regardless of the rights of other people 
and without even the redeeming feature 
of courage on the part of the criminal. 
It frequently causes the death of those 
who are entirely innocent and in many 
instances spreads its destruction to ad- 
joining property. Thus each incendiary 
fire carries a menace of conflagration and 
these fires form an aggregate much larger 
than is generally realized. 

FIRE PREVENTION 

The public has been much quicker to 
grasp the seriousness of preventable fire 
losses and to cooperate in a campaign 


each year to make everyone conscious of 
the danger of fire loss. From President 
Coolidge, who issued a strong Fire Pre- 
vention Week Proclamation this year, 
down to the teacher in a rural school 
there has been a concerted effort to pre- 
vent the “careless”’ fire. 

In one respect the incendiary fire and 
“careless” fire may be thrown into one 
class—they are both preventable. 

Any fire, preventable or not, damages 
to some extent the financial structure of 
the country in which we live. The prog- 
ress and prosperity of America depends 
upon the stability of our industrial life 
and the amount of raw materials: Any 
movement that can keep fire losses from 
destroying quantities of raw materials 
that can never be replaced and prevent 
the slowing up of industries with a result- 
ing loss in livelihood to employees and 
the hazard of business depression, earns 
the full cooperation of the stock fire 
insurance companies of this nation. 

Fire insurance, as we look at it, must 
do more than merely protect property 
from fire or other disaster at the smallest 
possible cost to maintain the stability and 
enterprise of the business. Fire insurance 
must serve to relieve the hazards of dis- 
aster against which no amount of deep 
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The American Institute of 


HE American Institute of Actu- 

aries was primarily a body formed 

for the purpose of providing a 
personal contact between the Actuaries of 
the Middle Western companies and of 
furnishing educational facilities for the 
students who might be attached to those 
companies operating throughout the Mid- 
dle Western States. 

At first only a few of the Actuaries 
of Eastern companies were interested in 
the Institute but the problems which have 
been up before that body and the char- 
acter of the discussion, have brought into 
the membership a great number of actu- 
aries throughout the whole of the United 
States and Canada. The keen interest 
which is being taken in the Institute is 
evidenced by the growth in the number of 
candidates who write the examinations of 
this body. These examinations were held 
in 57 centres, 360 different candidates 
writing the various examination papers. 





By Joun G. Parker, President 


This was an increase of 105 in the num- 
ber writing, or over 40 per cent. The in- 
creased interest in the Institute is also 
definitely shown by the schedule of mem- 
bership. To-day there are over 370 
members, there being 142 Fellows, 100 
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laid planning will avail and therefore 
safeguard credit and financial invest- 
ments. Fire insurance must do a large 
share of fire prevention work, defeat the 
arsonist and work for the greater fire 
safety of American building construction, 

Considerable progress has been made 
during 1927 in an educational plan that 
will eventually reach every citizen in 
America. Articles have been prepared 
that have linked stock fire insurance with 
several of the key industries of the coun- 
try and thousands of reprinted copies of 
these articles have been widely distributed 
by the industries about whom the articles 
were written. 

It has been felt that a very important 
initial step has been made in reaching the 
public with the economic facts about stock 
fire insurance in such a way that a better 
understanding of the business will de- 
velop. There is a realization that the work 
has only begun, but by availing ourselves 
of every form of modern advertising 
eventually this educational work will re- 
sult in a greater interest and a better 
understanding of our business on the part 
of the public. 

We feel that 1927 has been a notable 
year for the National Board of Fire 
Underwriters. 


Actuaries 


Associates and 125 Contributing Com- 
pany members. This shows an increase 
in membership of 46 Fellows and Asso- 
ciates during the past two years. 

One of the outstanding reasons for this 
success has been the active participation 
in the affairs of the Institute by the con- 
tributing company members. A unique 
feature of the constitution lies in the pri- 
vileges possessed by the representatives 
of those companies who are admitted to 
contributing membership. These repre- 
sentatives, not necessarily actuaries, have 
the full privileges of the floor, may con- 
tribute papers and enter into all discus- 
sions. The records show that they have 
contributed much that is of value to the 
meetings and have strengthened the pub- 
lic interest which is now reflected in the 
very large growth of the Institute in re- 
cent years. 

The trend in the membership is sig- 
nificant in that it shows that the problems 
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affecting the life insurance companies in 
the Middle West are practically the same 
as those with which the Eastern compa- 
nies have to deal and which are met by 
the companies operating in Canada. 

It further shows that the problems of 
the young company are akin to the pro- 
lems of the larger institutions. Ti.c solu- 
tions of the difficulties woi-h the older 
companies have exper-ezced are of in- 


tense interest to those companies recently 
organized and do much to prevent the in- 
troduction of ill balanced schemes into 
life insurance practices. On the other 
band the enthusiasm and the new ideas 
brought into the business by the younger 
men and the younger companies have 
been of great value to the older and more 
firmly established companies. 

The American Institute of Actuaries 
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has been of real value in serving to bring 
closer together the life insurance prac- 
tices of the large and small company as 
well as the old company and the newly 
organized institution. It has, moreover, 
done its part in promoting a greater uni- 
formity in the methods and practices of 
the Eastern and Western companies as 
companies operating 


well as_ those 


in Canada. 


Present Status of the Insurance Advertising Conference 


HE fact that a national magazine 
of general circulation, The Atlan- 
tic Monthly, in its September is- 
sue saw fit to publish an article entitled 
“Insuring Insurance” by Ernest Elmo 
Calkins, is abundant evidence that the 
matter of insurance companies’ relations 
with the public is one of no little inter- 
est. 
INCREASE Pustiic’s KNOWLEDGE 
In spite of the fact that no large in- 
dustry has experienced greater prosperity 
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and success in the past than has the in- 
surance industry, the feeling that there 
is room for much improvement in the 
efforts of the various insurance compa- 
nies to increase tthe public’s knowledge 
of the place of insurance in the country’s 
economic structure and to enhance the 
goodwill of the public toward insurance 
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companies and its representatives will not 
down. 

Foreseeing the trend of events in this 
connection there was organized by an en- 
thusiastic body of veteran insurance men 
during the annual convention of the In- 
ternational Advertising Association at 
Atlantic City five years ago a department 
of this organization, which is known as 
the Insurance Advertising Conference, 
for the purpose of improving conditions, 
so far as the advertising and publicity of 
insurance companies was concerned. 

The organization has been very active 
in the intervening years, during which it 
has held two conventions each year. The 
members have been fortunate in having 
at these meetings speakers of national 
reputation in various phases of advertis- 
ing, both technical and theoretical, more 
particularly as it applies to the insurance 
business. 


ADVERTISING SHOWING IMPROVEMENT 

As a result of the education and inspi- 
ration derived from these meetings, the 
advertising of the various companies has 
shown marked improvement, both in tech- 
nique and effectiveness. 

The last annual meeting was held in 
Hartford, at which time it was realized 
that the organization had outgrown its 
swaddling clothes and that some radical 
changes were necessary in its official set- 
up, if it was to continue to advance in its 
influence and usefulness in the business. 

In consequence of this feeling a new 
set of by-laws was drawn up and ap- 
proved at the meeting of the members of 
the organization recently held in Chicago. 

The main purposes for which the or- 
ganization is formed, as set forth in the 
new by-laws, are: 

1. To unite all persons interested in 
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any kind of insurance advertising for gen- 
eral improvement and betterment of form 
and method. 

2. The promotion of the general 
goodwill in the public relation of insur- 
ance. 

3. The procuring and disseminating 
among the members of the organization 
of accurate and reliable information rela- 
tive to the advertising of insurance. 

4. The reform of bad practices or the 
improvement of economic conditions in 
insurance advertising. 
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5. The encouragement of a mutual 
interchange of ideas, experiences, and in- 
formation, when such action does not 
prejudice the interests of any individual 
member, or does not work to the disad- 
vantage of the company with which any 
member is affiliated. 
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Insurance Institute of America, Incorporated 


HE business of insurance needs 
| more heads. It has plenty of legs 
and other anatomical parts and has 
no need of a further supply. The real 
lack at the present time is in the heads. 
Whatever, therefore can be done to in- 
crease this need ought to receive not 
merely the approval, but the strongest 
support from all those engaged in the 
business. It is a truism today that all busi- 
ness, not merely insurance, but others, 
demands better trained persons than has 
been necessary, or at least has seemed to 
be, even within a brief period of time. It 
should not be inferred when we refer to 
the need for heads in the insurance busi- 
ness that we would confine this observa- 
tion to the business of insurance. The 
plain truth is that the need exists in all 
forms of business as well as in other ave- 
nues of human endeavor. The big inter- 
est of the Institute lies in insurance folk, 
and therefore the reference was made di- 
rectly to them in beginning this article. 

It is a fact that mere education of the 
head, or head education, if you will, is 
alone not sufficient to supply the need. It 
has been estimated by one university that 
those who are admitted to college and aft- 
erwards tested by careful records, if ad- 
mitted solely on the basis of mental ex- 
amination, show that the conclusion to be 
drawn from these examinations as to their 
ability to profit by the college course 
amounts to about twenty-six per cent of 
an entering class. Stated in another way, 
a mere mental test is only equal to de- 
termining the possibilities of the value of 
a college education to one person in four. 
It is for that reason the so-called intelli- 
gence tests and other forms have been de- 
veloped. As yet they are more or less 
experimental, but the results seem to in- 
dicate that a thoroughly reliable concl1- 
sion can be drawn only when, coupled with 
the mental test, the others are also used. 

Assuming this to be true, what are 
the chances of the success in Institute ex- 
aminations showing the capacity of a per- 
son to develop into a good insurance man? 
The Institute is not at the point where 
intelligence tests can be applied, but there 
is a test applied daily to its students which 
takes that form, although not in the pre- 
cise manner in which such tests are usu- 
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ally made. Practically all of the students 
who sit for the Institute examinations, or 
99 per cent at least, are engaged in the 
business of insurance. Their daily work is a 
constant intelligence test, and can be used 
by the office to which the student belongs 
as a supplement to the tests which are 
given by the Institute. No one supposes 
today that mere ability to pass a written, 
or even an oral examination, if the latter 
would be the more available, is sufficient 
to indicate that a person may have what 
is best expressed by the word “flair” for 
the business, but the daily work in the 
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office certainly ought to do this if those 
who are interested in a student’s taking 
the Institute examinations will, from 
proper records, see that correct conclu- 
sions are drawn. It is necessary usually 
to remind all interested in educational 
movements of these significant factors. 


NorTaBLE ADVANCES 

The Institute during the past year has 
made some notable advances. It has, for 
instance, put the life insurance course, 
which has hitherto been a promise, into a 
permanent outline, or at least an outline 
which will enable it to be tested. And in 
addition to that it has arranged in the city 
of New York to have the course tested in 
the field. It may be worthy of note in 
passing, that it takes about three years to 
test a course out before any sound conclu- 
sions can be drawn as to its proper ar- 
rangement. The men who have arranged 
the life insurance course are skilled in that 
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kind of work, and there is every reason 
for believing that the course as laid out 
will prove to be extremely satisfactory. 
It should be noted in passing that it is not 
intended to be an actuarial course, neither 
is it intended to be a salesmanship course. 
It is between these two extremes. 


BULLETIN PREPARED 

Another step that has been taken this 
year is the preparation of a Bulletin for 
fellows by examination. Those who may 
become fellows by this means must at the 
present time first have become associate 
members by examination. The associate 
member is one who has taken the required 
course in any one of the five branches,— 
casualty, fire, life, marine, or surety. 
There are something less than one hun- 
dred associate members at the present 
time, and of these several have registered 
the title of their prospective thesis for the 
Fellowship examination. 

There is a request which will be consid- 
ered shortly from persons who are not 
associate members, but whose education 
is quite advanced, for the privilege of 
writing a thesis and thus becoming a fel- 
low. It is possible that provision will be 
made for such cases, but it will have to 
be quite properly guarded by means of a 
correct standard. 

Another change which shows some de- 
velopment in the work of the Institute 
was made at the annual meeting when pro- 
vision was made for an enlarged number 
of governors. The primary object of this 
was to effect a better balance in the repre- 
sentation of the different branches, and to 
provide for a better geographical distri- 
bution of the members of the board. 

The Institute enjoyed at its annual 
meeting for this year the unusual privi- 
lege of having present R. Y. Sketch, pres- 
ident of the Chartered Insurance Institute 
of Great Britain. This alone might have 
been enough to grace the occasion, but 
when coupled with it was the presence of 
many, many executives, the occasion was 
one which marked a distinct forward 
step, since it showed an increasing appre- 
ciation of this kind of work. 

Turning from generals to particulars, 
about 600 students sat for the examina- 

(Concluded on Page 40) 














irsday 








2ason 
1 out 
tory. 
Ss not 
ither 
urse, 





December 15, 1927 


THE SPECTATUR 











The American Life Convention 


By O. J. ARNOLD 


President, Northwestern National Life Insurance Co., Minneapolis, Minn., and President of the American Life Convention. 


HE American Life Convention 
Ji closed one of the most successful 

years in its history under the di- 
rection of Herbert M. Woollen, president 
of the American Central Life of Indian- 
apolis, with its twenty-second annual 
meeting in Dallas a month ago. The ros- 
ter of the Convention at that meeting 
showed a membership of 142 companies, 
domiciled in 35 states, the District of Co- 
lumbia and Canada. The member com- 
panies had on December 31st last 17% 
billion dollars of insurance in force and 
2 billion dollars of assets. 

Under the able administration of Mr. 
Woollen the Convention during the past 
year perfected the organization of the 
American Service Bureau and established 
a new section of the Convention known 
as the Financial Section. At the annual 
meeting in Dallas Judge W. H. Hine- 
baugh, President of the Central Life In- 
surance Company of Illinois, «was elected 
Chairman of this new Section and Robert 
J. Merrill, First Vice-President of the 
United Life and Accident Insurance Com- 
pany of New Hampshire was elected Sec- 
retary. 

The American Service Bureau, whose 
chief function is to furnish inspection re- 
ports to the member companies of the 
Convention, had a most successful year. 
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President 


The credit is due Dr. E. G. Simmons, vice- 
president and general manager of the Pan 
American Life of New Orleans, for hav- 
ing brought into being and nurtured to 
success this very efficient service organi- 
zation. Dr. Simmons and Mr. Fisher 
Simmons, his able assistant in this effort, 
and who for the preceding two or three 
years had, as vice-president, most capa- 
bly directed the affaris of the Bureau, 
retired from its active management a year 
ago. Both had made personal sacrifices 
in giving the Bureau the benefit of their 
ripe experience and time in developing it 
to a point where it was self-supporting. 
Having done so they asked to be relieved 
of further responsibility and this request 
was reluctantly granted by the executive 
committee of the Convention. The Bu- 
reau’s affairs were thereupon taken over 
by Claris Adams, the then newly elected 
secretary and general counsel of the Con- 
vention, and who was elected president of 
the American Service Bureau, succeeding 
Dr. Simmons. Mr. Adams has exercised 
rare judgment in directing the affairs of 
the Bureau during the past year. He has 
been ably assisted by Lee N. Parker, se- 
lected by him to have immediate charge 
of the Bureau’s activities. Mr. Parker 
was advanced to his present post from the 
ranks of the Bureau; a man well versed 
in the inspection business and who for 
several years had most capably handled 
the business of its Denver office. 

The American Service Bureau is in po- 
sition to and is rendering inspection serv- 
ice of a high order that ranks second to 
none in the field in which it solicits busi- 
ness. 

At the annual meeting in Dallas a 
month ago the Convention, acting on the 
recommendation of the executive commit- 
tee, unanimously decided to establish two 
other new sections, namely an agency sec- 
tion and a home office management sec- 
tion. These will be organized during the 
coming year. 

With the organization of these new sec- 
tions, the work of the Convention will be 
well departmentized. The Medical and 
Legal Sections of the Convention are of 
long standing. Their work has been of a 
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high order and the deliberations of the 
medical directors and company counsel 
have resulted in notable contributions to 
the medical and legal branches of the life 
insurance business. Dr. Ross Huston, 
medical director of the Bankers Life Com- 
pany of Des Moines, is chairman of the 
Medical Section for the current year, J. 
T. Montgomery, medical director of the 
Southland Life of Dallas, vice-chairman, 
and Dr. F. L. B. Jenney, medical director 
of the Federal Life of Chicago, its secre- 
tary. General Frank W. McAllister, gen- 
eral counsel of the Kansas City Life and 
former attorney general of the State of 
Missouri, is the chairman of the Legal 
Section for the current year and C. Pet- 
rus Peterson, general counsel of the Bank- 
ers Life Insurance Company, Lincoln, 
Nebraska is its secretary. 

The Convention was fortunate in its se- 
lection a year ago of the successor to T. 
W. Blackburn, who had for so many 
years—in fact, since the organization of 
the Convention—served it with rare fidel- 
ity and ability as its secretary and general! 
counsel. Mr. Blackburn had endeared 
himself, through his long years of efficient 
service, not only to the membership of the 
Convention but to the life insurance fra- 
ternity at large. Two years previously 
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he had indicated a desire to be relieved of 
the responsibilities and burdens of his of- 
fice. The Convention and its executive 
committee received this announcement re- 
gretfully, but recognized that Mr. Black- 
burn had attained an age that entitled him 
to relief from the responsibilities of this 
office and the physical burdens it entailed. 
After most careful consideration and de- 
liberation and with the country at large to 
from, the 
made a most happy selection in the person 


choose executive committee 


of Claris Adams, a leading member «: 


the Indianapolis har. Mr. Adams was in- 


ee 


duced to give up his private practice, in 
which he had been eminently successful, 
and to give his whole time to the affairs 
of the American Life Convention as its 
secretary and general counsel, with Mr. 
Blackburn continuing as associate counsel. 
During his first year of Mr. 
Adams has in the discharge of his multi- 


service, 


dinous duties shown himself peculiarly 
adapted to the work of his office. Upon 
his assumption of office the headquarters 
of the Convention were moved from 
Omaha to St. Louis, with commosious 


and well-appointed offices in the Shell 
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building, and at the same time the offices 
of the American Service Bureau were 
moved to that city from New Orleans. 

It seems to me a most fortuitous 
circumstance that men of the ability and 
such rare judgment and tact as is pos- 
sessed by George Wight of the Associa- 
tion of Life Insurance Presidents, Roger 
Hull of the National Association of Life 
Underwriters and Claris Adams of the 
American Life Convention should be iden- 
tified respectively with these important 
organizations and that these men have a 
rare opportunity. 


Massachusetts Commission Situation Under the 
Compulsory Automobile Bill 


Important to the National Association of Casualty and Surety Agents 


HILE the 
first State to adopt a compulsory 
automobile bill, there is no 

question in my mind but what other 

States will soon follow the lead of this 

State. Only recently, 

Monk, of the Bay State, addressed a com- 


Massachusetts was 


Commissioner 


mission appointed by the governor of 
Maryland to investigate this situation. 
Under the Massachusetts ruling, the 
commissioner stated in making the rates 
that 40.2 per cent would be all that he 
would allow for acquisition and expense 
costs. This was divided as follows. 
Per Cent 


5 


ee Ct: re 9.5 
RABE AITICE 6. os ss cnecevceeees 7.9 
Bureau and inspections........ 6 
DMI kein clos ay sita whe 25 
IMIR Bree Si cay hc clue, Bers 25 

Maximum commission allowed 
PEMETAIN ARCHES. <.0<s <->: 17.2 
MOREE ies. roa eem lemio eed 40.2 


Nor PROFITABLE FOR GENERAL AGENTS 

You can readily see by this that a gen- 
eral agent receiving 17.2 per cent and pay- 
ing a broker 1o per cent is losing money 
on all the automobile business which is 
brokered through h‘s office, as it is an ad- 
mitted fact by all the general agents of 
this State that their overhead runs from 
8 to 9 per cent; my office showing an 
overhead of 8.4 per cent. 

General agents in other States do not 
realize the extra amount of work caused 
by this bill. Agents must procure auto- 
mobile registration blanks, fill them out 
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for the assured, then obtain assured’s 
signature, and, in a great many cases, 
maintain a messenger service with the 
Registry of Motor Vehicles to obtain 
plates for the customers. 

Over go per cent of these policies must 
be ready for delivery by December 31st 
of each year, as no one can obtain plates 
without first having secured the policy. 
This means that all the automobile poli- 
cies expire on that date. The extra work 
entailed in executing certificates and writ- 
ing and checking policies in such a short 
time is tremendous and extra clerks must 
be employed and trained for this short 
period. 

If an assured purchases a 
there is as much work involved for the 


new Car, 
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agent as there is in writing a new policy, 
for which the agent receives no remu- 
neration. 


IMPORTANT TO ASSOCIATION MEMBERS 


The whole question is of paramount 
importance to the members of the Na- 
tional Association of Casualty & Surety 
Agents and was much discussed at the 
annual meeting of that body at White 
Sulphur Springs, West Virginia, last 
Fall. Since the members of that organi- 
zation control a large volume of automo- 
bile business throughout the several 
States, and since it is more than likely 
that those members not residents of Mas- 
sachusetts will, at some time in the future, 
find themselves confronted with the same 
problem that now exists in our State, it 
more than well that they should familiar- 
ize themselves with all angles of the ques- 
tion, particularly as it affects the casualty 
general agent, in order that, when it does 
come up in their home States, they may 
thoroughly understand the business bar- 
rier that is interposed by such a law be- 
tween their work and their just profits. 


CONFERENCES NO SOLUTION 

General agents have had several con- 
ferences with the companies looking to- 
ward a solution of this problem, but have 
met with stonewall opposition from the 
companies, they claiming that the business 
will show a great loss for the year. This 
cannot be determined until the actual fig- 
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ures are all compiled for the entire year. 

It has just come to my notice today 
that the Lumbermen’s Mutual Casualty 
Co. have notified their general agents that 
they are going to pay a 22 per cent divi- 
dend on automobile policies written in 
1927. Taking 22 per cent for dividend, 
9.5 per cent for claim costs, 7.9 per cent 
for home office, .6 per cent for bureau 
and inspection, 2.5 per cent for taxes, 
maximum commission allowed general 
agents 12.5 per cent, makes a total acqui- 


- 


sition and dividend figure of 55 per cent, 
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leaving 45 per cent as the pure premium. 
The general agents of this State cannot 
make these figures coincide with the fig- 
ures of the stock companies, who after 
paying 40.2 per cent, total acquisition 
cost, have a pure premium of 59.8 per 
cent, and state that they are losing money. 

The Lumbermen’s Mutual writes al- 
most as nvich automobile business as any 
stock company in this State and does not 
exclude Territory 1, where the stock 
companies claim they suffer most. 

The general agents are anxiously wait- 


SS 








ing to see what the other mutuals are go- 
ing to pay in dividends. 

From the foregoing it is easy to see 
that this question is very important to 
general agents in other states for the fol- 


lowing reasons: 
First: Increased amount of work. 
Second: Reduced commissions. 
Third: The increase in competition, 
especially from the new mutuals which 
will be formed in various States to take 
care of this business as fast as the other 
States adopt the measure. 


Important Year in Annals of National Association 
of Life Underwriters 


By Granam C. WELLS 


= Past President, National Association of Life Underwriters 


HE past year has been the thirty- 
eighth in the existence of the 
National Association of Life Un- 

derwriters. It has been a year of large 
portent to the organization, if the hopes 
and plans of leading life underwrters with 
whom we have talked recently are to be 
even partially realized. There has been 
a revamping and recasting of its activities, 
into what has been referred to as a “re- 
organization and expansion program.” 
This began at the Atlantic City Conven- 
tion, in September, 1926, with the ap- 
pointment of a Special Committee on 
Allocation and Reorganization consisting 
of Hugh D. Hart, Chairman, Paul F. 
Clark, Charles A. Foehl, J. Stanley Ed- 
wards and Frank L. Jones. 
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President 





One of the chief tasks which the com- 
mittee set for itself was the filling of the 
newly created position of managing direc- 
tor and general counsel. The standards 
by which the committee was to judge the 
candidate for the executive headship of 
the National Association .were announced 
by Chairman Hart at the mid-year meet- 
ing of the executive committee at Chicago. 
In describing the type of man desired for 
the position, Mr. Hart said: 

We need a man of charm, a man of force, 
a mal of perserverance, a man who can stand 
before an association and literally enthrall that 
association by the magnetism of his eloquence 
and power and force of his personality. We 
need a man who can carry out propaganda in 
this country before Chambers of Commerce, 
before business bodies, Rotary Clubs, Kiwanis, 
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Managing Director 
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as well as Underwriters’ Associations, that will 
give a new vision and a new conception, a new 
dream of the reality of this great big serv.ce 
that we are rendering today, and what its 
enlarged service will become tomorrow. We 
need a man around whom the Underwriters of 
the nation can rally and concentrate. 

Then came the appointment, effective 
August 1, of Roger B. Hull to the new 
post. Mr. Hull’s prior service had been 
in the profession of the law, and as he has 
frankly stated in his many addresses he- 
fore insurance men all over the country, 
he “had everything to learn and nothing 
to undo.” While always paying his re- 
spects to the valuable traditions of the 
past, he has outlined for the future a pro- 
gram of increasing usefulness, especially 
to the one hundred and ninety local un- 
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derwriters’ associations throughout the 
country, which promises large and im- 
portant things for the future in meeting 
field problems. 

Then came the annual convention at 
Memphis, Tennessee, in September, 1927, 
which the veterans of conventioneering 
almost unanimously agreed was the best 
convention ever held by the National 
Association, 

The event of outstanding significance at 
that meeting was the definite launching 
of the plans for the American College of 
Life Underwriters and for the giving of 
the National Association Certificate of 


The Service 


A.L.U.—Accredited Life Underwriter. 
The latter should not be confused with 
the C.L.U., the degree of Chartered Life 
Underwriter which is to be given by the 
College. 

These two steps, details of which were 
spread before the delegates at Memphis, 
have been described as the most construc- 
tive steps ever taken toward raising life 
undenwriting out of the level of a business 
“onto the plane of a proud and proficient 
professionalism.” This aim is being grad- 
ually met. 

No chronicle of the year’s significant 
events in the organized field end of life 
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insurance would be complete, however, 
without a tribute to that devoted leader 
and enthusiastic worker for the National 
Association, Mr. Edward A. Woods, of 
Pittsburgh, whose sudden death was an- 
nounced on November 30. As one of the 
officials of the Association phrased it, in 
a public address: 

The memory of my contacts with Mr. Woods 
and of the spirit of devotion and self-sacrifice 
which characterized his tremendous contribu- 
tion, within my own knowledge, to the program 
and the ideals of our Association, will always 
remain one of the most stirring inspirations of 
my life. We may search the wide world over, 
and we will look in vain for his successor. 


of the Insurance Department 


of the National Chamber 


By H. A. Smitu 


President, National Fire Insurance Company, Chairman, Insurance Advisory Committee, United States Chamber of Commerce 


N recognition of the importance of 
insurance in America’s business 
structure today, the Chamber of 

Commerce of the United States has, as 
one of its eight service departments. one 
department which devotes its activities 
exclusively to insurance and subjects of 
allied interest. The National Chamber, 
with its 1500 member organizations hav- 
an underlying membership of about goo,- 
000 individuals, corporations and firms, 
probably represents the largest composite 
group of insurance policyholders in the 
world. The program of the Insurance 
Department has been built up carefully 
over a period of years in recognition of 
their interests and needs. 

In preparing this program and in car- 
tying out its details, the Department has 
the assistance and support of an Advisory 
Committee consisting of a number of out- 
standing insurance executives, as well as 
representatives of policyholders. Too 
much credit cannot be given the individ- 
ual members of the Advisory Committee 
for the untiring effort which they have 
devoted to the work of the Insurance De- 
partment. They have functioned unceas- 
ingly with the principle constantly before 
them that policyholders and the insur- 
ance institution have a common interest. 
What is good for one group is equally 
good for the other and what affects one 
adversely is to the detriment of the other. 


INSURANCE EDUCATION 
One of the primary purposes of the 


Department is to give the American busi- 
ness man a clearer understanding of in- 
surance principles and the forms of cov- 
erage available to him today so that he 
may be a more intelligent purchaser and 
user of insurance. Through its educa- 
tional program, the Insurance Department 
endeavors to present, by means of factual 
investigations, the important essentials of 
various types of insurance coverage, and 
at the same time constantly urges busi- 
ness men to read and understand the pro- 
visions of their insurance policies. 

Among the subjects recently covered in 
the printed bulletins of the Department 
are automobile liability insurance, includ- 
ing a resumé of motorists’ liability as de- 
termined by the weight of authority of 
court decisions; an explanation of the 
provisions of the standard fire insurance 
contract ; an investigation of special State 
insurance taxes collected in 1925; a re- 
sumé of tendencies in workmen’s com- 
pensation legislation; a description of 
power plant insurance and an explanation 
of use and occupancy insurance. 


INSURANCE COMMITTEES 

In order that member organizations 
may develop efficient insurance service 
for the benefit of their members and in- 
deed their entire communities, the Cham- 
ber has urged them to appoint balanced 
insurance committees of representative 
insurance men and policyholders. Ap- 
proximately 200 of these committees are 
in existence at present. One of the pri- 
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mary objects of these committees is to 
develop an educational program for the 
benefit of local business men. The in- 
vestigations published by the Insurance 
Department are particularly helpful in 
rendering this service. 


Another purpose of the local insurance 
committees is to guide the insurance legis- 
lative activities of their organizations in- 
to proper channels. In the event that in- 
surance legislation adverse to the inter- 
ests of policyholders is proposed in their 
state legislatures, they are in position to 
make a study of the subject and recom- 
mend the action to be taken by their 
Boards of Directors. It often happens 
that the subject investigated will be one 
on which the National Chamber has been 
committed by a vote of its member or- 
ganizations; in this case, the Insurance 
Department of the Chamber will lend its 
full support in keeping the local com- 
mittee posted regarding developments and 
in supplying necessary literature. I shall 
mention briefly some of the subjects of 
vital interest to insurance on which the 
National Chamber is committed. 


SPECIAL INSURANCE TAXES 
Several years ago the National Cham 
ber went on record as being opposed to 
the system of insurance taxation which 
singles out policyholders for special forms 
of tax levies. As part of its program in 
carrying out this mandate, the Insurance 
Department makes an annual survey of 
(Continued on page 55) 
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Life Underwriters Association of Canada Playing 
Part in Canadian Life Insurance Developments 


T is probable that at no time in the 

| history of the Association has there 

been more evdience of progress than 

is to be found to-day within almost every 
department of the organization. 

The purpose of the Association is “To 
advance the best interests of true Life 
Insurance,” and the method whereby this 
is being done is expressed in the motto 
of the Association “Non Solis Nobis,” 
meaning not for ourselves alone. 

Up to the month of June, 1926, part of 
the legislative program of the Association 
did not have the approval of the life in- 
surance companies. Similarly some of 
the action taken by the companies was 
not in accord with the views of the life 
underwriters. A feeling had been devel- 
oping on both sides that a better under- 
standing between the two important 
branches of the institution would be desir- 
able if the ultimate purpose of both the 
companies and the underwriters were to 
be carried out. In this month, accordingly 
there was brought into existence a com- 
mittee, representing three important as- 
sociations, namely, The Canadian Life 
Insurance Officers Association, the Life 
Agency Officers Association of Canada 
and The Life Underwriters Association 
of Canada. 

In 1924 the Life Underwriters Associa- 
tion presented to the Conference of 
Superintendents of Insurance meeting at 
Winnipeg a proposal for regulating the 
licensing of life insurance agents to be 
uniform in every Province in Canada. 
The viewpoint there expressed was not 
entirely accepatble to the life insurance 
companies. 

In 1926 representatives of the Life 
Insurance Officers Association presented 
the viewpoint of the companies on the 
matter to the Conference of Superintend- 
ents of Insurance meeting in Victoria, 
B. C. The viewpoint there expressed was 
not entirely acceptable to the Life Under- 
writers Association. 

Therefore, the Superintendents advised 
that unless the companies and the under- 
writers could’ themselves reach an agree- 
ment on the question, there would be little 
hope of, or purpose in, attempting to se- 
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cure uniformity of licensing legislation 
in all the Provinces. 

This problem has since had the united 
attention, through the Joint Committee 
of the representatives of the branches of 
the business referred to, and an agree- 
ment has been reached, which has been 
unanimously approved by both the com- 
panies and the underwriters. This was 
presented in 1927 to the Conference of 
Superintendents of Insurance meeting in 
Quebec City. 

The entire agreement is now in opera- 
tion under the law as it exists in the Prov- 
ince of Ontario and part of the plan has 
already been adopted in other Provinces. 

At the recent annual meeting of the 
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Canadian Life Insurance Officers Asso- 
ciation a report of the representatives of 
that Association on the joint committee 
was adopted and this included the ad- 
vanced recommendation that legal counsel 
be employed to draft a “model” licensing 
act. 

There is now in force in eight of the 
nine Provinces a Uniform Life Insurance 
Act and it is believed that similarly a 
Uniform Licensing Act will be in force 
in every Province within the next few 
years. 

This committee acts also as a clearing 
house for the solution of problems com- 
mon to the participating Associations. 
Ideas which originate with members of 
the Life Underwriters Association all 
over the country are forwarded through 
the Dominion Association to the joint 
committee, including suggestions for the 
solution of such field problems as the 
practice of policy conversion, rebating, 
the part time question, etc. The spirit of 
co-operation and of compromise in the 
three Associations concerned, through this 
committee, has enabled far-reaching re- 
sults to be achieved and the institution of 
life insurance has materially benefited. 

The establishment of the joint commit- 
tee has somewhat lightened the responsi- 
bility of the members of legislative com- 
mittees and representatives in various 
Provinces. Members of these committees 
still play an important part in watching 
proposed legislation but it has become the 
practice to obtain the united support of 
the business when action is taken. In this 
way misunderstandings are prevented and 
any legislation when enacted is more 
likely to be permanent. 

The Association in the Province of 
New Brunswick in 1926 protested an in- 
crease in taxation on Life Insurance pre- 
miums of 1% and as a result this was 
reduced to % of 1% upon the under- 
standing that it would be removed as soon 
as possible. It is satisfactory to know that 
this addition has since been entirely re- 
moved as a result of the action of the 
underwriters in that Province 

Assessment clubs or unsound life in- 
surance schemes formerly were flourish- 








ing, particularly in Western Canada. In 
1926 an action was taken against one of 
these clubs in the Province of Alberta 
which has established a precedent decid- 
ing that these are illegal. 

In 1927 legislative proposals affecting 
Succession Duties in British Columbia 
and in Alberta were enacted as well as an 
amendment to the Licensing Act of one 
of the Provinces in accordance with the 
recommendations of the joint committee. 

EpucaTION 

The educational function of the Asso- 
ciation is rapidly developing. There are 
now four hundred and forty-five Char- 
tered Life Underwriters in good standing 
in Canada. The standards of the exami- 
nations have been steadily raised until it 
is safe to state that any candidate who 
successfully completes the examinations 
is a well qualified life underwriter in 
every respect. 

Plans are being made to develop uni- 
versity courses which will be of assistance 
to candidates. At present the Research 
and Review Course forms the foundation 
of the syllabus, with various other pre- 
cribed texts and books on Canadian Law. 

There has been no national convention 
of the Association since 1925. Provincial 
Educational-Sales Congresses have been 
substituted and are held in every Province 
in Canada during January, February and 
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March. In January and February, 1927, 
Dr. Charles J. Rockwell conducted three 
day courses at each of the Congresses at 
ten centres. This series was an outstand- 
ing success in every way and the service 
is being increased in 1928 to fourteen 
centres from coast to coast, with Dr. 
Rockwell again being the chief speaker. 


Tue Lire UNDERWRITERS NEWS 

This Association publication has had an 
average circulation for ten months of the 
year of 2,800 copies and a special issue 
in September reached 7,000 copies, which 
constitutes a splendid increase over pre- 
vious years. 

At the end of 1924 the membership in 
the Association totalled 1,938 while pres- 
ent membership is approximately 2,350, 
divided among fifty active local asso- 
ciations. 

The president of the Association in 
1927 is John T. McCay, C. L. U., of the 
Dominion Life Assurance Company, 
Vancouver, British Columbia. 

While Mr. McCay is somewhat of a 
modest and retiring disposition, his record 
is one of achievement and he is a worthy 
successor to the long line of outstanding 
life underwriters of the Dominion who 
have during successive years since 1906 
been elected head of the organization 
which is every day striving to promote 
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Actuarial Society of America 


By Epwarp E. Ruopes, President 


URING the year 1927 the mem- 
bership of the Actuarial Society 
of America has been increased 

by fourteen fellows and thirty-nine asso- 
ciates. The present membership consists 
of two hundred and forty-eight fellows 
and two hundred and ten associates. 
There are two hundred fifty-one students 
who have passed one or more parts of the 
Associateship examination during the last 
three years. The number of students has 
increased by fifty-two during the past 
year. 

As set forth in its constitution the Actu- 
arial Society has for its object the promo- 
tion of actuarial science by personal in- 
tercourse, presentation of appropriate 
papers, discussion and such other meth- 
ods as may be found desirable. Meetings 
of the Society are held semi-annually and 
the papers presented and the discussions 
entered into at the meetings held in 1927 


have been of the usual high order. Aside 
from the semi-annual meetings the So- 
ciety engages from time to time in general 
mortality investigations and in the inves- 
tigation of the mortality of different 
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the best interests of the field men of 
Canada. 

On his unanimous election Mr. McCay 
stated that, of the many organizations of 
which he is a member, there was no office 
connected with any of them which could 
possibly give such a feeling of pride and 
satisfaction as his election to the presi- 
dency of the Life Underwriters Associ- 
ation of Canada. The president has visited 
during his term of office all the local as- 
sociations west of Fort William, Ontario, 
but he was unable to arrange to visit the 
Eastern Provinces. 

The general secretary, however, has 

visited a number of the Associations in 
the Eastern Provinces twice in 1927 as a 
coast to coast trip is made early in the 
year in connection with the Congresses 
and a special trip was made in September 
to the Maritimes, so that executives of the 
Dominion Association have _ traveled 
twice across the Continent during the 
course of the year, in the effort to pro- 
mote what has been characterized as “the 
greatest existing example of fraternity 
among representatives of competitive 
interests.” 
_ The Association is 
National Association of Life Under- 
writers and through the International 
Council is a factor in developing mutual 
understanding. 


affiliated with the 


classes of risks. At the present time the 
Society is engaged in investigating the 
mortality in various occupations. 


TRAINS ACTUARIES 


In addition to the work outlined above, 
the Society has developed, and is still 
further developing, well-trained actuaries. 
Its members have assisted in the estab- 
lishment and conduct of educational 
courses in colleges and universities, and 
the Society conducts yearly examinations 
in actuarial science. All possible assist- 
ance is given to those preparing themselves 
for these examinations and the results 
have justified the effort. 

The outstanding event of the year in 
the actuarial world was the Eighth Inter- 
national Congress of Actuaries held in 
London in June. A large number of mem- 
bers of the Actuarial Society attended 
this Congress and made worthy contribu- 
tions thereto through the presentation of 
original papers and in the general dis- 
cussions. 
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Position of International Association of Casualty and 
Surety Underwriters Is Due to Type of Activity 
and Personality of Membership 


HAT no business is “so bullied and 
badgered, hampered and hindered 
by governmental interference as 

is insurance’ was the allegation once 
made by Claris Adams, now  secre- 
tary of the American Life Convention, 
in an address before the International As- 
sociation of Casualty & Surety Under- 
writers at one of its annual conventions 
in White Sulphur Springs, West Vir- 
ginia, some years ago. The charge is just 
as true today as it was then, but the same 
organization Mr. Adams at that time har- 
angued has done a great deal to pave the 
way for a reversal of legislative attitude 
toward indemnity protection. 


An OUTSTANDING FACTOR 

The International Association of Casu- 
alty & Surety Underwriters is an out- 
standing factor in the business because 
of the character of its annual meetings 
and because its membership includes prac- 
tically every really important company 
official in casualty and surety lines. [or 
the most part they are men who are suc- 
cessfully and wholeheartedly filling dual 
responsibilities. They stand before the 
insurance world as capable and intelligent 
executives and they stand before the pub- 
lic in their home cities as community 
leaders, civic energizers and prominent 
citizens. 

It is the character of its members rather 
than the problems they have, in session, 
considered, which has made the Inter- 
national Association a body paralleled in 
the insurance business only by a few of 
the more important organizations in the 
other branches of the business. The con- 
ventions of the International Association 
are viewed with admiration and envy by 
casualty and surety men generally: first 
on account of the plane upon which per- 
sonal contacts are put and the atmosphere 
with which they are surrounded and sec- 
ond, for the type of speakers secured and 
the applicability of their topics to the 
great question of better relationships be- 
tween the public at large and the casualty 
and surety business. 





It was on this point of public relations 
that the strength of the International As- 
sociation has recently been shown. Dur- 
ing the incumbency of F. Highlands Burns 
as president of the organization, the idea 
of a definite public relations plan received 
impetus and Mr. Burns, who is president 
of the Maryland Casualty Company, 
headed a committee that did much pioneer 
work in stimulating insurance thought to 
the potentialities of the idea. Later, the 
International Association asked the In- 
surance Advertising Conference to pre- 
pare a public relations plan which it could 
logically endorse and enforce and this is 
now under favorable consideration. It is 
significant that the members of the Inter- 
national Association were quick to realize 
that the focal point of attack against the 
barrier of public indifference to casualty 
and surety insurance was where their rep- 
resentatives met the citizens of the coun- 
try in the regular campaign for business. 
The International Association visualized 
and discussed the proposition that if com- 


pany and agency men were not thor- 
oughly educated to a comprehensive 


knowledge of their own business little 
could be gained by any means such as 
direct co-operative advertising to the pub- 
lic. It is probably safe to say that those 
in the International Association feel that 
if casualty and surety men know their 





business and can forcefully amd lucidly 
explain it to the public, the winning of 
that same public’s confidence is not far off. 


PuBLic INFLUENCE 

Legislators, even when pursuing selfish 
ends in the drafting of measures calcu- 
lated to place large sums at the disposal 
of favored interests, are more than prone 
to heed the expressed opinion of any large 
proportion of their constituencies. If, and 
when, the voters fully understand the 
casualty and surety business, or at least 
understand what it means to them, they 
will look with suspicion upon any attempt 
to inject government into it or to take 
such steps as would put the great funds 
of the companies at the mercy of those 
who would utilize them for personal gain. 
The International Association has not lost 
sight of the fact that, in this country, 
every ten persons engaged in a gainful 
occupation support one holding a govern- 
ment position of some kind; but it is fully 
and entirely aware that if the ten wish, 
they can exert such influence as will com- 
pel the one to keep hands off their affairs. 
For many years, the public has gone on 
the supposition that insurance was the 
affair of the insurance companies. Lat- 
terly, largely through the efforts of such 
groups as the International Association of 
Casualty & Surety Underwriters, the pub- 
lic is beginning to see that the business of 
insurance is its own affair as well. 

While devoting a considerable portion 
of its attention to the attitude of the pub- 
lic on insurance matters, the International 
Associaion has not neglected the various 
gears that keep the machinery of its 
member companies in working order. 
Questions affecting policy forms, business 
practices and the like, are the particular 
concern of its various committees and 
there is no hesitancy on the part of mem- 
bers in bringing such topics to the conven- 
tion floor during annual meetings. This 
was conclusively proved at the last annual 
meeting when both E. A. St. John, presi- 
dent of the International Association and 
president of the National Surety Com- 
pany, and Charles R. Miller, president of 
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the Fidelity & Deposit Company of Mary- 
land, definitely stressed the point that 
perhaps the companies have gone so far 
along the line of offering indemnity pro- 
tection to business that they may, in a 
sense, be said to be encouraging business 
inefficiency. Business men, knowing that 
they are insured, are in some cases declin; 
ing to accept the responsibility for their 
own acts and judgments and are passing 
the result along in the form of higher loss 
ratios to insurance companies. The press 
of competition among casualty and surety 
companies, it was indicated by Interna- 
tional Association members, has been such 
as to exert a constantly augmented leni- 
ency in the matter of what shall be in- 
cluded in policy coverage; and business 
men whose ethics are not of the highest 
have not hesitated to avail themselves of 
the insurance loophole through which they 
can escape responsibility for their own 
mistakes of judgment or action. 

Also, at the last annual meeting of the 
International Association, when the ques- 
tion of what could and what could not 
be considered proper material for dis- 
cussion arose, the liberals prevailed, and 
it was agreed by the majority that almost 
any topic relating to casualty and surety 
business was fit for discussion in open 
meeting. This, obviously, is a salutary 
attitude and one which cannot but be for 


the best interests of the Association and 
those who represent its member compa- 
nies; since free and open airing of views 
will clarify any issue and open the way 
to a logical and equitable solution of 
difficulties. 


PRESENT OFFICERS 

The officers of the International As- 
sociation, now consist of E. A. St. John, 
president; F. J. O’Neill, vice-president ; 
Edward C. Stone, chairman of the execu- 
tive committee; and F. Robertson Jones, 
secretary and treasurer. In addition to its 
chairman, the executive committee is com- 
posed of T. J. Falvey, C. B. Morcom, 
Manton Maverick, Richard Deming and 
the officers. 

While often described as a “social or- 
ganization,’ and while not denying this 
fact, the International Association of 
Casualty & Surety Underwriters has 
made the best possible use of the oppor- 
tunities offered by face-to-face conversa- 
sion. Matters, discussed among the mem- 
bers severally, would never reach the 
point of general contemplation by the 
Association at large if this were not so; 
nor would it be possible to determine 
what particular line of thought should be 
followed when inviting those outside the 
insurance business to address annual 
meetings. The Association, in this re- 
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spect, has not confined its educational 
activities strictly to indemnity. Speakers 
representing other classes of commerce 
and industry have been brought to its 
platform. Even the broad field of politics, 
allied as it is with many insurance con- 
siderations, has not been neglected as 
evidenced at the 1927 convention by the 
presence on the program of Governor 
Ritchie of Maryland, an ardent advocate 
of States rights, an orator of more than 
average ability and a public figure of 
growing importance. Such a man’s ac- 
ceptance to speak before the Association 
is at once an earnest of its high position 
and a guarantee that the nation, by means 
of publicity in the press, will have the 
Association and its activities placed under 
its eyes. 

The International Association of Casu- 
alty & Surety Underwriters, throughout 
its existence, has, to a large extent, guided 
the destinies of the business transacted by 
its members and has, on more than one 
occasion, been the instrumentality by 
which legislative interference with the 
companies has been warded off. Those 
who have been its officers have uniformly 
been outstanding personalities, and the 
zeal of its membership for those things 
which would react to the betterment of 
casualty and surety conditions has carried 
it to its present preeminent position. 


Fraternal Congress Strong in Numbers 


HE National Fraternal Congress 
of America has been functioning 
for over fifty years. At the last 
annual meeting held August 16, at the 
Hotel Statler in Boston, 500 men and 
women from the United States and Can- 
ada were present. Such a gathering con- 
stitutes one of the largest meetings staged 
by any insurance body during the year. 
Chief among the subjects discussed at 
the Congress was the question of non- 
medical insurance. This subject was pre- 
sented at the medical session and also 
came up for hot discussion during the 
general sessions. The Congress has never 
gone on record as favoring this type of 
insurance and, although it appeared for 
a time that its acceptance would be writ- 
ten into the resolutions of the 1927 meet- 
ing, it ultimately met the same fate it was 
accorded at the Buffalo meeting a year 
ago—relegation to a special committee. 


This new committee, however, will not 
report until the 1928 convention and has, 
therefore, ample time to make a complete 
survey of the subject, and ought to be 
able to present a concrete proposition for 
the Congress to vote upon. 

An increasing interest in juvenile in- 
surance in the fraternal world is evi- 
denced by the prominence of this subject 
in the discussion of the last conference. 
A paper, read by Arthur A. Bentley of 
the Mystic Workers, explained the work- 
ings of the juvenile department in that 
order. It was the speaker’s contention 
that a juvenile department was not attrac- 
tive to the fraternal society which aspired 
to the honors and position of an old line 
life insurance company but for those so- 
cieties that cling firmly to the ideals of the 
lodge rooms and its ritual, juvenile insur- 
ance offers a wonderful opportunity for 
development and growth. 
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Fraternal organizations are always 
keenly interested in legislation which has 
reference to their activities. At the last 
Congress, Sidney H. Pipe, actuary and 
vice-president of the organization, read a 
paper, “On Certain Provisions of the 
New York Conference Bill.” Mr. Pipe 
said that arbitrary segregation of pay- 
ments by members into funds was not in 
accordance with correct methods. He 
recommended that a committee be ap- 
pointed to investigate these and other 
matters and recommend such changes as 
will enable fraternal societies to compete 
more easily in the life insurance field. 

Tom L. McCullough, in addressing the 
Congress on legislative problems, stated 
that much of the legislation prejudicial to 
the fraternal benefit societies that has 
come before the legislatures of the differ- 
ent states has been due to ignorance and 
misunderstanding of the scope and pur- 
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pose of the societies. He argued for 
more aggressiveness in furthering the 
bills the societies desired to have passed. 

The new officers of the National Fra- 
ternal Congress of America are: Presi- 
dent, Sidney H. Pipe, of Toronto, Can. ; 
vice-president, E. J. Dunn, president, 


Loyal American Life Association of Chi- 
cago; secretary-treasurer, Thomas F. 
McDonald, secretary, Catholic Order of 
Foresters, Chicago. The executive com- 
mittee is composed of the following: 
Jno. C. Snyder, retiring president of the 
Congress; E. C. Lafean, Junior Order 
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United American Mechanics; George R. 
Allen, Security Benefit Association; Miss 
Mary L. ‘Downes, Women’s Catholic 
Order of ‘Foresters; Mrs. Frances C. 
Jakabin, First Catholic Slovak Ladies’ 
Union and Tom L. McCullough of The 
Praetorians. 


Recent Activities of the National Association of 


UCH attention has been attracted 
M by the activities recently of the 

National Association of Insur- 
ance Agents, the aim of which is readily 
seen to be to aid the members increase 
their volume of business by rendering 
complete insurance service. Another aim 
has been to contribute to the solution of 
some of the general problems in the busi- 
ness. 

Naturally this program has won ap- 
probation and aroused interest in the 
business, though some see the movement 
as new, forgetting that our activity is but 
an intensified form of work which the 
National Association has done from its 
beginning, except in respect to such mat- 
ters as public relations and certain ques- 
tions arising from automobile insurance. 

Our efforts have all been inspired by 
the realization that the better the public 
service of insurance agents, the greater 
their reward and the more secure their 
place in the economic scheme. That is the 
reason why our convention at New Or- 
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Insurance Agents 


3y WALTER H. BENNETT, Secretary-Counsel 


leans last October consisted primarily of 
discussion on the development of business. 
Use and occupancy, the development of 
all casualty lines, life insurance as an ad- 
junct to a fire and casualty agency, surety 
business.and similar topics came before 
the meeting. 

Advertising is an important factor in 
business building, and it also was a sub- 
ject that came before the convention in 
the presentation.of a carefully prepared 
campaign of newspaper publicity and ad- 
vertising. This was enthusiastically ap- 
proved and the Association authorized to 
proceed and make it available to the mem- 
bers. A number of local boards or groups 
of agents entitled to the privilege have 
utilized this means. of accomplishing the 
following aims: To educate the public 
on insurance and the manifold protection 
it offers, to break down its sales resistance 
and thus enable our members to sell more 
insurance, as well as, above all, to impress 
upon the public the value of dealing with 
the professional insurance agent. 

It is important to note, in my judg- 
ment, that although this advertising has 
both an educational and sales purpose 
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which will reflect as large a benefit upon 
the companies as upon the agents, the en- 
tire cost of the campaign is being borne 
by the participating agents. 

Mention of the public brings to mind at 
once the question of public relations which 
is receiving so much attention at the 
hands of all business men at present. It 
is fairly common knowledge in insurance 
circles that our Association has for nearly 
three years been developing the public re- 
lations of insurance through our work of 
co-operation with chambers of commerce 
in the Inter-Chamber Fire Waste Con- 
test. Coupled with the desire to assist a 
prevention campaign was the opportunity 
to enlist the aid of the chamber members 
in handling insurance legislation as a re- 
sult of some insurance education im- 
parted tothem. This task has been turned 
over to our Fire Prevention Committee 
which is carrying on effectively. 

So important did the work of public 
relations and education seem to us that it 
was entrusted to a special committee 
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bearing that name. It has been function- 
ing as such for over a year now, working 
quietly but most effectively, laying the 
groundwork to render a real service to in- 
surance. That work is simply described : 
To convey to the public sufficient informa- 
tion concerning the busines of insurance 
to arouse the sympathetic understanding 
that should obtain, in order that it may 
carry the proper types and amounts of 
cover. The order is a large one, stated 
thus ideally, but whether or not we reach 
our goal, such is the mark at which we 
are shooting. 

Our modus operandi will be a set of key 
men in all the cities of the country—a 
thoroughly posted agent in each, ready at 
all times with information to explain a 
rate increase, the danger to insurance, 
public service of some law or other or to 
accomplish some similar aim. Necessarily 
time is required to organize our key men, 
but the committee has made such speed 
that at this writing we find nearly three- 
quarters of the states organized. Other 
steps, to give them an idea of what is ex- 
pected of them and the necessary knowl- 
edge of how to proceed, are also being 
taken. This work falls naturally to the 
insurance agent, since he is the means of 
public contact for his business, but even 
this brief review of the plan he is pro- 
jecting indicates how fully he aims to 
discharge what appeals to him as a duty. 

Still thinking of the public I return to 
a thought already mentioned—the service 
of the agent. More than ever we are 
holding up to the members the ideal of 
rendering complete service. We point out 
that they should be familiar with all the 
lines provided by their companies and to 


become familiar with new lines as they 
are developed to make them immediately 
available and in order that the agent may 
profit. It has been true in some cases, un- 
fortunately, that agents have permitted a 
new line in the bonding field, for example, 
to go to waste as far as they are con- 
cerned. This situation we are endeavor- 
ing to correct, as witness our recent con- 
vention program and the attention we 
have recently called to aviation insurance. 
Now is the time to study it, so that the 
agent may be ready when the field devel- 
ops as a result of the tremendous impetus 
given to the cover by the recent history- 
making trans-Atlantic flights. 

Closely connected with efficient service 
is efficient agency management, a subject 
to which the Better Business Methods 
Committee has given its attention during 
the past year and a half. Originally this 
committee intended to gather nationwide 
statistics on agency costs of operation, in 
order that from the results the members 
could make a comparison with their own 
costs, to see if they were operating eco- 
nomically, and if not where adjustments 
could be made. Questionnaires were sent 
out to compile these statistics ; the replies 
developed the fact that even some of the 
larger agencies could not provide suf- 
ficient information to permit a complete 
analysis. 

The Committee then set about devising 
a standard accounting and agency system 
to simplify methods and increase effici- 
ency. These forms have been completed 
and will shortly be made available to the 
members through the system companies 
now in the business. Each form will bear 


the emblem of the National Association, 
> 





Fire Underwriters Association of 


URING the current year the Fire 
Underwriters Association of the 
Northwest changed the time of 

its annual meeting, so that in 1927 it was 
held in March, the last previous meeting 
having been in the fall of 1925. Ralph 
Rawlings was chosen president, other of- 
ficers elected being J. F. Curtin, vice- 
president; Harry A. Yates, secretary, and 
Melvin Le Pitre, treasurer. 

The meetings of this organization af- 
ford the many hundred members an op- 
portunity for renewing old friendships 
and making new acquaintances, as well as 
discussing field problems, it being made 


up of general and special agents in the 
fire insurance business. 

In the leading address before the annual 
meeting, Robert P. Barbour, United 
States manager of the Northern Assur- 
ance Company, of London, treated a num- 
ber of interesting features of the business, 
his general subject being “Earned Premi- 
ums.” He asked a number of pointed 
questions concerning important phases of 
the fire insurance business, which will 
doubtless stimulate thought and action. 
Among the topics he discussed were sim- 
pler and shorter forms, charges for lack 
of coinsurance rather than credits for the 
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and all will be copyrighted. This plan will, 
if followed, produce the information re- 
quired. It will also enable our members 
to justify their costs whenever called 
upon. 

A special activity has been brought 
about by the interference of automobile 
clubs in insurance and the fact that only 
a fraction of the automobiles now on the 
public highway are insured. To build 
business by inducing public appreciation 
of the value of the services of the associa- 
tion members, we have devised a standard 
engraved automobile identification certifi- 
cate for distribution to assureds. It will 
bear information concerning the kind of 
cover carried and a request to any other 
member of the National Association any- 
where in the country to assist the person 
presenting the card and requiring assist- 
ance. This plan will render a distinct 
service to the public and will be the means 
of building a substantial increase in busi- 
ness for our members. 

This brief review of some of the pres- 
ent plans and projects of the National 
Association indicates that the organized 
agents are alive to the opportunities that 
come to them and to the developments of 
the times. As competition in all lines 
grows keener it becomes increasingly ne- 
cessary to render the best possible service 
and to take advantage of new methods to 
that end. This is being done by the 
agents through their insistence on business 
development, advertising, insurance edu- 
cation of the public, greater efficiency in 
service and management, in order to dis- 
charge the duties of the agent to himself, 
the business and the assured as served by 
the two branches of our great business. 


the Northwest 


use of coitisurance clauses, some rating 
problems, a possible modification of short 
rate rules, and the proper adjustment of 
losses. He recognized the usefulness of 
boards and associations in the business, 
stating that “Were it not for organiza- 
tions the insurance business would be in 
a constant state of flux and in the long 
run the public would pay more for sound 
indemnity.” 

Another interesting address at the 
meeting was one by Clarence A. Rich, 
general manager of the Underwriters’ 
Adjustment Bureau, of Chicago, whose 
subject was “What. Price Losses ?”’ 
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Stand on Your Own Feet, Not the Other Man’s Feet 


By Tuomas B. DonaLpson 


Past President of the Insurance Federation of Pennsylvania, and Vice-President of the Insurance Federation of America 


HAVE often said that the Insurance 
Federation of America and the al- 
lied branches in many States are the 

one and only “Labor Union” which insur- 
ance, as a whole, possesses. And, it is true. 

If one reads a directory of the various 
organizations of insurance men and 


‘women in America, he will be somewhat 


astonished to see the large number of or- 
ganizations. I am speaking of those of 
volunteer type, rather than those which 
came as result of technical, professional 
needs, such as the National Board of Fire 
Underwriters, our various fire, casualty 
and surety rating bureaus, which are or- 
ganizations having a definite, daily mis- 
sion and constant activity as “professions” 
in contrast to the national and state or- 
ganizations of life agents, fire and casu- 
alty agents and what-not which are “ama- 
teurs and volunteers.”” They maintain no 
costly executive office, no high-salaried 
staff. These organizations are dominant 
in waging contests in legislatures when 
something arises—as it often does—to 
present an immediate or future menace to 
the business of insurance as a whole. I 
repeat; “to the business of insurance as 
a whole.” 

The Insurance Federation of America 
was established directly on the premise of 
“Insurance as a whole.” If you will scan 
the membership you will find that home 
offices of every type support it—fire, life, 
casualty companies. You will find among 
the members the fraternals, the agencies 
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and brokerage houses. There has never 
been and never will be in the entire spirit 
of National and State Federations the 
inter-family wranglings such as, unfortu- 
nately, break out in local warfare between 
stock and mutual and reciprocal carriers, 
each distinct in its sphere and each com- 
petent to serve the public /F properly 
managed. 

We Americans have been swaggering 
along, since 1776, quite chesty and brag- 
ging about our representative form of 
government. “Bragging” is all that the 
majority of us have done, so far as is 
concerned our participation in American 
politics. Meanwhile our representative 
form of government has too often brought 
us misrepresentative representatives. I 
have met one or two statesmen in my 
time and a whole heap of politicians. The 
statesmen stated nothing. They were 
afraid to. They got into office on a plat- 
form and hadn't the slightest intention of 
doing anything to carry out the platform. 
We have had too few insurance men in 
our law making bodies. As an alternative 
we've had to, at times, show a solid front 
of the insurance fraternity before law- 
making bodies. 

Do you, as insurance people, know of 
anything less interesting to a layman than 
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insurance, in any of the branches? Do 
you think you could hold the attention of 
any layman for ten minutes on the intrica- 
cies of any line of coverage? I’ve never 
been able to do it. Do you know of any 
line of business, other than insurance, 
which has been so viciously and vigorously 
assailed by legislatures, governors, and 
newspapers? Insurance of itself is not 
popular in America. I doubt that it ever 
will be because to a layman it is not inter- 
esting. 

Our volunteer organizations of insur- 
ance men and women have had to face 
that very unpopularity before law making 
bodies and it has been desperately irritat- 
ing. Insurance seems to annoy legislators 
—by its very intensity—more than any 
phase of legislation. I know it, from 
practical experience. One legislator told 
me: “When an insurance bill is put on 
my desk I get cold chills up the spine.” 
What he wanted was some one, whom he 
could trust, to tell him just what the bill 
was or was not. The Federation idea is 
just that! All politicians, or near poli- 
ticians, are human beings. They are 
elected by their own town folk; and in- 
surance people naturally are their con- 
stituents. The individual makes up the 
Federation ; but the individual effort must 
be an embracing one, through an organi- 
zation of volunteer type. The instant a 
professional politician scents a high-sal- 
aried man working as a lobbyist for in- 
surance, he doesn’t welcome him as a 
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brother earning money in the same sort 
of work which he is in. To the contrary ; 
he immediately visions-up that imaginary 
thing “The insurance trust” and isn’t 
amenable. But, when his home town 
voters, and those whom he can rely upon, 
come to him in a volunteer capacity, un- 
paid for time and pleadings, the profes- 
sional is better than human. Too, he 
wants votes. However, my contacts with 
the real professionals disclosed them to 
be men of really acute mentality and very, 
very human. 

I mention law-making bodies for the 
reason that insurance is subject to more 
stringent regulations than any other line 
of business known to me. And the en- 
croachments are getting worse, at least in 
their attempts. 


ATTORNEYS HOSTILE 

The business itself is not only facing, 
at all times, legislative activities, but—and 
strange to say—too frequently insurance 
department superintendents or commis- 
sioners have shown most marked desire 
to step into the very conduct of the busi- 
ness itself. It has been most astonishing 
to me to see the number of men trained 
in the law, placed for a few years at head 
of an insurance department, go beyond 
all bounds to intrude, by statute or ruling, 
upon the inherent right of private con- 
tract, between company and policyholder 
and with which the state or nation has 
nothing whatsoever to do. Generally, I 
would offer that an attorney has a hostile 
view toward insurance, bred in him, no 
doubt, by representing the plaintiff, or 
having met a few “sour bellied” claim 
adjusters. In Federation work I have 
painful recollection of trying to stem the 
tide of adverse activities either in law- 
making bodies or in departments them- 
selves. In recent years the number of 
bills before legislatures of all of our 
states have almost surpassed the Missis- 
sippi deluge, and in the wash there was 
much of weeds and skunk cabbage. 

Department intrusions must at times be 
halted. Here is one, as a specimen, which 
recently came from a state which is of no 
real importance in commerce and industry. 
The ruling says that the laws prevent dis- 
crimination, etc., etc. Of course, of 
course! Decent people do not discrim- 
inate, statutes existing or statutes wanting. 
But it is always necessary to PROVE dis- 
crimination. The mere calling a thing dis- 
criminatory proves nothing. In this in- 





stance the companies applied for approval 
of automobile fleet rates. Approval was 
denied. On what finding? 

Well, listen to it: “One man with an 
auto is no greater menace than one man 
owning. several cars.” Just like that! 
Conclusions of the sort remind me of the 
old lady who started to enter the rear 
car of a jerky train. A brakeman said: 
“Take the next car, madam. The end 
car is always rough.” The old lady said: 
“Tf the end car is always rough, why don’t 
you always cut the end car off the train?” 

Rulings, such as I’ve just referred to, 
often emanate from the yelps of a belly- 
ache outlaw agent who has “lost a line.” 
He has friends in the legislature or the 
department. He rushes to them to wipe 
away .lis tears, with a ruling. The busi- 
ness contains a large portion of cry-babies, 
and department people are often silly 
enough to take on family troubles. I went 
through more than eleven years of it, with 
an insurance department. 

The most bland thing to refer to is that 
the Federation movement was born out of 
desire to halt the establishment of State 
funds. Incidentally it was true. As a 
general proposition, the Federation move- 
ment was and is vastly broader than sole 
application to State funds. Why? Well, 
if a State fund for insurance, why not 
government handling of all public utilities, 
piano sales, boots and shoes, soda water 
and sardines? Why not? Ifa State fund 
is an evil in the pathways of insurance, it 
is just the same an evil to all lines of busi- 
ness because it preaches paternalism— 
which means that your dad has a right to 
support you through all eternity, just be- 
cause he is your dad. 

Our National and our State Federa- 
tions most honestly inveigh against “Gov- 
ernment in business.” And, they. act ac- 
cordingly. It is not solely a matter of 
State funds taking business away from 
recognized insurance companies. Not at 
all! 

Nor PARTISAN 

In many years of employment with an 
insurance department, I saw clearly that 
the most urgent need, for insurance 
generally, was a non-partisan organiza- 
tion of home office executives, brokers, 
agents, and all types of carriers as “con- 
tact” folk in and between and by and 
among insurance departments, legislators, 
and the buyers of insurance. No rankly 
partisan organization can ever arrive any- 
where, save to attempt to agree upon and 
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refine the conduct of a special line of cov- 
erage. 

People with a grouch, people with a de- 
sire for legislation of most narrow and 
encroaching rather than enlarging vista, 
will never accomplish anything for insur- 
ance as a whole. 

The non-partisan organizations of my 
time have been the Insurance Federations 
(National and State) composed entirely 
of volunteer officials achieving much at 
most absurdly low cost, taking directly to 
the public and directly to legislators, (at 
all times aiding on a non-factional basis 
in the election of high-grade men, and 
aiding in the defeat of the other sort) 
that which I take pleasure in referring 
to as the “decency of insurance,” mean- 
while combating the narrow, the unfair, 
in attempts to venture something of “in- 
decent” trend upon insurance—which 
means the public. 

Our National Federation and the State 
Federations have competed as amateurs 
against professionals. They have com- 
bated and defeated Socialism because 
they advanced whatever the cause with 
clean hands, as amateurs must! 


I have strong faith in the Federation 
movement because of its breadth and non- 
partisan make-up. It is political but re- 
gardless of party affiliations. It does not 
“play politics” as a body but through the 
individual members; personal efforts en- 
tirely. I am urgently hopeful that the 
State units, fostered by the National or- 
ganization, will more and more convince 
the insurance fraternity—and an appal- 
lingly large number of them need to be 
convinced—that if wrangles within the 
family were referred to Insurance Boards 
of Arbitration, kept out of our courts, and 
decided within the family, and recourse 
had to insurance departments only on the 
307th day of each year (you know, there 
is no 367th day) then, and when, tens of 
thousands in the insurance business 
could handle their own affairs. 

The Federation idea—as I see it—is 
“Stand on your own feet; not on the feet 
of others.”’ As a matter of fact, the Fed- 
eration has done a tremendous amount of 
work, in these past years, keeping ruthless 
tramplers from giving the insurance busi- 
ness fallen arches. And there has been 
no bragging ; and there has been consider- 
able absence of brass bands and propa- 
ganda of misleading sort. It has all been 
as it should be! 
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What a Plan of Public Relations Might Do for the 
Health and Accident Business 


BOUT twenty-six years ago a 
A small group of officials of insur- 

ance companies then writing as 
their principal line what was known as 
monthly premium health and accident in- 
surance, met together for the purpose of 
devising means to remedy some of the 
evils which, to their minds, were destroy- 
ing public confidence. This organization 
was named “The Detroit Conference,” 
which title was retained until 1914, 
when a reorganization was effected 
under the name of “The Health and 
Accident Underwriters Conference.” 

Today the Conference is composed 
of about one hundred companies and 
associations, with a combined prem- 
ium income of approximately $75,- 
000,000 annually. The objects and 
purposes of the Conference are to 
promote good will and harmony be- 
tween members; to devise measures 
for the protection of their common 
interests ; and to advance the general 
interests of health and accident 
underwriting. The original -declara- 
tion of principles was very much the 
same as it is today, thereby demon- 
strating the wisdom of these pioneers 
in the business. In recent years the 
original “‘Objects and Purposes” 
have been broadened by the adoption 
of the now famous “Code of Ethics,” 
which has, no doubt, done more to 
bring about harmonious relations be- 
tween the company members than 
any other one accomplishment during 
the entire history of the Conference and 
has set a standard of business principles 
which is responsible, to a large degree, 
for the present cordial relations that exist 
throughout the entire membership of the 
Conference. The foregoing is only to 
call attention briefly to what the Health 
and Accident Underwriters Conference 
is and what it stands for. 

It has been suggested that the subiect 
for this article should be: “What a Plan 
of Public Relations Might Do for the 
Health and Accident Underwriters Con- 
ference.” I take the liberty of changing 


the last two words of the title to read 
“Business” so as to discuss the subject 
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from the standpoint of the results that 
might be expected by the companies rather 
than by the Conference, through a com- 
prehensive campaign of institutional ad- 
vertising. This subject has been before 
the Conference in some form or other for 
the past several years, and has been given 
serious thought by those who have had to 
do with the actual preliminary investiga- 
tion of the feasibility of the plan. It is 
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doubtful if the rank and file of the mem- 
bership have come to any definite decision 
as to whether they will favor any particu- 
lar scheme of institutional advertising or 
not; in fact, no concrete proposition has 
been presented for their consideration. As 
may be imagined, the probable cost of 
such a campaign as has been suggested 
from time to time appeared to be prohibi- 
tive, especially in view of the fact that at 
best the results might be considered as 
problematic. There is marked evidence, 
however, of the general belief that the 
public should be better educated to the 
beneficent results of disability insurance; 
but the means of accompl’shing this much 
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desired purpose is perhaps still a matter 
of personal opinion. Unlike other lines 
of insurance, the health and accident busi- 
ness presents problems which are not 
easily solved. Policy contracts vary to 
such an extent that it is more difficult to 
present our proposition to the public in a 
concrete form of advertising copy than 
other lines of insurance. Misunderstand- 
ing of the coverage provided in health and 
accident contracts is extremely com- 
mon, even though no misrepresenta- 
tion is made by the selling agent at 
the time the sale is made. In the case 
of a life policy usually only one claim 
can arise and that is at the time death 
ensues, while with a disability policy 
claims may arise at frequent intervals 
and it is then that any misunderstand- 
ing that may exist develops. 

Conference companies write every 
form of health and accident policies, 
from the most limited specific cov- 
erage costing less than a dollar a 
year, to the wide open life indemnity 
policy covering every possible con- 
tingency. It is, therefore, not sur- 
prising that an uneducated public be- 
comes confused when undertaking to 
find out just what it carries or 
what to expect in the way of in- 
demnity when disability arises. On 
account of the wide range to be cov- 
ered, it has been suggested by some 
of the Conference members that an 
attempt at institutional advertising 
in an effort to educate the public to 
our business would involve greater ex- 
penditures than could be undertaken at 
this time. On the other hand, all agree 
that a more thorough investigation of the 
possibilities and the probable initial cost 
should be carefully worked out and 
presented at a future meeting of the 
Conference. 

At the Toronto meeting in September 
the chairman of the Educational Commit- 
tee of the Conference in his report re- 
viewed the various proposals suggested 
along the line followed by other insurance 
organizations. The point was also brought 
out that many of the large writers of 
health and accident insurance are not 
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members of the Conference and would 
benefit from an institutional advertising 
campaign without contributing anything 
to the cause; also that many member 
companies are operating in restricted ter- 
ritory and, therefore, would not benefit 
proportionately to the companies operat- 
ing generally, although they would be 
called upon to pay their proportionate part 
of the expense. At this same meeting 
others expressed doubt as to the advisa- 
bility of institutional advertising as an in- 
itial step towards better public relations. 
This discussion resulted in the Conference 
unanimously agreeing to accept the offer 
of the Insurance Advertising Conference 
ot make a survey of the health and acci- 
dent field to be later submitted to the Con- 
ference for further consideration. 

Now as to what a plan of public rela- 
tions might do for the health and acci- 
dent business ; or, to put it in other words, 
what benefits would be derived by the 
health and accident business as a result 
of a carefully conducted campaign of in- 
stitutional advertising, I can only here 
express my personal views. As I have 
said, it is pretty generally acknowledged 
that the public should know more about 
our business. The question, therefore, is 
to find a way by which this knowledge 
may best be disseminated. No matter 
what form of constructive work is under- 
taken through organization channels, 
some members of the organization are 
bound to benefit more than others. This 
phase of the subject should be put aside 


Insurance Institute of America, Inc. 

(Concluded from Page 26) 
tion last year, and some twenty had fin- 
ished the three years’ work and won their 
final certificates. As in all Institutes, 
there is in this a big percentage difference 
between the first-year class and the last- 
year. Then, again, in many cases the stu- 
dents lack but one or two subjects for a 
final certificate, with the result that the 
numbers who qualify in a given year for 
the final certificate vary. 

Advance figures for the current year 
show that 600 students have registered 
for the courses in New York City ; 200 in 
Boston; 100 in Philadelphia, and it is 
reasonable to suppose that in all the other 
Societies there will be sufficient registra- 
tions to bring the total well up to 1,500. It 
is the hope and expectation of those in 


as unworthy of the spirit that has always 
characterized the Health and Accident 
Underwriters Conference. The expense 
incident to an effective campaign is a 
matter which might properly be taken into 
consideration, because there is certainly a 
limit to the amount of money that could 
be appropriated by the companies for any 
such an experiment. The method of pro- 
cedure, the channels through which the 
advertising is to be done, the character of 
the copy and the means of preparing it, 
are questions that also present great dif- 
ficulties. But all of these obstacles may 
be overcome when we are able to convince 
ourselves that we will be amply repaid for 
the effort and expense. As has been well 
said in an address before the Insurance 
Advertising Conference, held in Chicago 
in October, delivered by Lyle Stephenson: 
“The insurance business is in competition 
with everything else * * * We have got 
to get our bid in, forcefully, attractively, 
or insurance will not get its share of the 
money that is being spent in the business 
of living. * * * We have got to get out 
and fight just like the rest of them. And 
if we do not, we will be the losers and the 
of our business is in danger of dry rot.’ 
Mr. Stephenson’s remarks were based 
largely upon his own experience with 
advertising his insurance business and 
are, therefore, worthy of serious con- 
sideration, 

Personally, I believe something should 
be done without further delay but if it 
is finally decided by the Conference to 
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charge of Institute affairs that the num- 
ber who sit for the examinations will 
reach the 750 mark, if not 1000. 

Membership of the Institute is as fol- 
lows at the present time: 


Associate members ............. 79 
Corporate--members:: .....6s-.6005 174 
Corresponding members ........ 

[RE ee ROS eae a ee ee 350 
Honorary members ............ 21 
Organiaztion members ........ 21 


It is expected that the Corporate Mem- 
bership can be raised to 200 during the 
current year. It may be of interest to 
note that the corresponding member, the 
first one to be elected, is Prof. Dr. Alfred 
Manes, of Berlin, Germany. On Decem- 
ber 1st, Dr. Manes finished 25 years of 
work with the organization which he 
founded, and which is devoted primarily 
to the economics of insurance, having the 
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proceed with the advertising campaign, I 
believe it would be wise to feel our way 
for a year or two rather than to plunge 
headlong into something from which we 
could not extricate ourselves should the 
experiment not prove productive of the 
results estimated. Perhaps one or two 
publications of national circulation might 
be used as an initial experiment and later 
on extend our operations as the circum- 
stances will permit. Or it may be decided 
to select one or two representative states 
in which to conduct a campaign of gen- 
eral advertising and from the results thus. 
obtained formulate a plan for extending 
the activities into other states. There is 
no question in my mind about the possi- 
bilities offered through these channels. 
Money spent in this direction will bear 
some fruit even though the results will 
likely be intangible for a long period of 
time. All of the great national advertisers. 
began in a modest way. Nearly all of the 
well known articles in daily use gained 
popularity through the medium of adver- 
tising, and while we all realize that dis- 
ability insurance will not in the immediate 
future be bought over the counter to any 
great extent, this is no reason why the 
merits of this service should not be 
brought to the attention of the public 
through the medium of advertising. I, 
therefore, cannot too strongly advocate 
the need for better public relations and, 
for my part, I do not see how this much 
desired end can be reached except through 
institutional advertising. 


best insurance library on the continent of 
Europe. The celebration of his twenty- 
fifth anniversary was made quite an occa- 
sion in Germany. 

The distinguishing feature of instruc- 
tion along educational lines in the United 
States, as compared with England, is the 
tendency in this country to put our courses. 
into the colleges and universities, whereas 
in Great Britain work of this kind is 
largely done through the institutes, local 
bodies holding classes ; but a large number 
of students avail themselves of the excel- 
lent correspondence courses which are 
provided by one or two organizations. 
Development in the United States being 
what it is, it is reasonable to suppose that 
with the lapse of time the Institute will 
come to take an important part in the 
work of our colleges and universities. 
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Work of Casualty Actuarial Society is Wide in Scope 


HE Casualty Actuarial Society has 
completed its thirteenth year dur- 
ing which period it has held 

twenty-eight meetings. The object of 
the Society is the production of 
actuarial and_sstatistical science as 
applied to the problems of casualty 
and social insurance by means of per- 
sonal intercourse, the presentation and 
discussion of appropriate papers, the col- 
lection of a library and such other means 
as may be found desirable. It has fol- 
lowed the example of the older actuarial 
societies and issues a publication entitled 
Proceedings, containing original papers 
and discussions presented at each meeting. 
This publication, so far as is known, con- 
stitutes the largest single source of valu- 
able and original data on _ casualty 
actuarial subjects. Students of insurance, 
both here and abroad, consult Proceed- 
ings for technical material concerning the 
various casualty lines. The Society issues 
this publication twice a year, following 
the May and November meetings. Sub- 
scriptions are accepted from those who 
are not members. 


GROWTH OF THE SOCIETY 

From an initial membership of ninety- 
seven members it has now grown to a 
membership of 278, of whom 168 are 
Fellows and 110 are ‘Associates. From 
the inception of the Society, examinations 
have been held for admission to member- 
ship to the lower grade, Associateship, 
and subsequently to the upper grade, Fel- 
lowship, and these examinations have, in 
the course of years become more rigid. 

In a few instances there have been ad- 
mitted without examination either as Fel- 
lows or Associates, executives who have 
attained unusual prominence in the cas- 
ualty insurance world, and are also inter- 
ested in the development of casualty 
actuarial science. 

The officers have recognized the fact 
that there are men who have been in the 
casualty business a good many years and 
who could not apply themselves sufficient- 
ly to pass the purely mathematical tests. 
For candidates of this class who are over 
thirty years of age, and who have attained 
responsible actuarial, statistical, account- 
ing, or semi-executive positions, certain 
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exemptions have been established so as 
to enable them by passing the non-mathe- 
matical examinations to qualify for mem- 
bership. 


YounG MEN NEEDED 

The Society has been especially desir- 
ous of interesting the younger men to 
take the examinations and, in order to 
assist them, has established a library serv- 
ice in New York, Hartford and Chicago, 
by means of which necessary books may 
be borrowed by students who are prepar- 
ing for the examination. 

The membership of the Society at pres- 
ent comprises some of the senior execu- 
tives and most of the junior executives 
in many of the casualty companies in the 
United States and Canada, and it is hoped 
that in the course of the next few years 
there will be at least one or two members 
in the office of every such company. Dur- 
ing the past year four Associates passed 
the Fellowship examinations, and twelve 
students passed the examinations re- 
quired for ‘Associate status. 

At the annual meeting of the Society 
held at the Hotel Biltmore, New York, on 
November 18, 1927, the following officers 
were elected: President, Sanford B. 
Perkins, Assistant Secretary, Travelers 
Insurance Company; Vice-Presidents, 
George D. Moore, Assistant Secretary 
and Actuary, Royal Indemnity Company, 
and Thomas’ F. Tarbell, Actuary, Com- 
pensation and Liability Department, 
Travelers Insurance Company; Secre- 
tary-Treasurer, Richard Fondiller, of 
Woodward, Fondiller and Ryan, Consult- 
ing Actuaries; Editor, Robert J. Mc- 
Manus, Assistant Statistician, Com- 
pensation and Liability Department, 
Travelers Insurance Company; Librar- 
ian, William Fackler and 
Breiby, Consulting Actuaries. 


Breiby, of 


RANGE OF PAPERS 

The original papers accepted for publi- 
cation in Proceedings cover all the cas- 
ualty lines. 
expressed and the range may be either 
actuarial, financial, legal or underwriting. 
As indicative of the scope of these papers, 
those presented during the past year are 
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Various viewpoints may be 


here mentioned: 

“Observations on Making Rate for Ex- 
cess Compensation Insurance,” Paul Dor- 
weiler. 

“Health Insurance Hazards Reflected 
in Occupational Health Loss Ratios,” 
Armand Sommer. 

“Compulsory Automobile Insurance,” 
William J. Constable. 

“State vs. Federal Compensation for 
Longshoremen,” Leon S. Senior. 

“The Early History of the Annuity,” 
Edwin W. Kopf. 

“Guaranteeing First Mortgage Real 
Estate Bonds,” William M. Greve. 

““Automobile Louis J. 
Hunter. 


Financing,” 


“Premiums and Reserves for Deferred 
Payment Protection,” John M. Powell. 


“The Function and Place of the Sta- 
tistical Department in a Multiple Line 
Casualty Company,” Joseph Linder. 

“Method for Setting Up Reserve to 
Cover Incurred but Not Reported Loss 
Liability,’ Nellas C. Black. 

“Payroll Auditing,” Donald L. Belcher. 

“Has the Industrial Accident Rate De- 
clined Since 1913 ?”, Lewis A. DeBlois. 

“The Position of the Reinsurance Com- 
pany in the Casualty Business,” Winfield 
W. Greene. 

“Automobile Note Guarantees by 
Surety Companies,” Luther C. Mackall. 

“Guaranteeing First Mortgage Real 
Estate Loans by Surety Companies,” E. 
B. McConnell. 


DATES OF EXAMINATIONS 

Examinations of the Society are held 
annually in May, but applications must be 
filed prior to March 1. The Society also 
publishes annually a Year Book, which 
contains the list of members, examination 
papers, and information relative to the 
examination requirements; this may be 
obtained upon application. To any who 
may be interested in becoming members 
of the Society, or desire to ascertain 
whether they are eligible for admission 
either with or without examination, it is 
suggested that they write to the Secre- 
tary-Treasurer, Richard Fondiller, 75 
Fulton Street, New York. 
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State Comity as Practised by the National 
Convention of Insurance Commissioners 


HE experiences of Colonial Amer- 
ica early indicated the importance 
of uniformity of laws affecting 

business throughout the various sections 
of our country. Of the Convention which 
was called by Alexander Hamilton to 
meet at Annapolis in 1786, Webster said, 
“its entire purpose was to devise means 
for uniform regulation of trade.” Out of 
this Convention grew the Constitution of 
the United States. 

The strength of State consciousness at 
that time was emphasized by the difficulty 
in securing final ratification of the Con- 
stitution and the stress laid upon State 
sovereignty during the debates in the 
State conventions considering ratification. 
The very purposes, however, of the Con- 
vention of 1786 indicated the necessity, 
notwithstanding the emphasis upon State 
rights, of a policy of comity between the 
States in the regulation of trade and com- 
merce. With the growth of the Nation 
there has come an ever-increasing empha- 
sis of this necessity. 


INSURANCE PIONEERS IN UNIFORMITY 

Although insurance has never been 
recognized by the Courts as an article of 
commerce, its necessity as an agency of 
successful commerce has never been ques- 
tioned. It is interesting to observe that 
the first record of organized action in the 
interest of uniform legislation, and a 
policy of comity between States, was on 
the initiative of the Superintendent of 
Insurance of the State of New York, in 
1871, and resulted in the organization of 
the National Convention of Insurance 
Cominissioners in that year. 

Supervision of insurance was estab- 
lished early in the history of this country. 
In 1799, the iegislature of Massachusetts 
took the first step in this direction by in- 
corporating in the charter of an insur- 
ance company a requirement that pub- 
licity be given concerning its financial 
affairs and imposing upon the corpora- 
tion the obligation, whenever required by 
the legislature of the Commonwealth, to 
furnish complete information concerning 





An address before the twenty-first annual meeting 
of the Association of Life Insurance Presidents, De- 
cember 9, 1927, at the Hotel Astor, New York. 


By ALBert S. CALDWELL, President 


its affairs and requiring its officers to sub- 
mit to examination under oath. In 1854, 
Massachusetts passed a statute which re- 
sulted in the creation of the first organ- 
ized and equipped insurance department 
in the United States. New York followed, 
and, by 1870, many of the States had 
made a beginning in the creation of regu- 
larly organized insurance departments. 
INSURANCE COMMISSIONERS’ CONVEN- 
TION ORGANIZED 

Hon. George W. Miller, the Superin- 

tendent of Insurance in the State of New 





CoLoNEL JosEPH BUTTON 
Secretary 


York, realizing the necessity of unifor- 
mity among the Commissioners of Insur- 
ance, in 1871, addressed a communication 
to the insurance supervising officials of 
the United States suggesting a Conven- 
tion for the consideration of this ques- 
tion. The following extracts from that 
historic document indicate a large vision 
of the possibilities of the suggested or- 
ganization : 

“The past and prospective increase in 
the number of state departments, each 
established under different and 
adopting different forms, rules, and regu- 
lations, has naturally tended rap-dly to 
increase the labors and consequent ex- 
penses of insurance companies, and, of 


laws 
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course, to absorb by so much the security 
or funds of the insured. As the people 
of every state are interested in procuring 
insurance which shall be reliable, and, at 
the same time, cost as little as possible, 
it would seem that some measures might, 
and if possible, ought to, be adopted, 
which would tend to promote the general 
interests of the insurer and the insured. 
It occurred to me some time since that 
the most feasible and practicable mode 
of securing that simplification and unifica- 
tion, both of form and of law, which pub- 
lic interests seem to demand, was to be 
found in concert of action on the part of 
those several state officers charged by 
their respective states with the supervi- 
sion of insurance.” 

Mr. Miller’s invitation met with hearty 
response and the Convention assembled in 
New York on the 24th day of May, 1871. 
In calling the Convention together Mr. 
Miller records the epoch-making charac- 
ter of the meeting in these words: “This 
is the first gathering of the kind in this 
or any other country.” 


RESULTS OF First CONVENTION 

The proceedings of this first Conven- 
tion indicate the serious purposes of the 
representatives present. Their proceed- 
ings covered a wide range of subjects and 
the representatives appear to have been 
untiring and persistent in their construc- 
tive labors. 

Uniform annual statement blanks were 
approved by the Convention and, while 
the general use of these blanks was de- 
layed for some years, we must give cre- 
dit to this first Convention for the initial 
step in the creation of an organization 
which is of almost supreme importance 
to the companies and departments alike. 

In October of the same year, another 
meeting of the Convention approved a 
draft of uniform state laws which was 
transmitted on November 25, 1871, to 
the Governors of the various states as 
recommendations for uniform insurance 
legislation. 

The fact that this uniform code was 
not adopted in any state does not dimin- 
ish the credit due to that body for its 
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arduous labors and its far-seeing vision 
of the importance of the subject to which 
it addressed itself. It was not until 18809, 
when the American Bar Association took 
up this question, that serious attention 
seems again to have been given to the 
importance of uniform state laws respect- 
ing subjects of general importance, par- 
ticularly relating to trade and commerce. 
As a result of that action of the Bar As- 
sociation in that year, there came into 
being the National Conference of Com- 
missioners on Uniform State Laws, with 
the work of which body you are familiar. 

During the interim, however, the Na- 
tional Convention of Insurance Commis- 
sioners continued to devote itself to the 
object of developing comity between the 
states in the matter of insurance super- 
vision. Such work must necessarily be 
slow in completely accomplishing its ob- 
ject, but the progress, whiie slow, has 
nevertheless been sure. 


New EmpHAsIs ON COMITY 

The early part of this century wit- 
nessed great activity among legislative 
podies in the enactment of laws relating 
to the business of insurance. The influ- 
ence of individual Commissioners in the 
interest of uniform legislation has been 
of unquestioned value. Nor can we doubt 
that their appreciation of uniformity 
would have been greatly lessened were it 
not for the contact with fellow commis- 
sioners which has resulted from the de- 
liberations of the Commissioners’ Con- 
vention, emphasizing to each Commis- 
sioner the common nature of many of 
the problems which face them in their 
respective States. 

The Committee on Blanks has con- 
tinued to function throughout all these 
years. In the period of legislative ac- 
tivity, beginning in 1906, it is difficult to 
imagine what confusion might have re- 
sulted and what additional expense 
might have been imposed upon the com- 
panies but for the efficient functioning of 
this Committee and its support. 

The policyholder is directly interested 
in the final results of uniform laws and 
rulings respecting the supervision of in- 
surance. Each departure from such uni- 
formity places additional burdens of ad- 
ministration and expense upon the com- 
pany and this must in the end be re- 
flected in the cost of insurance, as so ably 
pointed out by Superintendent Miller in 
his original call. 





Business operations of both individuals 
and corporat.ons today are widely scat- 
tered. In actual business practice state 
lines are obliterated, save for the regula- 
tion of state laws; corporations and in- 
dividuals do business in a number of 
states, some in every State of the Union. 
They must be familiar with variations in 
the laws and practices in every State in 
order that they may be thoroughly fa- 
miliar with their rights and that their in- 
surance contracts may thoroughly cover 
all their needs. The remarkable growth 
of facilities for rapid transportation has 
added to the difficulties of the situation. 
The population of our country moves 
about rapidly. A man may have his life 
insured in one State today and in a few 
months be living in a far-distant state. 
The advent of the automobile has empha- 
sized the situation even more acutely. 
Various forms of automobile coverage 
may be issued in one State and within the 
course of a few months there is likelihood 
of liability occurring in a number of states. 


UnirormM LAws AGAIN CONSIDERED 

In 1906, a conference of Governors, 
Attorneys-General and Insurance Com- 
missioners, called by President ‘Roosevelt, 
gave consideration to the question of uni- 
form State laws respecting life insurance. 
The Chairman of the Committee of Fif- 
teen appointed by this body was an in- 
surance Commissioner, Hon. Thos. D. 
O’Brien of Minnesota, and insurance 
commissioners gave their hearty support 
and cooperation to this effort. A sub- 
stantial degree of uniformity has resulted 
from these various activities. Absolute 
uniform legislation is the ideal toward 
which we should strive, but it is most dif- 
ficult of attainment for very practical rea- 
sons. Generally speaking, today, although 
in many States the law requires the Com- 
missioner to approve policy forms, com- 
panies may prepare one policy which may 
be issued in every State. 

At its Convention in Buffalo this year, 
the American Bar Association adopted a 
uniform code governing all branches of 
insurance business. This question has 
been before the Bar Association for many 
years and its final action will undoubtedly 
be a great aid in the attainment of fur- 
ther uniformity of insurance legislation. 

In my annual address before the Com- 
missioners’ Convention recently held in 
Cincinnati, I strongly recommended that 
a special Committee be appointed to con- 
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fer with a similar Committee from the 
American Bar Association with the view 
of bringing about more uniform Legisla- 
tion affecting all States alike, particularly 
the fundamental laws. At this same Com- 
missioners Convention a special com- 
mittee was appointed to look into and sub- 
mit to the Convention recommendations 
on “Uniformity and Standardization of 
Agents’ Applications and _ Licenses,” 
which, if adoptd, would greatly facilitate 
the licensing of agents in the different 
States and at the same time greatly re- 
duce the expense. 

Likewise I call attention to excessive 
taxation of insurance companies. While 
we need uniformity in laws and regula- 
tions, I am strongly of the opinion that 
for the betterment of the business we 
also need equally as well—uniformity of 
taxation. 


CONTINUING INFLUENCE OF NATIONAL 
CONVENTION OF INSURANCE 
CoM MISSIONERS 

We must, however, give credit to the 
National Convention of Insurance Com- 
missioners for the first organized effort 
toward the attainment, not only of uni- 
formity in legislation, but of comity be- 
tween States in the administration of su- 
pervisory laws, not only in respect to in- 
surance, but in respect to other branches 
of business activity. The Convention of 
1871 was, indeed, a pioneer Convention. 
In many other fields of business activity 
in later years, uniform methods of ac- 
counting and reporting have come into 
being, but the first step on this Continent 
appears to have been the action of the 
National Convention of Insurance Com- 
missioners in 1871. That was indeed an 
historic gathering, prophetic of later de- 
velopments in the history of law-making 
and supervision in this country. 

As a result of the activities of the Con- 
vention, attention is constantly directed 
to the need of uniformiy in the practices 
and rules of the departments. 

The Committee on Valuation of Secu- 
rities, appointed by the Convention, has 
succeeded in bringing about uniformity 
in the valuation of company securities. 

The Convention Committee on Exami- 
nations has succeeded in eliminating many 
of the old abuses of multiple examina- 
tions, has brought about uniformity of 
practices and eliminated many of the 
evils incident to examinations of earlier 

(Continued on Page 55 
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Underwriters’ 


OR purposes of publication in this issue the entire list 
of insurance organizations in the United States, to- 
gether with the respective secretaries and their addresses, 

has been revised to November 30. The list, so revised, includes 
the name and address of the secretary of each organization. 
NATIONAL FIRE UNDERWRITERS” ORGANIZATIONS 


og Assn. of Adjusters—H. W. Colson, 809 Ins. Exch. Bldg., Los Angeles, 
Calif 

Amer. ‘Assn. of Coop. Mut. Ins. Co.—W. B. Linch, Lincoln, Neb. 

American Bureau of Shipping—John W. Cantillion, 24-26 Old Slip, New York. 


Schaefer, 80 Maiden Lane, New York, 
Driver, 56 Beaver St., New York. 
Adams, 56 Beaver St., New York. 
180 N. Michigan Ave., Chicago. 
Commerce Bldg., Kansas 


Amer. Foreign Ins. Assn.—Otto E. 

Amer. Institute of Marine Undrs.—Ernest G. 

American Marine Ins. Syndicate—Norman. S. 

American Mutual Alliance—H. P. Janisch, G. Megr., 
mer. Reciprocal Ins. Assn.—C. M. Howell, Counsel, 
City. 

American Reinsurance Exchange—John A. Greer, 8 Church St., White Plains. 

American Schooner Assn.—Wm. R. Hedge, Pres., 87 Kilby St., Boston. 

Ancient and Hon. Order of the Blue Goose—Paul E. Rudd, 413 Caswell Blk., Mil- 
waukee, Wis. 

Associated Factory Mut. Fire Ins. Co.—H. O, Lacount, 184 High St., 

os. a Average Adjusters of the U. S.—Henry Pegram, 56 Beaver st., 

ork. 

Assn. of Fire Ins. General 

New Orleans. 


Boston, Mass. 
New 


1206 Pere Marquette Bldg., 


Assn. of Marine Undrs. of the U. S.—Ernest G. Driver, 56 Beaver St., New York. 

Assn. of Mill and Elevator Mut. Ins. Cos.—G. A. McKinney, Alton, IIl. 

Atlantic Inland Assn.—Louis i. Burke, 59 Maiden Lane, New York. 

Business Historical Society—Frank C. Ayres, Soldiers Field, Boston, 

Canadian Fire Undrs. Assn.—Leonard Howgate, 524 Coristine Bldg., 

Chamber of Commerce of the U. S.—D. A. Skinner, 1615 H St. N. 
ington, D. C. 

Conference of Special Risk Undrs.—T. F. Myring, 55 Fifth Ave., New York City. 

Cotton Fire and Marine Undrs.—E. G. Seibels, Mgr., 26 Beaver St., New York. 

Cotton Insurance Assn.—E. B. Proctor, Mgr., 1201 Hurt Bldg., Atlanta, Ga. 

Explosion Conference—W. F. Roembke, 100 William St., New York. 

Farm Association—E. B. Hatch, 175 W. Jackson Blvd., Chicago. 

Federation of Mutual Fire Ins. Co.—A. V. Gfuhn, 180 N. ae Ave., Chicago. 

Fire Marshals Assn. of N. A.—C. L. Topping, Charleston, W. 

Improved Risk Mutuals, L. 6. Weiner, Mgr., 75 Fulton St., nar York. 

Independent Board of Automobile Undrs.—Frederick Ackerman, Pittsburgh. 

Ins. Advertising Conference—W. W. Darrow, S. & T., 4 Albany St., New York. 

Insurance Claim Assn.—Herbert F. Wenzel, 166 W. Jackson Blvd., Chicago, Il. 

Ins. Economics Society of America—James F. Ramey, 1607 Howard St., Chicago. 

Ins. Federation of America, Inc——John T. Hutchinson, 429 Majestic Bldg., Detroit, 
Mich. 

Ins. Institute of America, Inc.—Edward R. Hardy, 85 John St., New York. 

Jewelry Conference—C. A. Bischoff, 505 Fifth Ave., New York. 

Legal Reserve Farms Ins. Club—A. F. Rathbun, Des Moines, Iowa. 

Mutual Fire Prevention Bureau—Eugene Arms, Mgr., 230 East Ohio St., Chicago. 

Mutual Reinsurance Bureau—Everett H. Tripp, 405 So. State St., Belvidere, III. 

Nat’l Assn. of Automobile Inter Ins.—H. G. Rockwood, 608-610 South 6th St., 
Springfield, II. 

Nat’l Assn. of Automotive Mut. Ins. Cos.—J. M. Eaton, 180 North Michigan Ave., 


Chicago, Ill. 
Nat’l Assn. of Credit Men—Stephen If. Miller, Exec. Mgr., 1 Park Ave., New York. 
National Assn. of Ins. Agents, Walter H. Bennett, 80 Maiden Lane, New York. 
National Assn. of Mutual Ins. Cos.—Harry P. Cooper, Crawfordsville, Ind. 

Nat’l Assn. of Reciprocal Ins. Exchanges—W. F. Bradenburg, Kankakee, III. 
National Automatic Sprinkler Assn.—I. G. Hoagland, 80 Maiden Lane, New York. 
Nat’l. Automobile Undrs. Conference—J. Ross Moore, 1 Liberty St., New York. 
National Board of Fire Undrs.—Sumner Ballard, 85 John St., New York. 


Agents—Douglass Watson, 


Mass. 
Montreal. 
W., Wash- 





National Convention of Ins. Commissioners—Joseph Button, Box 1157, Richmond, 
Va. 
National Fire Protective Assn.—F. H. Wentworth, 40 Central St., Boston. 


M. Carmichael, Mgr., 209 W. Jackson Blvd., Chicago. 

Postal Ins. Undrs. Assn.—G. H. Reaney, 176 Montague St., Brooklyn. 

Provincial Undrs. Assn.-—Wm. H. Lord, 87 Kilby St., Boston, Mass, 

Railroad Insurance Assn.—4C. A. Scott, Asst. Mgr., 80 Maiden Lane, New York. 

Railway Fire Protection Assn.—R. R. Hackett, 1207 B. & O. Bldg., Baltimore, Md. 

Railway Underwriters—W. N. Cornell, 175 W. Jackson Blvd., Chicago. 

Rain Insurance Assn. —Arnold Crasse, 55 John St., New York. 

Reinsurance Bureau of N. B. R. Mawry, Asst., 100 William St., New York. 

Reinsurance Clearing House—J. D. Lilienthal, Mer., Maple Ave., New Rochelle, 
N. Y. 


Sprinkler Leakage Conference—John W. Collins, 100 William St., New York. 

Tourist Floater Ins. Conference—C. A. Bischoff, 505 Fifth Ave., New York. 

Underwriters Adjusting Co.—P. Aurbach, 175 W. Jackson Blvd., Chicago. 

Underwriters Grain Assn.—E, D. Hatch and R. Belcher, 175 W. Jackson Blvd., 
Chicago. 

Underwriters’ Laboratories—D. B. Anderson, 207 E. Ohio St., Chicago. 

Underwriters Uniformity Assn.—Geo. A. Madison, 705 Pierce Bldg., St. Louis, Mo. 

United States Fire Companies Conference—T. M. Marson, 80 Maiden Lane, New 
fork. 

United States Salvage Assn.—Norman S. Adams, 56 Beaver St., New York. 

Water Drainage Conference—W. G. Keyser, 76 William St., New York, 


SECTIONAL FIRE UNDERWRITERS’ ORGANIZATIONS 
Assn. of Fire Ins. General Agents—Executive Committee. 
ome of Southern Fire Ins. Cos.—C. A. Bickerstaff, Equitable Bldg., Atlanta, 


Oil Insurance Assn.—H. 


haat Inland Assn.—Louis F. Burke, 59 Maiden Lane, New York. 

Auto Protective and Information Bureau—E. L, Rickards, 166 W. Jackson Blvd., 
Chicago. 

ime Undrs. Clubh—Ray O. Seaburg, Monadnock Block, Chicago. 

Central Audit Bureau—C. C. Taylor, Mgr., 175 W. Jackson ’Bivd., Chicago. 

Central Traction & Lighting Bureau——Louis Harding, 1 Liberty St, New York. 

Conservation and Fire Prevention Assn. of Colo., Wyo., and N. M. —J. C. Jamieson, 
Pres., Gas & Elec. Bldg., Denver, Colo. 

Conservation and Fire Prevention Assn. of Md., Del., and D. C.—J. G. Rolker, 
Pres., Franklin Bidg., Baltimore, Md, 

Eastern Automobile Undrs. Conference—C. R. Lamont, 1 Liberty St., New York. 

Eastern Tornado Ins. Assn.—Geo. F. Hayden, 80 Maiden Lane, New York. 

Eastern Undrs. Assn.—W. J. Ward, Mgr., 135 William St., New York. 

Factory Insurance Assn.—J. H. Vreeland, 555 Asylum St., Hartford. 
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Organizations 


Fire Undrs. Assn. of the Northwest—Henry A. Yates, 410 N. Michigan Ave., 


Chicago. 

Fire Undrs. Assn. of the Pacific—J. H. Martin, Sec. & T., 936 Merch. Exch. Bldg., 
San Francisco. 

General Adjustment Bureau—N. B. Bassett, 80 Maiden Lane, New York. 

Logging Ins. Undrs. Assn.—W. Wrahtz, 216 Pine St., San Francisco. 

Mill and Elevator Field Men’s Assn.—A. P. Blindahr, Chicago. 

Minnesota and North Dakota Fire Undrs.—E. S. Latta, Plymouth Bldg., Minne- 
apolis. 

inane Kansas Field Club—R. L. Kimberly, 422 Dwight Bldg., Kansas City. 

New England Bureau of United Inspection—Milton F. Jones, Mgr., 141 Milk St., 
Boston. 

Northwest Assn. of Electrical Inspectors—Fred D. Weber, 414 Lumbermen’s Bldg., 
Portland, Ore. 

Northwestern Assn. of Mutual Ins. Cos.—O. M. Thurber, Owatonna, Minn. 

Pacific Coast Adjustment Bureau—iW. K. Barraud, 114 Sansome St., San Fran- 
cisco, Calif. 

Pacific Coast Automobile Undrs. Assn.—Arnold Hodgkinson, G. Mgr., 356 Pine 
St., San Francisco, Cal. 

Rocky Mountain Field Club—L. Allen Beck, 621 Gas & Elec. Bldg., Denver. 


Rocky Mountain Fire Undrs. Assn.—Frederic Williams, 930 Gas & Elec. Bldg., 

ee cane Hail Conference—N. J. Heyward, Box 75, Charlotte, N. C. 

Southern Adjustment Bureau—E. P. Roberts, Mgr., 715 Tr. Co. of Ga. Bldg., 

Go tiie Undrs. Conference—Claude Patterson, 401 Hurt Bldg., At- 

Southern Farm Undrs. Assn.—C. O. Sunafrank, 601 Trust Co. of Ga. Bldg., 
anta. 


Foard, 59 Maiden Lane, New York. 


Southern Tornado Ins. Assn.—H. G. 
John, 514 Alaska Bldg., 


Spec. Agents Assn. of the Pacific Northwest—J. Edw. 
Seattle, Wash. 

Spec. Agents Assn. of the Pacific Southwest—J. A. Martin, 417 Board of Trade, 
Portland, Ore. 


Subscribers Actuarial Committee—222 W. Adams St., Chicago. 


— Bureau of the Middle & So. States—Louis Harding, 1 Liberty St., New 
ork. 

The Undrs. Bureau of New England—Gorham Dana, 18 Oliver St., Boston. 

The Union—E. B. Hatch, 175 W. Jackson Blvd., Chicago. 


Adams St., Chicago. 


Uniform Farms Committee—222 W. 
E, Mariner, 164 W. Jackson Blvd., 


Western Adjustment & Inspection Co.—W. 
Chicago. 

Western Auto Undrs. Conference—E. L. Rickards, 166 W. Jackson Blvd., Chicago. 

Western Explosion Conference—H. T. Lindholm, 222 W. Adams St., Chicago, Til. 


—— Hail and Adjustment Assn.—W. H. ’Lininger, 173° Wi Jackson Blvd., 
icago. 
Western Insurance Bureau—4R. Belcher, G. Mgr., 175 W. Jackson Blvd., Chicago. 


Western Inter-Reinsur. Bureau—Rudolph Belcher, 175 W. Jackson Bivd., Chicago. 
Western Section, International Assn. of Electrical Inspectors—William S. Boyd, 
175 W. Jackson Blvd., Chicago. 
—— Sprinkler Leakage Conference—H. C. Conick, 209 W. Jackson Blvd., 
icago. 


STATE AND CITY FIRE UNDERWRITERS’ ORGANIZATIONS 
Alabama 


Alabama Assn. of Ins. Agents—E. S. Moore, Box 2231, Birmingham, Ala. 
Alabama Field Men’s Assn.—Harry J. Lauden, 1606 American Trust Bldg., Birm- 
mingham, Ala. 
Birmingham Fire and Cas. Ins. Exch.—H. B. Thomson, 210 No. 

ingham, Ala. 
Mobile Board of Fire Underwriters—J. F. Bullock, 214 Pollock Bldg., Mobile, Ala. 
Selma Assn. of Fire Ins. Agents—P. W. Stewart, 100814 Water Ave., Selma, Ala. 


Ist St., Birm- 


Arizona 
Arizona Assn. of Ins, Agents—J. C. Haldemon, Pres., Phoenix, Ariz. 


Arkansas ° 


Arkansas Insurors Assn.—C. C. Mitchner, Marianna, Ark. 
Fort Smith Board of Fire Undrs.—R. S. Walker, Fort Smith, Ark. 
Se Smith Local Board of Ins. Agents—R. S. Walker, Rogers Ave., Fort Smith, 


Ins. Federation of Ark.—Mac Anderson, Little Rock, Ark. 
Little Rock Insurance Club—Roy L. Bilheimer, 111 E. Fifth St., Little Rock, Ark. 


California 


Agents and Brokers Conference of Cal.—H. J. Maginnity, 328 Merchants Exch. 
Bldg., San Francisco, Cal. 

Assn. of Marine Undrs. of San Francisco—T. K. Hannum, 231 Sansome St., San 
Francisco, Calif. 

Calif. Assn. of Ins. Agents—Geo. Kothe, Los Angeles, Calif. 

Conference Committee of Cal. Ins. Ints——C. A. Fleming, 328 Merchants Exch. 
Bldg., San Francisco, Calif. 

Daytona Beach Insurors Assn.—California. 

Ins. Brokers Exch. of San Francisco—-H. J. Maginnity, 328 Merchants Exch. Bldg., 
San Francisco, Calif. 

—- Club of Long Beach—C. R. Pettes, 548 American Ave., Long Beach, 
alif. 

Ins. Federation of Calif.—J. H. Schively, 433 California St., San Francisco, Calif. 

Insurance Institute of Southern Calif.—C. A. Sunderlin, 921 Chapman Bldg., Los 


Angeles, Calif. 
Los Angeles Fire Ins. Adjusters Assn.—G. L. Mangson, Los Angeles, Calif. 
Los Angeles Fire Ins. Exchange.—Geo. Kothe, Mgr., 1122 Ins. Exch. Bldg., Los 
Angeles, Calif. 
Oakland Assur. of Ins. Agents—Douglass Erey, Central Bank Bldg., Oakland, Calif. 
es ia Assn. of Ins. Agents—E. V. Thompson, 41 W. San Antonio St., San Jose, 
alif 
Sacramento Insurance Exchange—Louis B. Rowland, 817 J. 
San Mateo & Burlingame Assn. of Ins. Agents—Joseph Coll, Burlingame, Calif. 
Santa Ana Assn. of Ins. Agents—T. D. Knights, 428 Fruit St., Santa Ana, Calif. 
Special Agents Assn. of Cent. Calif.—H. Houseworth, San Francisco, Calif. 
Undrs. Fire Patrol of San Francisco—W. M. Speyer, 304 California St., San 


Francisco, Calif. 


St. Sacramento, ‘Calif. 


Canada 
Ins. Federation of British Columbia—Chas, Dickens, 1004 Standard Bank Bldg., 
Vancouver, 
Alberta Ins. Agents Assn.—A. C. Fischer, V. P., Didsbury. 
All Canada Fire Ins. Federation—A. R. W. Plimsoll, Yorkshire Bldg., Montreal. 
Assn. of Canadian Fire Marshals—J. G. Smith, Plaza Bldg., Ottawa. 
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Assn. of Supts. of Ins. of Prov. of Canada—R. L. Foster, Parliament Bldg., To- 
ronto. p : 

British Columbia Insurance. Underwriters. Assn.—J. Hunter Harrison, Vancouver. 

Canadian Auto Undrs. Assn.—J. H. King, 330 Bay St., Toronto, Ontario, 
adian Hail Undrs. Assn.—\ 

a Ins. Brokers Assn. of Montreal—J. C. D’Auntuil, 13 St. John St., Montreal. 

Fire Undrs. Investigation and Loss Inf. Bureau of Can.—H. Rethoret, 516 Con- 
stine Bldg., Montreal. e ; : 

Ins. Inst. of Toronto—C. Elvins, 20 Victoria St., Toronto, Ontario. 

Ins. Inst. of Winnipeg—T. E. D. Boys, 1100 Paris Bldg., Winnipeg, Man. 

Ontario Fire and Cas. Agents Assn.—Chas. Priestman, 180 Adelaide St., Toronto. 

Ontario Mut. Fire Undrs. Assn.—Thos. M. Cayley, Norwich, Ontario. 

Ottawa Fire Ins. Agents Assn.—A. A. Crawley, 119 Blackburn Bldg., Ottawa, 
Ontario. , 

Toronto Insurance Conference—Wm. Riley, 36 Toronto St., Toronto. 

Western Canada Ins. Club—Walter J. Blackburn, Winnipeg. 

Western Canada Fire Undrs. Assn.—Winnipeg. _ 

Winnipeg Fire Ins. Agents Assn.—Geo. L. Shetky, 616 Pender St., W. Vancouver. 


Colorado 
Colorado Assn. of Ins. Agents—W. R. Wallace, 420 Tabor Bldg., Denver, Colo. 
Denver Assn. of Ins. Agents—S. Silverman, 1010 16th St., Denver, Colo. 
Ins. Federation of Colo.—T. F. Azell, Chamber of Commerce Bldg., Denver, Colo. 
Mountain Field Club—L. Allen Beck, 930 Gas & Elec. Bldg., Denver, Colo. 


Comes ‘ia : 
Bridgeport Assn. of Ins. Agents—83 Fairfield Ave., Bridgeport, Conn. 
Conmuntians Assn. of Ins. Agents—Charlotte W. Rice, 112 Elm St., New Haven, 


Hosttecd Board of Fire Undrs.—JEdwin S. Cowles, Jr., 720 Main St., Hartford, 


mm of Hartford, Inc.—Clifford R. Haskins, 140 Garden St., P. O. Dr. 2007, 


Hartford, Conn. ; 
Middletown Board of Undrs.—A. Leslie Boughton, 264 Main St., P. O. Box 969, 
Middletown, Conn. 
New Haven Fire Ins. 


+. Board of Fire Undrs.—Jennie L. Doyle, 130 State St., New Lon- 
don, Conn. ae ¥ 

‘auamrie —“ Club—Kenneth W. Barnard, 175 Whitney Ave., New Haven, Conn. 

Underwriters Assn. of New Britain—Royal G. Wilbur, 57 West Main St., New 
Britain, Conn. : 

Underesivets Assn. of Norwich—G, C. Hull, Norwich, Conn. 

Waterbury Board of Fire Undrs.—S. W. Chapman, 32 Wildwood Ave., Waterbury, 


Agents Assn.—Perry Dudley, 129 Church St., New Haven, 


C s 
Willimantic Board of Fire Undrs.—Wm. B. Sweeney, 772 Main St., Willimantic, 
Conn. 


District of Columbia 


Fort Pi Board of Fire Undrs.— ; 
fae Club of Washington—Wm. K. Sease, 503 Seventh St., N. W., Washington, 
D. €. 


Delaware : 
Delaware Assn. of Ins. Agents—Leo J. Lange, 907 Orange St., Wilmington, Del. 


Florida 
Florida Field Conference—Robert W. Turner, Jacksonville, Fla. 
Florida Local Undrs. Assn.—Miss Mollie Sanford, Miami, Florida. 
Fort Lauderdale, Fla., Insurors Assn.—L. E. Merrian, Fort Lauderdale, Fla. 
Fort Pierce Board of Fire Undrs.—Fort Pierce, Fla. 
Hollywood Ins. Exch.—Hollywood, Fla. : } 
Insurance Federation of Florida—4W. M. McCrory, 56 W. Bay St., Jacksonville, 


Fla. 
Jacksonville Insurors Assn.—G. A. Zellner, 208 Hildebrandt Bldg., Jacksonville, 


Fla. fs Pi 
Miami Ins. Exch.—Mollie Sanford, Security Bldg., Miami, Fla. : 
Orlando Insurors Assn.—Herman Goodwin, South Orange Ave., Orlando, Fla. 
Pensacola Local Board of Fire Ins. Agents—J. Wallace Lamar, American Natl. 


Bank Bldg., Pensacola, Fla. 
‘Tallahassee Board of Fire Undrs.—E. O. Boone, Pres., Tallahassee, Fla. 


Georgia 
Atlanta Assn. of Fire Ins. Agents—C. V. Hohenstein, 1308 C. & S. Bldg., Atlanta, 


a. 

Board of Fire Undrs.—Thos. C. Myers, P. O. Box 424, Savannah, Ga. 

Georgia Assn. of Fire Undrs.—F. B. West, Pres., Savannah, Ga. 

Georgia Assn. of Ins. Agents—H. B. Taylor, 118-8th St., Augusta, Ga. 

Georgia Fieldmens Conference—O. L. Dobbs, 517 Trust Co. of Ga. Bldg., Atlanta, 
a 

Georgia Fire Prevention Society—Clarence L. Ruse, Pres., Atlanta, Ga. 

Georgia Local Undrs. Assn., Inc.—Julian Thomas, Grant Bldg., Atlanta, Ga. 

Insurance Federation of Georgia—Fair Dodd, Atlanta, Ga. 

Insurance Library Assn. of Atlanta—C. A. Woolford, Jr., 1332 Hurt Bldg., At- 
lanta, Ga. 

Macon Ins. Assn., Inc.—T. Ayer Hatcher, 523 Mulberry St., Macon, Ga. 


Hawaii 
Board of Fire Undrs. of Hawaii—Bernard Froiseth, 415 ist Nat'l Bank Bldg., 
Honolulu. 
Idaho 


Idaho State Assn. of Ins. Agents—Chas. W. Mack, 605 Eastman Bldg., Boise, Ida. 
Insurance Federation of Idaho—Frank G. Ensign, Yates Bldg., Boise, Idaho. 


Illinois 

Assn, of Fire Ins. Examiners—B. J. Schulze, 111 W. Jackson Blvd., Chicago. 

Auto Protective & Inf. Bureau—Paul Fry, 209 W. Jackson Blvd., Chicago. 

Auto Undrs. Club—Miss E. E. Edwards, 166 W. Jackson Blvd., Chicago. 

Chicago Board of Undrs.. of Chicago—James I. Naghten, Pres., 2158 Ins. Exch., 
Chicago. Ill. ‘ 

Clearing House Messenger Service—P. N. Cutler, Mgr., 175 W. Jackson, Blvd., 
Chicago. 

Cook County Field Club—D. F. Spencer, 1144 Ins. Exch., Chicago, Ill. 

Cook County Loss Adjustment Bureau—Clarke J. Munn, 166 W. Jackson Blvd., 
Chicago. 

Examiners Club of Chicago— 

Galesburg Local Board of Fire Undrs.—Wm. L. Boutelle, 80 So. Cherry St., Gales- 
burg, Ill. 

Ill. po of Ins. Agents—S. E. Moisant, P. O. Drawer 147, Kankakee, IIl. 

Illinois Assn. of Mut. Ins. Cos.—S. B. Mason, 302 Unity Bldg., Bloomington, IIl. 


Illinois Assn. Mut. Ins. Cos.—Chas. Holz, Buckley, Iil. 
Illinois Auto Theft and Inf. Bureau—T. P. Sullivan, Mgr., Springfield, Ill. 
Illinois Field Club—G. L. Hon, 665 Ins. Exch., Chicago, Ill 


Jllinois State Board of Fire Undrs.—E, E. Edwards, 175 W. Jackson Blvd., Chicago. 
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Illinois State Fire Prevention Assn.—C. G. Wonn, 6828 Lakewood Ave., Chicago, 
Ill 


Ins. Brokerage Assn. of Chicago—G. A. Seaverns, Jr., Ins. Exch., Chicago, IIl. 
Insurance Club of Chigago—B. F. Walker, 175 W. Jackson Blvd., Chicago. 

Ins, Federation of Ill—T. R. Moss, 166 W. Jackson Blvd., Chicago. 

Joliet Local Board—Edith I. Goodspeed, Morris Bldg., Joliet, Ill. 

Kankakee Local Board of Fire Undrs.—E. D. Caulkins, 410 Bank Bldg., Kankakee, 


Ill. 
Knights of the Round Table—W. R. Townley, 5546 Blackstone Ave., Chicago. 
Local Agents Clubh—Guy A. Richards, 175 W. Jackson Blvd., Chicago. 
Moline Fire and Cas. Ins. Assn.—L. E. Shallberg, Moline, Ill. 
Mutual Loan and Building Assn.—Wm. Boutelle, 80 So. Cherry St., Galesburg, Til. 
Nat’l Assn. of Auto Interinsurers—H. G. Rockwood, 608-10 So. 6th St., Spring- 
field, Ill. 
Springfield Board of Fire and Cas. Undrs.—Chas. T. Appleyard, 231% So. 6th 
St., Springfield, Ill. 
Underwriters Clearing House—P. N. Cuther, Mgr., 175 W. Jackson Blvd., Chicago. 
Undrs. Salvage Co. of Chicago—W. R. Townley, 771 W. Jackson Blvd., Chicago. 
Undrs. Service Assn.—L. J. Braddock, Insurance Exch., Chicago, III. 
Uniform Printing and Supply Co.—R. Belcher, 351 W. Jackson Blvd., Chicago. 
— Hail and Adjustment Assn.—W. H. Lininger, 175 W. Jackson Blvd., 
hicago. 


Indiana 
i as Insurance Club—C. M. Carter, 217 E, Washington Blvd., Ft. Wayne, 


Ind. 
Frankfort Assn. of Ins. Agents—R. W. Hendrix, Frankfort, Ind. 
Indian Assn. of Ins. Agents—Leo R. Dunham, Madison Co. Tr. Co., Anderson, Ind. 
Indiana Field Club—M.:B. Yager, 222 Medical Arts Bldg., Indiananapolis, Ind. 
Indiana Fire Undrs. Assn.—O. E. Green, 905 Lemcke Bidg., Indianapolis, Ind. 
Indiana Mut. Ins. Cos. Union—H. L. Nowlin, 701 Ill. Bldg., Indianapolis, Ind. 
Indianapolis Fire Ins. Agents Assn. Inc.—Ross E. Coffin, 108-12 E. Washington 
St., Indianapolis, Ind. 
Indiana State Fire Prevention Assn.—K. D. Weaver, 839 Mayer-Kiser, Bank Bldg., 
Indianapolis, Ind. 
Ins. Federation of Indiana—Hugh E. Reynolds, 751 Consolidated Bldg., Indian- 
apolis, Ind. 


Iowa 
Conser. and Fire Prevention Assn. of Iowa—C. C. Smith, Pres., Kraft Bldg., Des 
Moines, Ia. 
Davenport Ins, Assn.—Martin Silberstein, 329 Masonic Temple, Davenport, Ia. 
Des Moines Undrs. Assn.—M. S. Hammond, Commonwealth Bldg., Des Moines, Ia. 
Iowa Assn. of Ins. Agents—Joseph R. Anderson, 807 American Trust Bldg., Cedar 
Rapids, Iowa. 
Iowa Assn. of Mut. Ins. Assns.—H. J. Rowe, 700 Obs Bldg., Des Moines, Ia. 
Iowa Farmers Mut. Reinsurance Assn.—J. E. Brooks, Greenfield, Ia. 
Iowa Mutual Tornado Ins. Assn.—H. F. Gross, 506 Hubbell Bldg., Des Moines, Ia. 
Iowa State Convention of Coop. Ins. Assn.—H. J. Rowe, Council Bluff, Iowa. 
“— State Fire Prevention Assn.—James H. Benton, 1012-39th St., Des Moines, 
owa. 
Iowa Undrs. Field Club—Arthur E. Holin, Des Moines, Iowa. 
Waterloo Ins. Assn.—W. H. Brunn, Waterloo, Ia. 


Kansas 

Central Kansas Field Men’s Club—E. W. Beeson, 414 Wheeler Kelly Hageny Bldg., 
Wichita, Kansas. 

Ins. Federation of Kansas—H. R. Johnston, Pres., Wichita, Kansas. 

Kansas Assn. of Ins. Agents—Chas. K. Foote, 707 Bitting Bldg., Wichita, Kan. 

Kansas State Assn. of Mut. Ins. Cos.—Frank T. Barlow, 220 N. Washington Ave., 
Wellington, Kansas. 

Kansas State Fire Prev. Assn.—D. E. Marsh, 701 Jackson St., Topeka, Kans. 

ao Assn. of Ins. Agents—Miss Rosa Robinson, 928 Tennessee St., Lawrence, 

ans. 

Topeka Board of Fire and Cas. Undrs.—Julius L. Wikus, 205 Columbian Bldg. 
Topeka, Kansas. : 

Wichita Fire and Cas. Undrs.—George T. Fisher, 921 Union Nat’l Bank Bldg. 
Wichita, Kansas. : 


: Kentucky 
Hail Undrs. and Adjustment Bureau—Wm. B. 
Lexington, Ky. 
Ky. Assn. of Ins. Agents—Joe Gausepohl, Covington, Ky. 
Kentucky Fire Prev. Assn.—R. W. Snyder, Kenyon Bldg., Louisville, Ky. 
— Fire Undrs. Assn.—Franklin R. MacPherson, 359 Starks Bldg., Louis- 
ville, Ky. 
Lexington Board of Fire Undrs.—T. B. Woodruff, 805 Security Trust Bldg., Lex- 
ington, Ky. ; 
——— Board of Fire Undrs.—Will M. Watson, 469 Starks Bldg., Louisville, 


Brock, 809 Security Trust Bldg., 


y. 
Underwriters Assn. of North Ky.—A. G. Simrall, Pres., Huntington, Ky. 


F Louisiana 

_— of age a. Orleans—Frank Langnehn, New Orleans, La. 

onservation and Fire Prev, Assn. of La.—Chas. E. B ri 

alr mle as lack, Marine Bank Bldg., 
The Fieldmen—E. A. Chavanne, V. P., 812 Com’l Bank Bldg., N 
Insurance Commission of La.—R. M. Walmsley, New Cumann oe mepeniediee 
Insurance Federation of La.—Henry Rightor, Pres, New Orleans, La. 
— Charles Ins. Exchange—Samuel Levy, Room 5, Viertbo Bldg., Lake Charles 

a. , 
Louisiana Ins. Society—Mrs. S. E. Coleman, 1151 Barrister St. Al dri 
New Orleans Ins. Exchange—Linden F. Brand, 629 Common St, hue Cehienn i 


; : Maine 

go P pad Board of Fire Undrs.—Leon W. Nelson, 38 Exchange St., 
Insurance Federation of Me.—Henry C. Reed, 4 Main St., Richmond, M 

Maine Assn. Mut. Fire Ins. Cos.—P. L. Blanchard, Cumberland Center, Me. 


I Federati f Md.—R i hee 

nsurance Federation of Md.—R. H. T i 

Delle SEL hompson, Chair., 40th St. & Cedar Ave., 
Insurance Society of Baltimore—F, W. Lawson, 8-10 South St., Balti 

Maryland Assn. of Ins. Agents—F. W. Lawson, 8-10 South St., Baltimore, Ma 


‘ Massachusetts 
aoe Insurance Clearing House Assn.—Arthur W. Hollis, 40 Broad St., Bostou, 
lass. ; ; 
Brockton Fire Undrs. Assn.—George A. Steele, 153 Main St.. B 
— Board of Fire Undrs.—W. E. Cherry, 689. Mass. y otagy oar 
Mass. : 


Clerks Assn. of the Spfd. F. & M. Ins. Co.—Edythe Adeline Hays, 1476 Riverdale 


St. Chicopee, Mass. 
Fall River Board of Undrs.—James A. Griffiths, 64 Bedford St., Fall River, Mase. 
Oliver St., Boston, Mass, 


Fire Ins. Stamping Office—Ralph Sweetland, 18 
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One of Our General Agents 
Recently Said: 


“The Massachusetts Mutual was established in 
May, 1851, and has passed its 76th anniversary. 
In that long period it has always stood for the 
best there is in life underwriting. It has taken for 
its ideal the best service to policyholders at the 
lowest possible cost. In carrying out this ideal the 
Company has striven to make its contracts the 
best in existence and, as you all know, it has been 
successful in keeping the net cost at a very low 
figure. The Massachusetts Mutual is in a better 
position today than ever before. It has more than 
a billion and a half of insurance in force, and is 
acquiring new business at a greater rate and at 
an even smaller percentage of expense than in the 
past. It means a great deal to have a contract 
with this old New England company, and it is 
going to mean more as time goes on.” 











Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS ORGANIZED 1851 


More than a Billion and a Half of Insurance in Force 
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Ins. Brokers Assn. of Mass.—Harry Shaw, 40 Broad St., Boston, Mass. 

Insurance Federation of Mass.—A. C. Oliver, 11 Beacon _St., Boston, Mass. 

Insurance Library Assn. of Boston—D. N. Handy, 18 Oliver St., Boston, Mass. 

Insurance Society of Mass.—Harold C. Reed, T19 Water St., Boston, Mass. 

Lowell Board of Undrs.—Arthur E. DeLong, 81 Merrimack St., Lowell, Mass. 

Lynn Board of Undrs.—Laurence U. Fuller, Security Trust Bldg., Lynn, Mass. 

Mass. Assn. of Ins. Agents—F. A. Norton, 70 Washington St., Salem, Mass. 

Mutual Fire Ins. Assn.—Chas. F. Danforth, 18 Oliver St., Boston, Mass. _ 

New England Bureau of United Inspection—Milton F. Jones, Mgr. 141 Milk Sey 
Boston, Mass. j ; 

Worcester Board of Undrs.—A. E. Fairbanks, 390 Main St., Worcester, Mass. 

Michigan 

Detroit Assn. of Ins. Agents—T. J. Hennes, 1208 First Nat’l Bank Bldg., De- 
troit, Mich. ; : 

Flint Fire and Cas. Board—Chester Dowe, 126 W. Kearsley St., Flint, Mich. 

Grand Rapids Fire and Cas. Undrs. Assn.—C. S. Marshman, 853 Geneva Ave., 
S. E. Grand Rapids, Mich. 

Insurance Federation of Mich.—T. J. Hennes, 1208 First Nat’l Bank Bldg., De- 
troit, Mich. 

Lansing Fire and Cas. Undrs. Assn.—Carl Trager, 601 Prudden Bldg., Lansing, 
Mich. 

Mich. Assn. of Ins. Agents—Geo. Brown, 602 Congress Bldg., Detroit, Mich. 

Michigan Audit Bureau—F. Kavanaugh, Mgr., 808 Kalamazoo Nat’l Bank 
Bldg., Kalamazoo, Mich. ; : 

Michigan Field Club—Stuart Morgan, 523 Sunset Lane, East Lansing, Mich. 

Michigan Undrs. Assn.—A. N. McDougall, 1417 Dime Bank Bldg., Detroit, Mich. 

Muskegon Undrs. Assn.—Martin Mullally, Nat’l Lumberman’s Bank Bldg., Muske- 
on, Mich. 

State Assn. of Mut. Ins. Cos. of Mich—Wm. F. Montague, R. R. No. 10, Kala- 
mazoo, Mich. 

Minnesota ‘ 

Duluth Undrs. Assn.—Geo. W. Detert, 4 W. Second St., Duluth, Minn. ‘ 

Insurance Exch. of St. Paul—W. S. Gilliam, 302 Pioneer Bldg., St. Paul, Minn. 

Insurance Federation of Minn.—E. A. Sherman, 915 N. Y. Life Bldg., Minneapolis, 
Minn. 

Minneapolis Board of Fire Undrs.—Jacob Stone, 1211 La Salle Ave., Minneapolis, 
Minn. 

Minneapolis Undrs. Assn.—P. W. Ware, Mgr., 329 Palace Bldg., Minneapolis, 


Minn. 

Minn. and N. D. Fire Undrs.—E. S. Latta, 1154 Plymouth Bldg., Minneapolis, 
Minn. 

Minn. Assn. of Ins. Agents—E. A. Sherman, 915 N. Y. Life Bldg., Minneapolis, 
Minn. 

Minn. Assn. of Mut. Ins. Cos——O. M. Thurber, Owatonna, Minn. 

Minn. Fire Undrs. Assn.—Carl A. Merritt, 350 Northwestern Nat’l Life Bldg., 
Minneapolis, Minn. : ; 
Minn. State Fire Prev. Assn.—Leonard R. Fox, Plymouth Bldg., Minneapolis, 

Minn. 
Northwestern Assn. of Mut. Ins. Cos.—O. M. Thurber, Owatonna, Minn. 
North West Ins. Club—E. S. Latta, 1154 Plymouth Bldg., Minneapolis, Minn. 
State Assn. of Farmers Mut. Ins. Cos.—A. D. Stewart, Redwood Falls, Minn. 
St. Paul Board of Fire Ins. Undrs.—C. A. Dosdall, Cor. 5th and Washington Sts., 
St. Paul, Minn. 
Mississippi 
Miss. Assn. of Ins. Agents—4F. L. Nelson, N. Lamar St., Jackson, Miss. 
Mississippi Coast Fire Undrs. Assn.—Owen T. Palmer, Hewes Bldg., Gulfport, 
Miss, 
Vicksburg Insurance Exchange—W. W. Moore, Vicksburg, Mass. 
Yazoo Delta Local Agents Assn.—Sidney L. Moyse, 120 Poplar St., Greenville, 
Miss. 


Missouri 
Auto Undrs. Club of Kan. and Mo.—P. J. Armour, Mgr., 1013 Waldheim Bldg., 
Kansas City, Mo. 
Brookfield Fire & Casualty Ins. Assn.—M. Long, 419 Shelby St., Brookfield, Mo. 
Fire Undrs. Assn. of St. Louis—J. W. Rodger, Mgr., 112 N. 4th St., St. Louis, Mo. 
Insurance Agents Assn. of Kansas City—Wilbur F. Maring, Jr., 702 Ridge Arcade 
Bldg., Kansas City, Mo. 
Insurance Federation of Mo.—J. W. Rodger, 112 N. 4th St., St. Louis, Mo. 
Kansas City Brokers and Undrs. Assn.—Geo. Kumpf, Kansas City, Mo. 
Missouri Assn. of Ins. Agents—Harry A. Hall, 909 Sharp Bldg., Kansas City, Mo. 
Missouri Field Club—O. D. Cox, 415 Dwight Bldg., Kansas City, Mo. 
Missouri State Fire Prevention Assn.—Harvey L. Kraus, Chamber Bldg., St. Louis, 


Mo. 

Southeast Mo. Fire and Cas. Undrs. Assn.—M. L. Cleveland, 315 Vine St., Poplar 
Bluff, Mo. 

Springfield Fire Undrs. Assn.—Harold A. Cox, Woodruff Bldg., Springfield, Mo. 

St. Joseph Fire Prevention Bureau—Joseph McBeth, Mgr., Room 205 Saxton Bldg., 
St. Joseph, Mo. 

St. Louis Fire Prevention Bureau—A. H. Schwarz, 705-13 Pierce Bldg., St. Louis, 
Mo. 

Underwriters Salvage Corps of St. Louis—Earl W. Thomas, 1024 Pierce Bldg., 
St. Louis, Mo. 


Montana 
Insurance Federation of Montana—E. F. Kilmer, 357 Phoenix Bldg., Butte, Mont. 
Montana Special Agents Assn.—John Wylie, Box 1644, Butte, Mont. 


Nebraska 
Assn. of Omaha Ins. Cos.—P. K. Walsh, 314 So. 19th St., Omaha, Nebraska. 
Conservation Assn. of Nebraska—H. W. Hicks, Pres., Keeline Bldg., Omaha. 
Insurance Federation of Nebraska—Forrest N. Croxson, 545 Omaha, Nat’l Bank 
Bldg., Lincoln, Nebraska. 
Nebraska Assn. of Insurance Agents—T. E. Sebastian, North Platte, Nebraska. 
Nebraska Assn. of Local Ins. Agents—Arthur Barney, Federal Annex Bldg., 
Kearney, Nebraska. 
Nebraska Assn. of Mut. Fire Ins. Cos.—J. A. Minatear, Lincoln, Nebraska. 
Nebraska Hail and Adjustment Bureau.— 
North Platte Fire Prevention & Ins. Board—R. D. Rosmussen, 114 E. Front St., 
North Platte, Nebraska. 
Omaha Assn. of Insurance Agents—Guy H. Cramer, 209 So. 19th St., Omaha, Nebr. 
Omaha Fire Insurance Agents Exchange—Arthur A. Westergard, 330 City Nat'l 
Bank Bldg., Omaha, Nebr. 


New Hampshire 
New Hampshire Assn. of Ins. Agents—J. F. De Meritt, Exeter, New Hampshire. 
Profile Club—Mildred O’Brien, 156 Hanover St., Manchester, N. H. 


Nevada 
Insurance Federation of Nevada—A. J. Merger, Reno, Nevada. 
Nevada Insurance Agents Assn.—C. H. Padden, Reno, Nevada. 


New Jersey 
Camden County Undrs. Assn., Inc.—Harry Berger, 515 Federal St., Camden, N. J. 
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Conser. and Fire Prev. Assn. of N. J.—56 Maiden Lane, New York. 
Fire Ins. Society of Newark, N. J—Wm. Y. Young, 9-15 Clinton St., Newark, 


Insurance Agents Assn.—Geo. Clair, 15 Hamilton St., Paterson, N. J. 

Insurance Club of Atlantic City, N. J.—Alvin H. Morris, 449 Guarantee Trust 
Bldg., Atlantic City, N. J. ; 

New Jersey Assn. of Underwriters—Fred. Hickman, 20 S. Tennessee Ave., At- 
lantic City, N. J. 

New Jersey Society of Insurance—Stephen E. Parker, 70 Park Place, Newark, N.J. 
New Jersey Special Agents Assn.—Paul L. Thompson, 24 Commerce St., New 
ark, N. J. a bee 
N. J. State Assn. of Mut. Fire Ins. Cos.—Paul M. Blackwell, 10 N. Main St., 

Penpington, N. J. 
Newark Board of Fire Undrs.—Harold A. Sonn, 671 Broad St., Newark, N. J. 
Newark Ins. and Banking Athletic League—Harold A. Sonn, Pres., 671 Broad. St., 
Newark, N. J. 
Perth Amboy Assn. of Ins. Agents—John Covert, 300 Jefferson’ St., Perth Amboy. 
Perth Amboy Assn. of Ins. Agents—Nathan Goldberger, 275 High St., Perth Am- 
boy, N 


a Je f 
Undrs. Assn. of Hudson County—Henry R. Burr, 15 Exchange Place, Jersey City, 
Nw. J. 
Underwriters Protective Assn.—Chas. M. Henry, 227 Washington St., Newark. 


New Mexico 
New Mexico Ins. Agents Assn.—E. W. Bowen, P. O. Box 624, Tucumari, N. M. 


3 New York 

Albany Board of Underwriters—Alevandria T. Young, 82 State St. Albany, N. Y. 

Albany Field Club—J. M. Van Buren, 215 Arkay Bldg., Albany, N. Y. 

Auto Undrs. Club of N. Y.—E. T. Guinan, 75 William St., New York. 

Automobile Undrs, Service Bureau—427 W. 42nd St., New York. 

Binghamton Fire and Cas. Ins. Club--Donald C. Hotchkin, 71 Court St., Bing- 
hamton, N. Y. 

Board of Fire Undrs. of the City of Yonkers—B. E. Sullard, 45 Warburton Ave., 
Yonkers, N. Y. 

Board of Fire Undrs. of Suffolk County—John Bagshaw, Riverhead, N. Y. 

Board of Undrs. of New York—Henry H. Reed, 56 Beaver St., New York. 

Brownsville and East N. Y. Ins. Men’s Assn.—P. Allen, Brooklyn, N. Y. 

Cahoes Local Board of Fire Undrs.—W. K. Mitchell, Cahoes, N. Y. 

Conser. & Fire Prev. Assn. of Suburban, N. Y.—R. E. Harper, Woodhaven, N. Y. 

Co-op. Fire Undrs. Assn. of the State of N. Y.—Frank P. Tucker, 1 Columbus 
Place, Albany, N. Y. 

Drug and Chemical Club of N. Y.—F. E. Humphreys, 85 John St., New York. 

— County Assn. of Local Agents—H. W. Nelson, Jr., 39 Market St., Pough- 
ceepsie. 

Examining Undrs. Assn.—A. H. Himes, 100 William St., New York. 

Fire = - Staata Ins. League of N. Y. C.—T. F. O’Donoghue, 80 Maiden Lane, 
New York. 

Fire sag hs Club of Watertown—G. G. Inglehart, 207 Washington St., Water- 
town, N. . 

Fire, Marine & Liability Brokers Assn. of the City of New York—Berthold M. 
Harris, 80 Maiden Lane, New York City. 

General Brokers Assn.—Arthur Arnow, 177 William St., New York City. 

Glens Falls Insurance Club—Herbert E. Ellsworth, G. F. Ins. Co., Glen and Bay 
Sts., Glens Falls, N. Y. 

Hornell Local Board of Undrs.—W. M. Dunning, Hornell, N. Y. 

Insurance Accountants Assn.—Elmer E. Decker, 95 William St., New York City. 

Insurance Agents Club—Frank A. Koonz, Schenectady, N. Y. 

Insurance Agents Club of Syracuse—A. C. Deisseroth, 407 City Bank Bldg., Syra- 
cuse. 

we Agents Club of Utica—Garfield S. Pritchard, 223 Elizabeth St., Utica, 

Insurance Agents’ Club of Watertown—H. L. Brownell, 200 Woolworth Bldg., 
Watertown. 

Ins. Clerks Mut. Benefit Assn.—W. P. Young, 80 Maiden Lane, New York. 

Insurance Club of Brooklyn—S. Steinfeld, Brooklyn, N. Y. 

Ins. Aon Club of Niagara Falls—Richard Cary, 514 Gluck Bldg., Niagara Falls, 


Insurance a aan of State of N. Y.—Leonard L. Saunders, 47 Maiden Lane, 

any, N. Y. 

= Insurance Society of N. Y.—Edward R. Hardy, 100 William St., New York 
ity. 

Insurance Square Club—H. L. Harris, 319 Mercer Ave., Roselle, N. J. 

Knights of the Round Table of N. Y.—W. Mallalieu, New York. 

Lockport Board of Fire Undrs.—Grahe C. Moody, Lockport, N. Y. 

National Automatic Sprinkler Assn.—I. G. Hoagland, 80 Maiden Lane, New York 


City. 
sai ig Board of Underwriters—Le Grand W. Pellett, 44 Smith St., Newburgh, 
New York Board of Fire Undrs.—Elmer R. Decker, 95 William St., New York. 


New York Ex-Fieldmen’s Society—Harry Barley, Chairman. 
as ~~ Assn. of Local Agents—J. W. Rose, Pres., 744 Elliott Sq., Buffalo, 


N. Y. State Assn. of Local Agents, Inc.—Chas. F. Miller, 202 E. & B. Bldg. 

‘“ ae A fs ; 

N. Y. State Assn. o upervising and Adjusting Fire Insurance Agen f 
Bessant, 515 McCarthy Bldg., Syracuse, N. Y anita: 

N. RF ig aaa Org. of Co-operative Fire Ins. Cos.—E. Knickerbocker, Ban- 
gall, N. Y. 

N.Y. Suburban Field Club—F. M. Smith, P. O. Drawer K, White Plains. 

Orange Co. N. Y. Assn. of Local Ins. Agents—Linden D. Bull, 90 Worth St. 
Middletown, N. Y. ? 

Rome Board Underwriters—Harry P. Lawton, 142 W. Dominick, Rome, N. Y. 

ae County Board of Fire Undrs.—B. H. Searing, 408-418 Broadway, Sara- 
oga. 

Suburban N. Y. Field Club—R. F. Moore, 80 Maiden Lane, New York. 

Suburban N. Y. Fire Prevention Assn.—R. E. Harper, Woodhaven, New York. 

Syracuse Field Club—Harry W. Miller, 304 Union Bldg., Syracuse, N. Y 

Troy Board of Underwriters.— : 

Undrs. Assn. of City of Auburn—J. W. Hart, Auburn, N. Y. 

Undrs. Assn. of Duchess County—F. L. Gardner, Poughkeepsie, N. Y. 

Underwriters Board at Rochester, N. Y., Inc.—Louis Hawes, 448 Powers Bldg. 
_ Rochester, N. Y. : ce 

Underwriters Salvage Co. of N. Y.—E. A. Zittel, 537-549 Broome St., New York. 

Underwriters Society of Brooklyn—F. Stussy, Jr., 172 Montague St., Brooklyn. 

Waverly Board of Underwriters—Edson A. Tilton , 316 Broad St., Waverly, N. Y 

William Street Club—F. H. Gibson, Pres., 92 William St., New York. i 





: . x North Carolina 

Carolina Field Club—Dan M. Murchison, Charlotte, N. C. 

—. a pomene--Be D. Schiff, 330 S. Tryon St., Charlotte, N. C. 

: Wises. ae = Underwriters—S. C. Pulliam, 706 Murchison Bank Blidg., 
No. Carolina Assn. of Insurance Agent: im. B i 
hee ko gents—Wm. S. Markham, 210 W. Main St 
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1 Nat’ , igh, N. C. 
y . of Ins. Agents—Sam Ruffin, Comm’l Nat’l Bank Bldg., Raleigh, 
Hf ¢ Picid Men's éuuhaee—th R. Rhett, Greensboro, N._C. 
No. Carolina Fire Prev. Assn.—R. L. Lewis, Greensboro, N. C. 


North Dakota : q 
Assn. of N. D.—iM. G. Hagen, Fargo, N. D. 


Conservation and Fire Prev. agen eel Bank Bide. 


Insurance Agents Assn. of Fargo—Mrs. A. P. Peart, 
oy ¥ N. or - — 
Local Agents o argo, N. D.— oe i, te 
y 'G 1 Mut. Fire Ins. Cos.—T. H. Wilder, Box , Fargo, N. D. 
N D. ‘Sone fire Prevedion Assn.—Herbert C. Runyan, 23% Broadway, Fargo, 
ice Ohio a we 
. Undrs. of Columbus—R. Knepper, Columbus, O. 
ee of Ohio—N. T. Julian, 1001 Hartman Bldg., Columbus. 
Cincinnati Fire Undrs. Assn.—J. F. Schweer, 1304 ist Nat’l Bank Bldg., Cincin- 
Pe Society—M. L. Steelting, 1304 ist Nat’l Bank Bldg., Cincin- 
nati, Ohio. . ; 
: _) Mut. Fire Prot. Assn.—F. Richardson, Farmer, Ohio. 
rig Aaa Gees Assn.—S. J. Horton, 602 B. F. Keith Bldg., Cleveland. 
Fire Prevention Assn. of Ohio—Earl A. Reid, 508-510 Chamber of Commerce 
Bldg:, Columbus, Ohio. : ; - 
i J . Club of Ohio—A. W. Jones, Hartman Bldg., Columbus, O. 
ee ee tee < Cleveland—S. J. Horton, 606 B. F. Keith Bldg., Cleveland. 
Insurance Federation of Ohio—L. R. Mead, Cleveland, Ohio. cae 
Insurance Society of Cleveland—Jack Link, 602 B. F. Keith Bldg., Cleveland. 
Ins. Society of Columbus—R. Knepper, 44 E. Broad St., Columbus, O 
Lorain Ins. Exchange—C. P. Hitchcock, 726 W ashington Ave., Lorain, O. 
Ohio Assn. of Fire Underwriters—William C. Rardin, 421 Ist Nat'l Bank Bldg., 
Bg cong hg Agents—W. -H. Tomlinson, 424 Atlas Bldg., Columbus, oO. 
Ohio Federation of Mut. Ins. Assn.—A. F. Little, High St., Covington, Ohio. 
Ohio Fire Underwriters Assn.—A. W. Jones, 205-207 Hartman Bldg., Columbus, 


Peg Ins. Cos. Assn.—Geo. M. Gray, 533 Compete St., Coshocton. 

io Windstorm Assn.—G. W. Miller, Peyserous, ek 
Seloto pg Ins. Agents—Joseph A. Yager, 810 Ohio Bldg., Toledo, O. ™ 
Youngstown Assn. of Insurance Agents—I. E. Sprankle, Park Theatre Bldg., 


Youngstown, Ohio. 


Oklahoma : 
Associated Fire & Casualty hg of Oklahoma City—L. I. Baker, 210-211 Cotton 
., Oklahoma City, la. : 
aun ae Ce “Club of Oklahoma—Mabel Scott, 703 Mercantile Bldg., Okla- 


ity, Okla. ; 
re Gains’ Field Club of Oklahoma—E. R. Smith, Mercantile Bldg., Oklahoma 


ity, Okla. F f : ; 
‘Summon Fadersdion of Oklahoma—Chas. E. Stickley, Liberty Natl. Bank Bldg., 


4 ity, Okla. ; : ; oh 
Pe scagy rong of Teneie— 2k B. Breeding, 500 Perrine Bldg., Oklahoma City, 


Okla. ; 
ity Board of Fire Undrs.—J. S. Coolley, Oklahoma City, Okla. 
re wa .. Fire Seaveathen Assn.—Jas. A. Atkinson, 801 Mercantile Bldg., 
P. O. 559, Oklahoma City, Okla. 
Tulsa Fire and Casualty Assn,—W. F. Stahl, Tulsa, Okla. 


Oregon 
The Insurance Exchange of Portland—K. A. Holloway, 210 Ry. Exch. Bldg., Port- 
land, Oregon. 


Pennsylvania é ; : 
Ancient and Hon. Order of Red ig at eae O. ee Philadelphia, Pa. 
‘ d Fire Prev. of Central Pa.—Wilkes-Barre, Pa. 

pon ps Fire Prev. Assn. of West Pa.—A. K. Black, Jr., Pres., Magee Bldg., 

Pittsburgh, Pa. : i ; ns ‘ 
See houeat Ins. Agents—W. L. Hannay, c/o General Elec. Ins. Co., Erie, Pa. 
Harrisburg Assn. of Ins. Agents—Fred V. Rockey, Y. M. C. A., 2nd & Locust 

ts., Harrisburg, Pa. i : 
tues. leat. A. Wellington, Pres., 137 South Sth St., Phila. Pa. 
Ins. Agents Assn. of Hazelton, Pa., Inc.—Robert D. Quinn, Hazelton Nat’l Bank 

ldg., Hazelton, Pa. ‘ 
m. pi et Cantuel Pa.—C. M. Thumma, Y. M. C. A., Second and Locust Sts., 


i ’ P s . , . . 
mame ths of Pittsburgh—Charles A. Reid, 908 Union Bank Bldg., Pittsburgh, 


a. an Federation of Pa., Inc.—Homer W. Leamer, 138 S. 4th St., Phila., 


The Ins. Round Table of Pittsburgh—F. H. Newell, 2236 Perryville Ave., Pitts- 
h,, Pa. ? ; 

Pe Sasiate of Pa.—Howard W. Kenny, 232 So. 4th St., Phila., Pa. 

Pennsylvania Assn. of Insurance Agents—John S. Burwell, 501 Connell Bldg., 


ton, Pa. ; ae 
Rs nage Sieent Exchanges—Chas. C. Rich, N.E. cor. 18th and Chestnut 


A ila., Pa. z : : 
he hae Assn. of Mut. Fire Ins, Cos.—Elwood Hoot, West Point, Pa. _ 
Reading Fire & Casualty Undrs. Assn.—C. B. Dowd, 536 Court St., Reading Pa. 
Scranton Ins. Assn.—J. J. Keating, 301 Connell Bldg., Scranton, Pa. 

Smoke and Cinder Club—A. G. Raitz, 310 Union Bank Bldg., Pittsburgh, Pa. 
Underwriters Club—W. O. Slocum, 206 So. 4th St., Phila., Pa. 


Porto Rico . 
Porto Rico Board of Fire Undrs.—F. Vall Spinoza, Ochoa Bldg., Room 207, San 
Juan, Porto Rico. ; 


Rhode Island 
R. I. Asn. of Insurance Agents—Geo. I. Parker, 18 East Ave., Pawtucket, R. I. 


South Carolina 
Charleston Board of Fire Undrs.—Eugene N. Simons, 64 Broad St., Charleston, 
S 


ambia Ins. Exchange—F. J. Dana, Columbia, S. Cc. 
ig ag ae lene Agents—Allen Rogers, 112 Kennedy Place, Spartanburg, 


SG. 4 
South Carolina Field Club—tH. K. McCormac, South Carolina. 


South pet is 4 
nsurance Federation of S. D.—N. S. Tyler, Redfield, S. a 
eet of Sioux Falls—George Freese, Sixth & Main Sts., Sioux Falls, S. D. 
Insurors of South Dakota—J. D. Dux, 9th & Main Sts., Sioux Falls, S. D. 
Merchants Mut. Ins. Assn.—N. S. Tyler, Box No. 20, Redfield, S. D 
S. D. Mutual Board of Undrs.—I. Keith, Lake Preston, S. D. : 
S. D. State Fire Prevention Assn.—D. P. Lemen, 333 Main Ave., Sioux Falls, 

Ss. D. 
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Tennessee 
Chattanooga Underwriters Assn.—H. F. Wenning, Chattanooga, Tenn. : 
Insurance Club of Memphis—J. W. Wendel, 604 Goodwin Institute Bldg., Memphis, 
enn. 
Insurance Exchange of Chattanooga—H,. F. Wenning, 102 E. 8th St., Chattanooga, 
Tenn. 
Insurance Exchange of Memphis, Inc.—R. R. Carrington, 1204 Union & Planters 
Bank Bldg., Memphis. ; 
Insurance Womans Auxiliary—Elizabeth Sherley, 218 Com. Bank Bldg., Nashville, 
Tenn. 

Knoxville Board of Undrs.—Marcus F. Nickerson, 109 Empire Bldg., Knoxville, 
Tenn. 

Nashville Board of Fire Undrs——W. Winter Lyon, 605 Stahlman Bldg., Nash- 
ville, Tenn, 

Tenn. Assn. of Insurance Agents—Miss Julia Hindman, 306 Cham. of Com., Nash- 
ville, Tenn. 

Tenn. Field Men’s Assn.—W. P. Rankin, 414 Nashville Trust Bldg., Nashville, 
Tenn. 

Tenn. Fire Underwriters Assn.—W. P. Rankin, 414 Nashville, Trust Bldg., Nash- 
ville, Tenn, 

Tenn. State Fire Prevention Assn.—W. P. Rankin, 414 Nashville Trust Bldg., 
Nashville, Tenn. 

Tenn. Undrs. Assn. of Local Ins. Agents—O. A. Smith, Nashville, Tenn. 


Texas 

Beaumont Insurance Exchange—Mrs. F. M. Sheffield, Box 777, Beaumont, Texas. 

Corsicana Insurance Exchange—E. M. Polk, Corsicana, Texas. 

Dallas Fire Ins. Undrs. Exch.—A. T. Simpson, Dallas. 

Dallas Fire Undrs. Assn., Inc.—Ewing Masley, 1025 Kurby Bldg., Dallas, Texas. 

a Undrs. Ins. Exchange—E, B. Keeling, 1015 Republic Bank Bldg., Dallas, 
exas. 

Ft. Worth Ins. Undrs. Assn.—Drexel G. Foreman, c/o Chamber of Commerce, 
7th & Lamar Sts., Ft. Worth, Texas. 

Galveston Insurance Board—John Hanna, 2222 Ave. C., Galveston, Texas. 

The Insurance Exchange—Geo. S. Williams, Pres., 210 E. 6th St., Amarillo, Tex. 

Insurance Exch. of Fort Worth—A. D. Langham, 304 Gulf Bldg., Ft. Worth, Tex. 

Insurance Federation of Texas—Craig Belk, Chronicle Bldg., Houston, Tex. 

Local Undrs. Assn. of Texas—W. N. Stacey, Austin, Tex. 

San Antonio Insurance Exchange—I’. F. Ludolph, 219 Gunter Bldg, San Antonio, 
Texas. 

Temple Fire Insurance Exchange—W. A. Spencer, c/o Cham. of Com., Temple, 
Tex. 

Texas Assn. of Insurance Agents—Drexel G. Foreman, c/o Chamber of Com- 
merce, 7th & Lamar Sts., Fort Worth, Texas. 





Utah 
Fire Undrs. Assn. of Salt Lake City—J. H. Roberts, Salt Lake City, Utah. 
Insurance Federation of Utah—T. J. Cannon, 22 Main St., Salt Lake City, Utah. 
Utah State Assn. of Ins. Agents—Eugene D. Arnott, 151 So. Main St., Salt Lake 
City, Utah. 
Vermont 
3oard of Fire Undrs. of Addison and Chittenden Counties—F. L. North, 168 Col- 
lege St., Burlington, Vt. 
— of digg Undrs. of Franklin Co.—Dana E. Buckley, 13 Kingman St., St. 
Albans, Vt. 
North Eastern Assn, of Undrs.—A. W. Hawkinson, 83 Eastern Ave., St. Johns- 
bury, Vt. 
Vermont Assn. of Ins. Agents—David J. Burns, 91 Main St., Montpelier, Vt. 


Virginia 
The Assn. of Fire Undrs. of Norfolk Co., Va.—Thom. W. Henderson, 227 E. Plume 
St., Norfolk, Va. 


Assn. of Fire Undrs, of Portsmouth—C. J. Duke, Jr., 219 High St., Portsmouth, 


cS 

The —— > Rate Field Club of Va.—Aubrey L. Owen, 1015 E. Mairi St., Rich- 
mond, Va. 

Insurance Exchange of Richmond, Va.—Archer L. Richardson, 225 American Natl. 
Banks Bldg., Richmond, Va. 

Insurance Federation of Va.—R. Schaefer, Times-Dispatch Bldg., Richmond, Va. 

Roanoke Board of Fire Undrs.—Roanoke, Va. 

Virginia Assn. of Ins. Agents—F. S. Blanton, 337 Main St., Farmville, Va. 

Virginia Field Club—A. L. Owen, 804 American Nat’l Bank Bldg., Richmond, Va. 


Washington 
Board a Marine Underwriters—E. H. Hutchinson, 404 Colman Bldg., Seattle, 
ash. 
Ins. Agents League of Washington—H. C. Coffman, Pres., Box 489, Chehalis, Wash. 
Insurance Exchange of Seattle—Merle Denny, 603 Marion Bldg., Seattle, Wash. 
Insurance Federation of Washington—E. E. Pope, V. P., 500 Mehlhorn Bldg., 
Spokane, Wash. ‘ 
Spokane Insurance Assn.—T. J. Meenach, 509 Sherwood Bldg., Spokane, Wash. 
Tacoma Fire Ins. Agents Assn.—E, L. Hiberly, 534 Provident Bldg., Tacoma, Wash. 


West Virginia 
Charleston Board of Fire Undrs.—C. T. Hawkins, Moore Bldg., Charleston, W. Va. 
Conser. and Fire Prev. Assn. of W. Va.—818 Market St., Parkersburg, W. Va. 
Elkins Assn, of Insurance Agents—O. H. Latt, 200-208 Third St., Elkins, W. Va. 
Huntington Board of Fire Undrs.—E. I. Thornburg, Huntington, W. Va. 
Insurance Federation of W. Va.—P. R. Callahan, 1117 Chapline St., Wheeling, W. 


2: 
Local Board of Underwriters—J. L. Van Verth, 520-10th St., Huntington, W. Va. 
The W. Va. Assn. of Ins. Agents—C. I. Thornburg, 414 11th St., Huntington, W. 


Va. 
bef Fire Undrs. Assu.—A. S. Whiteley, 403 Whg. Steel Corp. Bldg., Wheeling, 
. a. 
W. Va. Uniformity Assn.—W. R. McCain, Chairman. 


Wisconsin 
Fond pe <~ Board of Fire & Cas. Undrs.—G. F. Korne, 104 S. Main St., Fond 
du Lac, Wis. 
> Bay Board of Fire & Cas. Undrs.—Earl E. Fisk, 123 Main St., Green Bay, 
is. 
Insurance Federation of Wisconsin—W. W. Belson, 86 E. Michigan St., Milwaukee, 
1s. 
Insurance Underwriters Assn. of Beloit—Fred L. Kile, 410 State St., Beloit, Wis. 
Waukesha Board of Fire Undrs.—Edwin T. Eaton, 319 McCall St., Waukesha, Wis. 
Wisconsin Assn. of Insurance Agents—Joseph G, Grundle, 85 E. Michigan St., 
Milwaukee, Wis. 
Wisconsin Audit Bureau—Geo. H. Hannon, Mgr., 490 Broadway, Milwaukee, Wis. 
Wisconsin Fire Undrs. Assn.—Harvey J| Girard, 490 Broadway, Milwaukee, Wis. 
Wisconsin Insurance Club—J. H. Harbeck, 373 Broadway, Milwaukee, Wis. 
Wisconsin Managing Committee—222 W. Adams St., Chicago, III. 
Wisconsin State Assn. of Mut. Ins. Cos.—Theo R. Schmidt, Kewaskum, Wis. 
— — Fire Prevention Assn.—Clarence R. James, 413 Caswell Bldg., Mil- 
waukee, Wis. 
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STRAWS SHOW WHICH WAY THE WIND BLOWS" 








[he record of the International Life Insurance Company’s 
‘rowth shows that International Life men are succeeding. 


Our record speaks for itself 


Year Insurance in Force 
1909 $6,256,543 
1914 $40,913,384 
1919 $100,323,057 
1924 $260,988,697 
1927 $301,212,102 


“Straws show which way the wind blows---our record 
proves conclusively that we are rendering genuine service to our 
agents and policyholders. 


Participating, Non-Participating, Juvenile, Non-Medical, 
Liberal Sub-Standard Service, Special Service on Group 
and Association Plans. 








INTERNATIONAL LIFE INSURANCE CO. 
SAINT LOUIS 


| ROY C. TOOMBS, President . 
W. F. GRANTGES, First Vice-Pres., & Gen’l. Mgr. of Agents 
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Wyoming ? J 
Insurance Federation of Wyoming—C. W. Riner, Pres., Cheyenne, Wyoming. 


Cuba 
Cuban Assn. of Fire Ins. Cos.—Jose J. Toscano, Havana. 


FIRE INSURANCE RATING BUREAUS 
Sectional Organizations 

Board of Fire Undrs. of Pacific—H. F. Badger, 914 Merchants Exchange, San 
Francisco, Calif. 

Central Actuarial Bureau—J. H. Brumbaugh, Chief Eng., 175 W. Jackson Blvd., 
Chicago. 

Fire Undrs. Electrical Bureau—Louis Harding, 1 Liberty St., New York. . 

General Inspection Bureau—Walter I. Fisher, Mgr., 1229-53 Plymouth Bldg., Min- 
neapolis, Minn. 

Mountain States Inspection Bureau—L. H. Simonton, Mgr., 820 Gas & Elec. Bldg., 
Denver, Colo. 

New England Ins. Exchange—Ralph Sweetland, 18 Oliver St., Boston, Mass. 

Pacific Actuarial Bureau—Elliott Middleton, Mgr., Mills Bldg., San Francisco, Cal. 

Southeastern Bureau—Geo. N. Hurt, Chairman, Atlanta, Ga. 

South Eastern Undrs. Assn.—jJos. Raine, 300 Tr. Co. of Ga., Atlanta, Ga. 

Underwriters Assn. of the Middle Dept.—Louis Weiderhold, Jr., 414 Wulnut St., 
Philadelphia, Pa. 

Western Actuarial Bureau—J. V. Parker, Mgr., 222 W. Adams St., Chicago, Ill. 

Western Factory Ins. Assn.—John C. Harding, 175 W. Jackson Blvd., Chicago. 

Western Sprinklered Risk Assn.—J. Harvey Patterson, 175 W. Jackson Blvd., 
Chicago. 

State and Local Organizations . 

Alabama Inspection and Rating Bureau—L. P. Goodwin, Mgr., First Nat’l Bank 
Bldg., Montgomery, Ala. ; ; 

Arizona Equitable Rating Office—R. A. Whitlock, Mgr., Phoenix, Ariz. 

Arkansas Fire Prevention Bureau—T. F. Baker, 512 Hall Bldg., Little Rock, Ark. 

Rocky Mountain Fire Undrs. Assn.—Frederick Williams, 930 Gas & Elec. Bldg., 
Denver, Colo. ; 

Underwriters Assn. of the D. C.—H. E. Rainey, A. Mgr., 1016 Woodward Bldg., 
Washington, D. C. : a2 

National Inspection Co.—H. B. Chrissinger, 176 W. Adams St., Chicago. 

Florida Inspection and Rating Bureau—J. H. Holmes, Mgr., 1230 Lynch Bldg., 
Jacksonville, Fla. ‘ 

Georgia Inspection and Rating Bureau—J. S. Raine, Mgr., Atlanta, Ga. 

Hawaii Rating Bureau—Louis Baron, 415 1st Nat’l Bank Bldg., Honolulu, 

Chicago Board of Undrs.—H. H. Glidden, Mgr., 175 W. Jackson Blvd., Chicago. 

Illinois Inspection Bureau—Frank H. Jones, Mgr., 37 So. Wabash St., Chicago, Ill. 

Insurance Exchange—175 W. Jackson Blvd., Chicago. me ; ; 

Ind. Inspection Bureau—E. M. Sellers, Mgr., 320 No. Meridian St., Indianapolis. 

Iowa Insurance Service Bureau—K. L. Walling, Pub., 451 Ins. Exch., Des Moines. 

Kansas Inspection Bureau—W. C. Hodges, Mgr., 701 Jackson St., Topeka, Kans. 

Kentucky Hail Undrs. Assn.—Wm. P. Brock, Pres., Louisville, Ky. : 

Louisiana Rating & Frie Prevention Bureau—R. P. Strong, 1200 Queen & Crescent 
Bldg., New Orleans, La. : . 

Assn. of Fire Undrs. of Baltimore City—John H. Kenney, 8-10 South St., Balti- 
more, Md. 

Boston Board of Fire Undrs.—James Davis, 40 Broad St., Boston, Mass. 

Mass. Auto Rating & Acc. Prev. Bureau—W. J. Constable, 80 Broad St., Boston. 

Michigan Inspection Bureau—O. M. Henn, Mgr., 17-23 Cadillac Square, Detroit. 

Miss. Inspection and Advisory Rating Co.—J. T. Robertson, Vicksburg, Miss. 

Miss. State Rating Bureau—L. T. Wheeler, Mgr., 200 Lamar Life Bldg., Jackson. 

Missouri Inspection Bureau—Waterworth & Terry, Mgrs., Pierce Bldg., St. Louis, 
Mo. 

Nebraska Inspection Bureau—Frank Stanbery, Mgr., Standard Oil Bldg., Omaha. 

New Hampshire Board of Undrs.—L. Clarner, Jr., 3 Capital St., Concord, N. H. 

New Jersey Rating Office—Leon A. Watson, Pres., 31 Clinton_St., Newark, Ie Be 

Schedule Rating Office of N. J.—L. A. Watson, Expert, 31 Clinton St., Newark. 

Buffalo Assn. of Fire Undrs.—E. H. Sigison, Mgr., Mar. Tr. Bldg., Buffalo, N. Y. 

New York Fire Ins. Rating Organization—W. F. Chase, Mgr., 85 John St., N. Y. 

New York Fire Ins. Exchange—W. L. Chambers, 85 John St., New York. _ 

Suburban Fire Ins, Exchange—N. C. Rowland, Pres., 85 John St., New York. 

Underwriters Assn. of N. Y. State—Neal C. Rowland, Pres., Syracuse, N. Y. 

N. C. Inspection and Rating Bureau—-Landon Hill, Mgr., Commercial Nat’l Bank 
Bldg., Raleigh, N. C. 

Ohio Inspection Bureau—T. B. Sellers, Mgr., Hartman Bldg., Columbus, O. 

Oklahoma Inspection Bureau—C. T. Ingalls, Mgr., 801 Mercantile Bldg., Okla- 
homa City, Okla. 4 : if 

Oregon Insurance Rating Bureau—J. N. McCune, Prop., N. W. cor. 5th & Stark 
Sts., Portland, Ore. : 

Board of Fire Undrs. of Allegheny Co.—R. J. Trimble, 316 Fourth Ave., Pittsburgh. 

Phila. Fire Undrs. Assn.—J. Sannderson Trump, 131-41 So. 4th St., Phila., Pa. 

Phila. Suburban Undrs. Assn.—A. P. Stradling, Pres., 5th & Walnut Sts., Phila. 

Insurance Assn. of Providence, R. I.—Edward Devine, 42 Weybosset St., Providence. 

S. C. Inspection and Rating Bureau—J. R. Parker, Mgr., Palmetto Bldg., Columbia, 


Tennessee Inspection Bureau—F. B. Quackenboss, Mgr., 1034 Stahlman Bldg., 
Nashville. 

Texas Inspection Bureau—P, M. Marshall, 1501 Allen, Dallas, Texas. 

Texas State Fire Insurance Commission. . ; 

Va. Inspection and Rating Bureau—E. W. Spencer, Mgr., 1001 Main St., Rich- 
mond, Va. 

Wash. Survey and Rating Bureau—J. K. Woolley, Mgr., 1100 Alaska Bldg., Seat- 
tle, Wash. 

West Virginia Inspection Bireau—T. B. Sellers, Mgr., Hartman Bldg., Columbus, O. 

Milwaukee Board of Fire Undrs.—Emil P. Hunkel, 506 Mitchell Bldg., Milwaukee. 

Wisconsin Inspection Bureau—Geo. Nichols, Mgr., 490 Broadway, Milwaukee. 


Canadian Organizations 

Fire Branch of the B. C. Ins. Underwriters Assn.—J. L. Noble, 1021 Rogers Bldg., 
Vancouver. 

Canadian Fire Undrs. Assn.—John A. Robertson and Leonard Howgate, 524 Cor- 
istine Bldg., Montreal. ; 

Nova Scotia Board of Fire Undrs.—E. J. Fabie, 58 Bedford Row, Halifax. 

New Brunswick Board of Fire Undrs.——W. G. Haskings, 63 Prince William St., 
St. John. 

Newfoundland Board of Undrs.—J. B. Baird, Bank of N. S. Bldg., St. John. 
Prince Edward Island Board of Fire Undrs.—E. H. Beer, 146 Richmond St., 
Charlottetown. we 
Western Canada Fire Undrs. Assn.—A. H. S. Stead, 1100 Paris Bldg., Winnipeg, 


Man. 
LIFE INSURANCE ORGANIZATIONS : ; 

Actuarial Society of America—John S. Thompson, 256 Broadway, New York. 
American Association of Medical Examiners—Chester T. Brown, P. O. Box 594, 

Newark, N. J. : _ ; 
ee Institute of Actuaries—E. G. Fassel, 210 East Wisconsin Ave., Milwau- 

ee, Wis. ; 
American Life Convention—Claris Adams, Suite 612, Shell Bldg., St. Louis, Mo. 
Associated Companies, The—Jim Bugbee, 125 Trumbull St., Hartford, Conn. 


Association of Life Agency Officers—John Marshall Holcombe, Jr., 6 Myrtle St., : 


Hartford, Conn. 


SI 








Association of Life Insurance Counsel—H. C. Bates, 1 Madison Ave., New York. 


Association of Life Insurance Medical 
Brown, P. O. Box 594, Newark, N. J. 


Directors of America—Dr. Chester T. 


Association of Life Ins. Presidents—George T. Wright, 165 Broadway, New York. 


Association of Omaha Insurance Companies—P. K. Walsh, Omaha, 
C. Ayres, 


Business Historical Society, Inc.—F. 


Station, Boston, Mass. 


eb. 
Baker Library, Soldiers Field 


Canadian Life Insurance Officers Association—John Appleton, 293 Bay St., Toronto, 


Ont. 


Group Association of Life Insurance Companies—H. S. Beers, Hartford, Conn. 
Industrial Insurers Conference—Harvey A. Bartholomew, care Continental Life 


Ins. Co., Washington, D. 


€. 
Insurance Institute of Hartford—Clifford R. Haskins, Conn. Mutual Life Ins. Co., 


Hartford. 


Insurance Institute of Toronto—C. Elvins, Imperial Life Assur. Co., Toronto, Out. 
Iowa Fraternal Congress—H. R. Taylor, Des Moines, Ia. 
Life Insurance Sales Research Bureau—John M. Holcombe, Jr., 6 Myrtle St., 


Hartford, Conn. 


Michigan Assn. of Life Insurance Officers—W. D. Byrum, Detroit, Mich, 
National Assoication of Life Underwriters—James Elton Bragg, 1516 Widener Bldg., 


Philadelphia, Pa. 


National Association of Mutual Life Underwriters—Nelson O. Tiffany, 452 Dela- 


ware Ave., Buffalo. 


National Convention of Insurance Commissioners—Joseph Button, Richmond, Va. 
National Fraternal Congress of America—Thos. F. McDonald, 30 North La Salle 


St., Chicago, III. 


National Negro Insurance Assn.—W. Ellis Stewart, 3511 South Parkway, Chicago. 
Texas Life Convention—E. G. Brown, Southwestern Life Bldg., Dallas, Texas. 
Texas Fraternal Congress—John H. Collom, Court House, Dallas, Texas. 


STATE AND LOCAL ASSOCIATIONS OF AGENTS 


Aberdeen, S. D.—L. A. Daniels, Hag- 


erty Block. 

Abilene, Tex.—A. John, 222 Citizens 
Nat’l Bank. 

Akron, Ohio—Homer E. Crain, 912 
Akron Savings & Loan Bldg. 

Albany, N. Y.—Miss H. Harter, 66 
State St. 

Altoona, Pa.—Harry Scholl, 1107 21st 


Ave. 
Asheville, N. C.—W. L. Bischoff, P. O. 
1243, Paragon Bldg. 


Ashland, Ky.—R. E. Culbertson, 306 
15th St. 
Ashtabula, Ohio—G. E. Harmon, 13 


Walnut St. 
Atlanta, Ga.—Walter H. Lemmond, 628 
Atlanta Trust Bldg. 
Atlantic City, N. J.—Mildred Mack, 102 
Atlantic Co. Trust Bldg. 
Hall, P.O. 


Bakersfield, Cal.—L. C. 
453. 

Baltimore, Md.—G. S. Robertson, 417 
Park Bank Bldg. 

Battle Creek, Mich.—J. B. Dexter, 415 
Post Bldg. 

Beaver Falls, Pa.—M. L. McGaughey, 
705 11th Sts. 

Benton Harbor, Mich.—A. L. Loomis, 
39 Traction Bldg. 

Billings, Mont.—E. B. Rossiter, Y. M. 
C. A. Bidg. 
Binghamton, N. 
Press Bldg. 
Birmingham, Ala.—Thomas J. Hammer, 
First Nat’l Bank Bldg. 
Bloomington, Ill.—Albert F. Caldwell, 


Y.—Leon E. Grady, 


Box 374. 
Boise, Id.—E. A. B. Castle, Box 363. 
Boston, Mass.—Ex. Secy. H. C. Schup- 


pell, Idaho Bldg.; John Muir, 
708, 185 Devonshire St. 
Bradford, Pa.—Louis Stoll, 91 Main St. 
3ridgeport, Conn.—Theo. Phillips, 945 
Main St.; Ex. Secy. W. B. Sheehan, 
528 Liberty Bank Bldg. 
Buffalo, N. Y.—Stanley P. Marsh, 910 
White Bldg. 

Butler, Pa.—Carroll M. Miller, 244 S. 
Main St. 
Burlington, N. C.—E. D. Taylor, Hill- 

crest Ave. 
Burlington, Vt.—James H. 
192% College St. 
Camden, N. J.—J. H. Marvin, 809 Wil- 


Room 


McGowan, 


son Bldg. 

Canton, Ohio—J. M. Townsend, 505 
Harter Bldg. 

Cedar Rapids, Ia.—David H. Jenkins, 


316 Mer. Nat’l Bank Bldg. 
Champaign, Ill.—R. S. Firebaugh, 1006 
W. Illinois St. 
Charleston, S. C..—Wm. B. Phelps, 141 
Milk St. 
Charleston, W. Va.—T. S. 
Ch. Nat’l Bk. Bldg. 
Charlotte, N. C.—James J. Doyle, 508 
Realty Bldg. 


Holcomb, 


Charlottesville, Va.—Guy F. Via, Box 
396. 

Chattanooga, Tenn.—C. H. Crimm, 1014 
James Bldg. 


Chester, Pa.—-Isaac C. Houpt, 221 W. 
Mowry St 


Chicago, Iil.—Clinton F. Criswell, 343- 
S. La Salle St. 

Cincinnai, Ohio.—F. P. Goodwin, 1016 
1st Nat’l Bank Bldg.; Leo A. Green, 


Ex. Secy., 309 Union Central Bldg. 
Cleveland, Ohio.—M. L. Hoffman, 1636 
Union Trust Bank. 
Denver, Colo.—Harry E. Fabling, 610 
Colorado Bldg. 





Columbus, Ohio—Ely D. Miller, 410-83 
S. High St. 

Concord, N. H.—S. E. Tilden, 20 S. 
Main St. 

Dallas, Texas—Miss C. Wharton, S. W. 
Life Bldg. 

Danville, Ill—Miss Clara Tilton, First 
National Bank Bldg. 

Davenport, Ia.—C. <A. Connor, 
National Bank Bldg. 

Dayton, Ohio.—Mary U. Nyswonger, 
121 W. 2nd St. 

Decautr, Ill.—C. E. Light, 506 Standard 
ard Life Bldg. 

Des Moine, la.—Thos. P. O’Connor, 
717 Ins. Exch. Bldg. 

Detroit, Mich.—J. E. Hawkins, 30th F1., 
Eaton Tower. 

Duluth, Minn.—T. E, Roberts, 210 Glen- 
coe Bldg. 

Eastern L. U. Assn. of N. H.—Geo. K. 
Sanborn, 4 Congress St., Portsmouth, 

— N. Y.—O. L. Creighton, Realty 


First 


Bldg. 

El Paso, Texas—Henry T. Boure, 359 
First Nat'l Bank Bldg. 

Erie, Pa.—Paul McBride, Marine Bank 


Bldg. 
Evansville, Ind.—John N. Muth, 312 


Amer. Trust Bldg. 
Fall River, Mass.—Hector P. Belmore, 
56 N. Main St. 


Fargo, N, D.—Ralph Trubey, Box 908. 

Findlay, Ohio—F. J. Wachsmuth, 106 
Shinkle St. 

Flint, Mich.—A. E. Kelly, 402 Dryden 
Bldg. 

Florence, Ala—K. T. Tyree, Box 559. 

Fort Dodge, Ia.—Chas. Yost, 210 First 
Nat’l Bank Bldg. 

Fort Wayne, Ind.—K. D. Robinson, 2nd 
Fl., Central Bldg. 

Fort Worth, Tex.—Steve A. Noble, 
First Nat’l Bank Bldg. 

Freeport, Ill—Luke- Stewart, Box 648. 

— Calif.—John D. Cook, Mattei 
3ldg. 


Galesburg, Ill.—Gay McGill, 305 Hill 
Arcade. 

Gary, Ind.—Erland F. Andren, 301 
Model Bldg. 

Glens Falls, N. Y.—Norman H. Beatty, 
Box 354. 


Grand Island, Nebr.—O. E, 
Masonic Temple. 

Grand Rapids, Mich.—Michael Leonard 
_707 Gr. R. Bank Bldg. 

Greensboro, N. C.—Walter J. Bern- 
stein, 402 Piedmont Bldg. 


Mickey, 


Greenville, S. C.—R. W. Graham, 
Southeastern Bldg. 
Harrisburg, Pa.—S. Edw. Moore, 40 


Union Trust Bldg. 
Hartford, Conn.—Kalph M. Lowry, 36 


Pearl St. 

Hawaii—C, S. Rathbone, Box 2866, 
Honolulu. 

Houston, _Tex.—Adolph Westheimer, 
Zindler Bldg. 

Huntington, W. Va.—A. C. Baume, 
Box 423 


Hutchinson, Kans.—R. H. 


t Stepp, First 
Nat'l Bank Bldg. 


Idaho Falls, Idaho—R. A, Freeman, 
Box 456. 
Indianapolis, Ind.—Edgar Webb, 3rd 


Fl., Consolidated Bldg. 

Jackson, Mich.—P. J. Crandall, 
Reynolds Bldg. 

Jacksonville, Fla.—John R. Castine, 
1208 Barnett Nat’l Bank Bldg. 
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Outstanding Facts About the Shield Company! 


The National Life and Accident Insurance Company, 
known far and wide as the Shield Company, ranks among 
America’s greatest fifty on Life Insurance in force. It 
closed the year 1926, in group thirty among more than 
three hundred Life Insurance Companies in America. 
The Shield Company has the largest Industrial, Health 
and Accident Insurance business in force in the world. 
It ranks second among all. American Health and Accident 
Companies on premium income. 


The Shield Company is fifth among all companies in 
America on total number of policies in force. 


These outstanding achievements are viewed with pride by 
the officers of the Company, who are today actively at the 
head of the organization after twenty-five years of con- 
scientious effort to erect an institution which is now na- 
tional in scope and recognized as being among the world’s 
strongest. 


Shielding Millions—Are We Shielding You? 
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Jamestown, N. Y.—A. B. Manley, Well- 
man g. 

Kalamazoo, Mich.—H. L. Harvey, 601 
Hanselman Bldg. 

Kansas City, Mo.—D. A. Nugent, Exec. 
Secy., 500 New England Bldg.; E. J. 
Montague, Secy., 6th Fl., Gates Bldg. 

Johnstown, Pa.—Francis M. Conrad, 
704 First Nat’l Bank Bldg. 

Jonesboro, Ark.—Hal H. Peel, care Cot- 
ton States Life. 

Knoxville, Tenn.—Joe B. Long, 812 
General Bldg. 

LaCrosse, Wisc.—G. W. Livingston, 310 
State Bank Bldg. 

Lafayette, Ind.—R. E. Beisel, 414 Life 
Bldg. 

Lancaster, Pa.—E, H. Sellers, 806 
Griest Bldg. 


Lansing, Mich.—H. L. Skidmore, 407 
Capitol Nat’] Bank Bldg. 

Lebanon, Pa.—Walter K. Petty, Y. M. 
C. A. Bldg. 

Lehigh Valley—Ashton E. Smith, 517 
Hamilton St., Allentown, Pa. 

Lexington, Ky.—E. H. Thompson, 817 
Guaranty Bldg. 

Lima, Ohio.—Frank Smith, Steiner 


Lincoln, Nebr.—Harry L. Rood, 719 
Terminal Bldg. 

Little Rock, Ark.—Earle E. Best, 321 
Home Ins. Bldg. 

Long Beach, Cal.—M. Jack Long, 253 
American Ave. 
Los Angeles, Cal.—J. A. Rasmusson, 
639 Marchants Nat’l Bank Bldg. 
Louisville, Ky.—McKay Reed, 507 M. 
E. Taylor Bldg. 

Lowell, Mass.—Charles A. Burns, 12 
Tremont St. 

yg Ga.—D. A. Walker, 305 Hillyer 

Madison, 7 —Herbert Nelson, 16 N. 
Carroll 

Pn tng ’N, H.—Kenneth W. Davis, 
941 Chestnut St. 

Mansfield, Ohio—Lyle R. Terry, 47 W. 
Prospect St. 

Marietta, Ohio—Harry W. 
2 Putnam Bldg. 

Marion, Ohio—Elmer L. Weimer, 198 
S. Main St. 

Mason wats Ia.—Walter J. Walker, M. 

] 


Meacham, 


; ie g. 

Memphis, Tenn.—Seth W. Ryan, Amer- 
ican Bank Bldg. 

Miami, Fla.—Walter Schutt, P. O. Box 
2168. 

Minneapolis, Minn.—C. N. Patterson, 
840 Baker Bldg. 

Jackson, Miss.—E. Golden, Edwards 
Hotel Bldg. 

Mobile, Ala.—H.  L. 
Masonic Bldg. 

Montgomery, Ala.—O. F. 
Bell Bldg. 

Nashua, N. H.—Louis A. Hazen, 115 
Main St. 

Nashville, Tenn.—Mrs. A. B. Jordan, 
4th & First Nat’l Bank Bldg. 

Newark, N. J.—Wm. Munson, 31 Clin- 
ton St. 

Newark, Ohio—Walter W. Connel, 10 
Lansing Block. 

New Bedford, Mass.—F. P. Collins, 
First Nat’l Bank Bldg. 

New Haven, Conn.—Herbert L. Machol, 
129 Church St. 

New Mexico (Albuquerque)—Pat Pugh, 
114 S. 3rd St. 

New Orleans, La.—Oscar S. Turling- 
_ton, 14th Floor, Masonic Temple. 

New York, N. Y.—Fred. Pitts Mc- 
_ Kenzie, Exec. Secy., 149 Broadway. 

New York, N. Y.—Wm. M. Carroll, 
_ ITs 253 Broadway. 

Norfolk, Va.—Robt. Flickinger, Dick- 
son Bldg. 

Oakland, Cal.—S. Bruce Wright, Trib- 
une Tower. 

Oklahoma City, Okla.—Josephine B. 
Lincoln, 1203 Concord Bldg. 

Omaha, Neb.—Douglass E. Peters, 220 
Union State Bank Bldg. 

Ottumwa, Ia.—G. L. Hobson, 125 E. 
2nd St. 

Owosso, Mich.—E. Peter Sherman, 5 
State Savings Bank Bldg. 

Paducah, Ky.—Marvin Scyster, City 
Nat’] Bank Bldg. 

Pasadena, Cal.—R. C. Kennan, 256 N. 
Marengo Ave. 

Peoria, Ill.—Charles E. Thompson, 1001 
Jefferson Bldg. 

Philadelphia, Pa.—Miss T. E. Williams, 
Exec. Secy., 933 N. Broad St. 

rh Ariz. —B. J. Pixley, P. O. 

Pine Bluff, Ark.—Mrs. Annie C. Smart, 
Graphic Bldg. 

Pittsburgh, Pa.—H. S. Brownlee, Exec. 
Secy., 401 Columbia Bank Bldg. 

Pontiac, Mich.—E. P. Sugar, 492 Oak- 

land Ave. 


Shackleford, 


Williams, 





Portland, Ore—Basil P. Bert, 330 
Northwestern Bank Bldg. 

Portland, Me.—D. J. Roach, 550 
Masonic Bldg. 

Poughkeepsie, N. Y.—Ashley H. Rich- 
ards, 236 Main St. 

Providence, R. I.—Wilford I. Umphrey, 
707 Turks Head Bldg. 

Pueblo, Colo.—H. H. Cortelyou, 436 
Colorado Bldg. 

oe Ill._—Harry Hauter, 404 W. C. 


. Bldg. 

Raleigh, N. C.—E. Johnston Neal, P. 
O. Box 1314. 

Richmond, Ind.—O. K. Fraustein, 204 
Colonial Bldg. 

Richmond, Va.—Horace F. Sharp, Mu- 
tual Bldg. 

Roanoke, Va.—Wm. A. Welcker, P. O. 
Box 1050. 

Rochester, N. Y.—Harold C. Bailey, 
311 Commerce Bldg. 

Rockford, Ill.—Laurence P. Robinson, 
Mead Bldg. 

Sacramento, Cal—Wm. H. Hopkins, 
2826 K St. 

Saginaw, Mich—H. P. Fisher, 104 
Graebner Bldg. 

Salem, Ore.—Owen F. Ogden, P. O. 
Box 56. 

San Antonio, Tex.—Ralph Soape, 440 
Moore Bldg. 

San Diego, Cal.—John H. Goodwin, 406 

S. Nat’l Bank Bldg. 

San Francisco, Cal.—A. R. Matthews, 
1405 Claus Spreckle Bldg. 

San Francisco, Cal.—Miss <A. U. 
Bowyer, Exec. Secy., Room 323, 311 
Calif. St. 

Santa Barbara, Cal.—E. W. Reutzel, 
206 San Marcos Bldg. 

Savannah, Ga.—iH. H. Wilson, 308 
Blun Bldg. 

Schenectady, N. Y.—Charles E. Dorn, 
434 State St. 

Seattle, Wash.—Miss May Wager, Exec. 
Sec., 321 White Bldg. 

Seattle, Wash.—Hugh S. Bell, 501 Mc- 
Dowall Bldg. 

Sioux City, Ia—Leo J. Dougherty, P. 
O. Box 467. 

Sioux Falls, S. D.—M. F. Speer, 450 
Boyce-Greeley Bldg. 

South Bend, Ind.—Loyal B. Wilson, 205 
Sherland Bldg. 

Spartanburg, S. C.—F. P. Sessions, 
Montgomery Bldg. 

Spokane, Wash.—R. G. Jones, Box 2157. 

Springfield, I1l—Carl E. Duke, 504 Fer- 
guson Bldg. 

Springfield, Mass.—W. W. Vanderwolk, 
1537 Main St. 

Springfield, Mo.—Hugh P. Rice, State 
Sav. Bank Bldg. 

Springfield, Ohio.—Charles L. Altschul, 
335 Fairbanks Bldg. 

St. Louis, Mo.—E. A. Pickel, 1203 La 


~ Salle Bldg. 
St. Paul, Minn.—S. D. Krueger, 535 
Hamm Bldg. 


Salt Lake City, Utah.—Geo. P. Kughler, 
301 Walker Be ank Bldg. 

Sageteon. N. Y.—Edgar J. Doyle, 601 
S. A. & F. Bldg. 

Tacoma, Wash.—Coy R. Sims, Volk. 
Apts. 

Terre Haute, Ind.—Geo. C. Morris, 
712 T. H. Trust Bldg. 

Toledo, Ohio—Max M. Bridgman, 1101 
Second Nat’l Bank Bldg. 
Topeka, Kans.—C. L. Gregg, 

England Bldg. 

Trenton, N, J.—John F. Lumsdon, 221 
E. Hanover St. 

Tulsa, Okla.—Walter L. Ditzler, 203 
Central Nat’l Bank Bldg. 

Utica, N. Y.—Thos. B. Bowne, 21 Clar- 
endon Bldg. 

Washington, D. C.—J. A. Maloney, 
Munsey Bldg. 

Warren, Ohio—F. F. Morris, 813 W. 
Market St. 

W: eg i Conn.—Thos. Achton, 27 W. 
Main 

os gy “Ia. —w. T. Edwards, 1111 
Riehl St. 

Watertown, N. Y.—Horton J. Wheeler, 
418 Light & Power Bldg. 

Watertown, S. D.—A. R. Ferguson, 202 
Citizens Nat'l Bank Bldg. 

Waukesha, Wisc.—W. A. Freehoff, P. 
O. Box 125. 

Wenatchee, Wash—O. N. Jones, Na- 
tional of Vermont, 208 Savings & 
Loan Bldg. 

Wheeling, W. Va.—R. C. Muir, 6th 
Floor, Wheeling Bank & Trust Bldg. 

Wichita, Kans.—John Henry Jones, 
407 Schweiter Bldg. : 

Wichita Falls, Texas—Travis J. Wal- 
lace, 317 Perkins-Snider Bldg. 

Wilkes- Barre, Pa.—R. J. Kramer, 626 
Miners Bank Bldg. 

Williamsport, Pa.—Edw. A. Hoadley, 

150 W. 4th St 


221 New 
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Wilmington, Del.—-Wm. P. Worthing- Yakima, Wash.—R. V. Rice, Central 
ton, 2024 Du i Bldg. Bldg. 

Wilmington, N. C.—John Donald, Box York, Pa—Wm. H. Eckenrode, 64 

Hartman Bldg. 


447 
Winston- Salem, N. C.—Davis P. Smith, Youngstown, O.—Chester A. Dickhaut, 


Nissen Bldg. 1301 Mahoning Bldg. 
Worcester, Mass.—Otis D. Arnold, 311 Janesville, O.—A. C. Lafferty, 302 First 
Main St. Trust & Savings Bank Bldg. 
CASUALTY, SURETY AND MISCELLANEOUS UNDERWRITERS 
ASSOCIATIONS 
Accident and Health Managers Club—Chas. H. Quitzow, 333 Pine St., San Fran- 


cisco, Calif. 

Accident and Health Underwriters Club of N. Y.—H. F. Schroeder, 95 Maiden 
Lane, New York City. 

Accident Underwriters Assn. of Boston—Geo. R. Bacon, 161 Devonshire St., Bos- 
ton, Mass. 

Alliance Against Accident Fraud—F. L. Arnold, 15 Park Row, New York City, N.Y. 

American Mutual Alliance—H. P. Janish, Gen. Megr., 730 Fifth Ave., New York, 
Ny 


Associated Companies Compensation and Public Liability—John A. Arnold, Gen. 
Mgr., 179 Allyn St., Hartford, Conn. 

Association of Casualty and Surety Executives—F. Robertson Jones, (temporary 
Secretary), 75 Maiden Lane, New York. 

Association of Surety City Agents of New York— E, J. Meanly, care R. C. Rath- 
bone & Son, 80 Maiden Lane, New York City. 

Automobile Protective and Information Bureau—E, L. Richards, 166 W. Jackson 
Blvd., Chicago. 

Automobile Undrs. Club of Ohio—Earl W. Ried, 508-10 Chamber of Commerce 
Bldg., Columbus, Ohio. 

Boiler and Engineering Service Bureau—Wm. H. Boehm, 15-21 Park Row, New 
ork City. 

Buffalo Association - Casualty Underwriters—C. W. Murphy, 305 Peoples Bank 
Bldg., Buffalo, N 

Bureau of Personal oe and Health Underwriters—F. Robertson Jones, 75 
Maiden Lane, New York City. 

Burglary Underwriters Assn. of Chicago—J. J. Falvey, of J. J. Falvey & Co., 
Chicago, Ill. 

Casualty Actuarial Society—Richard Fondiller, 75 Fulton St., New York City. 

Casualty Adjusters Assn. of Chicago— Richard J. Dunn, 4624 Sheridan Rd., Chi- 
cago, Ill. 

Casualty Association of Los Angeles—Jay Jacobs, 215 National City Bank Bldg., 
Los Angeles, Calif. 

Casualty Conference Assn. of Greater Kansas City—C., W. Trenary, Kansas City, 
Mo 


Casualty Field Club of Michigan—F. W. Meisch, care London Guarantee & Acci- 
dent Corp., Detroit, Mich. 

a Information Clearing House, Inc.—A. L. Kirkpatrick, 208 S. La Salle 

Chicago, III. 

Psat Insurance Exchange of New York—George G. Wetzel, 13-21 Park Row, 
New York City. 

Casualty & Surety Underwriters Assn. of Greater Kansas—W. A. Osgood, 700 
Continental Bldg., Kansas City, Mo. 

Casualty and Surety Club of New York—R. F. Gibson, 150 William St., New 
York City. 

Casualty Underwriters Association of Chicago—Louis Kempf, 166 No. 
Blvd., Chicago, Ill. 

ee Bd. of California—T. J. A. Tiedemann, 354 Pine St., San Fran- 
cisco, Cal 

Cz peor Undrs. Assn. of Cleveland—W. L. Read, 213 Williamson Bldg., Cleve- 

lanc 

Casualty Undrs. Assn. of Illinois—Donald M. Wood, 175 W. Jackson Blvd., Chicago. 

Casualty Undrs. Assn. of New Jersey—E. A. Alley, 9 Clinton St., Newark, N. J. 

Casualty Undrs. Assn. of Philadelphia—Jas. B. Councilman, 232 So. Fourth Ste 
Phila. 

ay rd ea Assn. of Rhode Island—G. L. Gross, 171 Westminster St., Provi- 
dence, R. I 

Casualty Undrs. Association of Wisconsin—K, M. Buck, 425 E. Water St., Mil- 
waukee, Wisc. 

Casualty Underwriters of Ohio, Samuel L. Cotter, 43 W. Long St., Columbus, O. 

Central New York Claim Association— W. M. Wilbur, care Indemnity Ins. Co. 
of N. A., Syracuse, N. Y. 

Chicago Claim Assn.—Arthur W. Pettit, 168 N. Michigan Ave., Chicago, IIl. 

Cincinnati Casualty and Surety Undrs. Club—Allan C. Tow, 510 Mercantile 
Library Bldg., Cincinnati, Ohio. 

Cleveland Casualty Conference—J. McMahon, 236 Engineers Bldg., Cleveland, O. 

Compensation Inspection Rating Board—Leon S. Senior, 370 7th Ave., New York 
City 

Comments Rating and Inspection Bureau of N. J.—A. R. Laurence, Chairman 
and Manager, 60 Park Place, “Newark, N. 

Explosion Conference—John Carl, 92 William ‘St., New York City. 

Health and Accident Undrs. Conference—C. Norman Green, Fletcher Trust Bldg., 
Indianapolis, Ind. 

Industrial Insurers Conference—H. A. Bartholomew, care Continental Life Ins. Co., 
Washington, D. C. 

Illinois Branch National Bureau of Casualty and Surety Underwriters—Peter 
Malab, Branch Manager, 175 West Jackson Blvd., Chicago, III. 

Insurance Assn. of Central Pennsylvania—Harrisburg, Pa., C. M. Thumma, 46 
Union Trust Building, Harrisburg, Pa. 

Insurance Credit Clearing Association of Southern California—Jay Jacobs, 215 Na 
tional City Bank Bldg., Los Angeles, Calif. 

Insurance Economics Society of America—H. R. Gordon, 168 N. Michigan Ave., 
Chicago, IIl. 

International Assn. of Casualty and Surety Underwriters—F. Robertson Jones, 75 
Maiden Lane, New York, N. Y. 

International Association of Industrial Accident Boards and Commissions—Ethel- 
bert Stewart, care U. S. Commissioner of Labor Statistics, Washington, D. C. 
International Claim Association—R. K. Metcalf, care Connecticut General Life 

Ins. Co., Hartford, Conn. 

International Federation of Commercial Travelers Insurance Organizations—lIra F. 
Libby, 77 Franklin St., Boston, Mass. 

Massachusetts Rating and Inspection Bureau—-W. N. Magoun, General Manager, 
80 Broad Street, Boston, Mass. 

Massachusetts Casualty Undrs. Assn.—B. F. Kenney, 141 Milk St., Boston, Mass. 

Massachusetts Automobile Rating and Accident Prevention Bureau—W. N. Magoun, 
Gen. Megr., 80 Broad St., Boston, Mass. 

National Agency Managers. Association of Health & Accident Insurance—Norman 
H. Falson, Cleveland, Ohio. 

National Agency Committee of Conference on Acquisition and Field Supervision 
Cost for Casualty Insurance—J. M. Haines, Vice-Chairman, care London Guar- 
antee & Accident Corp., 55 Fifth Ave., New York City. 

National Association of Automobile Inter-Insurers—H. G. Rockwood, 808 Ferguson 
Bldg., Springfield, Ill. 

Nat’l Assn. of Casualty and Surety Agents—Dorr C. Price, 1625 Ins. Exch., 
Chicago. 


Michigan 
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THE 
INDEMNITY COMPANY 
OF AMERICA 


SAINT LOUIS 


CH. A. LEMP, President 
HENRI F. DAVID, Vice-President 
WM. J. LEMP, Vice-President & Treasurer, 


S. G. PARKS, Secretary | 








WRITING VEHICLE INSURANCE 
EXCLUSIVELY 
AUTOMOBILE---TEAMS---AIRCRAFT 





“THE POLICY HAS 
AN ADVANTAGE” 





FIRE---THEFT---LIABILITY 
PROPERTY DAMAGE---COLLISION 











Written in one contract and never a question with the 
Assured which company covers the Accident or Claim. 
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Nat’l Assn. of Mutual Casualty Cos.—J. M. Eaton, 180 No. Michigan Ave., Chicago. 
Nat’l Bureau of Cas. and Surety Undrs.—H. P. Stellwagen, 120 W. 42nd St., New 


ork, N. Y. 
Nat’l Council of Compensation Ins.—H. F. Richardson, 151 Fifth Ave., New York, 
N. Y. 


National Safety Council—W. H. Cameron, Managing Dir., 108 E. Ohio St., Chicago. 

New York Claim Association—J. A. Plunkett, 100 Maiden Lane, New York, N. Y. 

New York Rating Office of the National Bureau of Casualty and Surety Under- 
writers—F. R. Niebur, 81 Fulton St., New York, N. Y. 

Ohio Conference of Health and Accident Companies—W. R. Sanders, Secretary, 
care American Liability Company, Cincinnati, Ohio. 

Omaha Association of Insurance Agents.—G. H. Cramer, Omaha, Nebr. 

The Pacific Coast Automobile Underwriters Conference—T. J. A. Tiedemann, 356 
Pine St., San Francisco, Calif, 

Plate Glass Assn. of Calif.—T. A. Tiedemann, 356 Pine St., San Francisco, Calif. 

Plate Glass Ins. Exchange of N. Y.—P. F. Biglin, 80 Maiden Lane, New York, N.Y. 

Safety, Amer. Museum of—J. Floyd Parker, care N. Y. Edison Company, 130 East 
15th St., New York City. 

Surety Assn. of America—R. R. Gilkey, 160 Broadway, New York City. 

The Self-Insurers Assn.—Lewis R. Gwyn, 466 Lexington Ave., New York City. 

Surety Assn. of America—R. R. Gilkey, 160 Broadway, New York, N. Y. 

Surety Undrs. Assn. of the City of N. Y.—Frank J. Sayler, 150 William St., 
New York, N. Y. 

Surety a Assn. of Chicago—Joseph W. Finch, 421- 209 So. La Salle St., Chi- 
cago, Ill. 

Surety Undrs. Assn. of Mass.—A. Gordon Armstrong, 1 Liberty St., Boston, Mass. 

Surety Undrs. of California—J. S. Elliott, 444 California St., San Fran., Calif. 

Surety Undrs. Assn. of Milwaukee—Fred W. Harris, 425 East Water St., Mil- 
waukee, Wis. 

Toledo Casualty Conference—J. D. Momenee, 504-508 Ohio Bldg., Toledo, Ohio. 

Western Auto. Undrs. Conference—E. L. Richards, 166 W. Jackson Blvd., Chicago. 

Wisconsin Plate Glass Insurance Exchange—R. H. Dunphy, Milwaukee, Wisc. 

Workmen’s Comp. Pub. Bureau—F. Robertson Jones, 75 Maiden Lane, N. Y., N. Y. 

Workmen’s Comp. Reins. Bureau—-J. W. Morrison, 30 Church St., New York, N. Y. 


INSURANCE FEDERATIONS 
Ins. Fed. of America, Inc.—John T. Hutchinson, 429 Majestic Bldg., Detroit, Mich. 
Ins. Fed. of Arkansas—M. Anderson, Little Rock, Ark. 
Ins. Fed. of British Columbia—Charles Dickens, 1004 Standard Bk. Bldg., Van- 





Ins. Fed. of Florida—W. Malcolm McCorry, 56 W. Bay St., Jacksonville, Fla. 

Ins. Fed. of Georgia—F. Dodd, Atlanta, Ga. 

Ins. Fed. of Idaho—Frank G. Ensign, Yates Bldg, Boise, Idaho. 

Ins. Fed. of Illinois—T. R. Moss, 166 W. Jackson Blvd., Chicago, Ill. 

Ins. Fed. of Indiana—Joseph G. Wood, 551 Consolidated Bldg., Indianapolis, Ind. 

Ins. Fed. of Iowa—Joel Tuttle, 715 Locust St., Des Moines, Iowa. 

Ins. Fed. of Kansas—H. Johnson, Wichita, Kans. 

Ins. Fed. of Kentucky—T. Carter Tiller, 814 Paul Jones Bldg., Louisville, Ky. 

er re of Louisiana—W. H. Klinesmith, 506 Liv. & Lon. & Globe Bldg., New 
rleans. 

Ins. Fed. of Maine—H. C. Reed, 4 Main St., Richmond, Maine. 

Ins. rg Maryland—R. H. Thompson, Chairman, Cedar & Elm Aves., Balti- 

more, Md. 

Ins. Fed. of Maine—H. C. Reed, 4 Main St., Richmond, Mo. 

Ins. Fed. of Massachusetts—John W. Downs, 11 Beacon St., Boston, Mass. 

a of Michigan—Theodore J. Hennes, 1205 First Nat’l Bk. Blidg., Detroit, 
Mich. 

Ins. Fed. of Minnesota—E. A. Sherman, 728 Plymouth Bldg., Minneapolis, Minn. 

Ins. Fed. of Missouri—J. W. Rodger, 313 Pierce Bldg., St. Louis, Mo. 

Ins. Fed. of Montana—E, F. Kilmer, 357 Phenix Bldg., Butte, Mont. 

Ins. Fed. of Nebraska—Forrest N. Croxson, 545 Omaha Nat. Bk. Bldg., Omaha, Neb. 

Ins. Fed. of Nevada—A. J. Mergen, Reno, Nev. 

Ins. Fed. of State of New York—Leonard L. Saunders, Albany, N. Y. 

Ins. Fed. of North Carolina—4W. B. Merriman, Dixie Bldg., Greensboro, N. C. 

Ins. Fed. of North Dakota—Harry G. Carpenter, Morton Page & Co., Fargo, N. D. 

Ins. Fed. of Ohio—Leon B. Mead, care O. M. Stafford-Goss-Bedell Co., Cleveland. 

aw; og Oklahoma—C,. E. Stickley, 322 Liberty Nat. Bk. Bldg., Oklahoma 
ity, a. 

Ins. Fed. of Oregon—J. H. Bryant, 1032 Chamber of Commerce Bldg., Portland, 
re. 

Ins. Fed. of Pennsylvania—G. R. Dette, Insurance Exchange Bldg., Philadelphi is 

Ins. Fed. of Rhode Island—George L. Gross, Siaewe Poovtioann, R. * asigit 

Ins. Fed. of South Dakota—N. S. Tyler, Redfield, S. D. 

Ins. Fed. of Tennessee—C. C. Dabney, President, Nashville, Tenn. 

Ins. Fed. of Texas—Craig Belk, 304 Chronicle Bldg., Houston, Texas. 

Ins. Fed. of Utah—G. J. Cannon, 22 South Main St., Salt Lake City, Utah. 

Ins. Fed. of Vermont—W. A, Clark, Rutland, Vt. 

Ins. Fed. of Virginia—Robert Schaefer, Times Dispatch Bldg., Richmond, Va. 

Ins. Fed. of Washington—J. C. Coart, 500 Mehlhoun Bldg., Seattle, Wash. 


couver, B. C., C 


Ins. Fed. of West Virginia—P. R. Callahan, Wheeling, W. V 


an. a. 
Ins. Fed. of California—J. H. Shively, 813 Insurance Exch. Bldg., San Francisco. Ins. Fed. of Wisconsin—Mrs. John West, 8-9.Algoma Bldg., Oshkosh, Wis. 
Ins. Fed. of Colorado—<Thos. F. Azpell, 212 Chamber of Com. Bldg., Denver, Colo. Ins. Fed. of Wyoming—C. W. Riner, President, Cheyenne, Wyo. 








Insurance Commissioners 
(Concluded from Page 43) 
days as well as reducing the expense of 
same. 

The authority possessed by the sepa- 
rate states to supervise the transaction of 
insurance business within their borders, 
as well as to enact legislation affecting in- 
surance, might easily have resulted in 
endless confusion and difficulty were it 
not exercised with regard for the inter- 
state character of the insurance business. 
We have not yet attained the ideal, but 
in our reflections upon this subject we 
cannot fail to stress the importance of 
the constant influence exercised during 
all these years by the National Conven- 
tion of Insurance Commissioners in ori- 
ginally exploring the field of uniform 
legislation and supervision. The vision of 
the pioneers has not been lacking through- 
out the history of the Convention. It is 
fair to state also that in all these efforts 
the Convention has had the hearty sym- 
pathy of the companies and organizations, 
such as your own, devoted to the common 
interests and uplift of the insurance busi- 
ness, while the interest of the policy- 
holder and the public has not at any time 
been overlooked. 

The spirit which pervaded the first 
} Convention still inspires the efforts of 
your supervisory officials. The Con- 
vention has builded well upon the 
splendid foundation laid by its originators, 
and it is my earnest desire that it may 


















carry on to even greater accomplishments 
in the supervision and uniformity of regu- 
lation for the betterment of the greatest 
business in the world—LIFE INSUR- 
ANCE. 





Service of Insurance Department 
(Continued from Page 30) 

the trends of insurance taxes imposed 
upon policyholders. Less than 4 per cent 
of the total revenue collected as taxes on 
policyholders is spent in rendering them 
service through the various state insur- 
ance departments. Last winter 13 state 
legislatures considered bills designed to 
increase these special insurance taxes, but 
member organizations and other inter- 
ests were in opposition and only two of 
these states enacted further increases. 

The Insurance Department notifies 
member organizations within the states 
in question of the introduction of such 
proposals and their subsequent legisla- 
tive status. Information is sent to cham- 
bers of commerce and trade associations 
which may assist them in acting in be- 
half of the interests of policyholders. 
The annual survey of the trends of in- 
surance taxes, which emphasizes the un- 
fairness of the present system, is distri- 
buted to supply members with facts re- 
garding insurance taxes. 


WorKMEN’s COMPENSATION 
There can be no argument regarding 
the merits of the principle of workmen’s 
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compensation or that fair and equitable 
benefits should be paid. However, just 
what is fair and equitable depends upon 
conditions prevailing in the state. Sel- 
dom is there a meeting of a state legis- 
lature in which some changes are not pro- 
posed in workmen’s compensation bene- 
fits. In order to keep organization mem- 
bers informed of such proposals, the In- 
surance Department has notified them of 
bills introduced for this purpose and has 
also distributed its own printed detailed 
analysis of workmen’s compensation bene- 
fits in all states. Numerous organization 
members have found this investigation 
helpful in studying legislative proposals 
in their states. 

The same organized interests which 
work continually for increased benefits 
are also persistently urging the establish- 
ment of monopolistic state workmen’s 
compensation funds. During the past 
year they have repeated their time-worn 
and fallacious arguments before legisla- 
tive bodies in 6 states and the District 
of Columbia. Because of the National 
Chamber’s unalterable position against 
all governmental interference with pri- 
vate enterprise and, specifically, against 
monopolistic state funds, in states where 
proposals of this nature were submitted, 
it has kept member organizations informed 
of their legislative status and has fur- 
nished material to assist them in taking 
constructive action. It is encouraging to 
know that once again not a single state: 
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There Is Prosperity Waiting You 
In the South 


Always rich in opportunities, the South is richer now than ever 
before. Never in the history of the country has there been so much 
money in circulation there. The market for Southern products has 
broadened, and the people are busy. Underlying all this prosperity 
is a firm conviction, held everywhere in the South, that business is 
good and will continue to be good. The day of development has 


come. 


Development of the South has been the keynote of the Louisiana 
State Life Insurance Company’s progress. This company operates 
in five states, Texas, Arkansas, Alabama, Oklahoma and Louisiana, 
preferring to confine its business for the present to territory close to 
the home office. By so doing its officers are able to establish close 
contact with their representatives in the field and to render them the 
assistance and service which makes a contract with this company so 
desirable. Excellent territory still awaits development. 


The company issues policies that are not only modern in form 
but also designed to appeal to the good common sense so character- 
istic of the American citizen. They are backed by ample funds in- 
vested in real estate mortgage loans, no loan exceeding 50 per cent. 
of the appraised value of the property. Thus the company is able 
to aid in the development of the territory in which it operates, at 
the same time amply securing its funds for the benefit of policyholders. 


For an agency contract write to 


IRA F. ARCHER, Superintendent of Agencies 


Louisiana State Life Insurance Company 


SHREVEPORT, LOUISIANA 


J. H. JORDAN, President R. M. HENDERSON, Secretary 















































56 














Ni & 

















December. 15, 1927 


FHE SPECTATOR 











deemed it advisable to adopt the mono- 
polistic state fund plan. 


CoMPULSORY AUTOMOBILE INSURANCE 

As the National Chamber is committed 
against compulsory automobile insurance, 
it has been cooperating with member or- 
ganizations in order to prevent the enact- 
ment of measures of this nature. The 
Chamber believes that compulsory auto- 
mobile insurance is not the solution to 
the problem. Apparently this feeling is 
widespread, for none of the 30 legisla- 
tures which considered measures of this 
type during the past winter and spring 
enacted them into law. 

With successful activities in the field 
of accident prevention, there should be a 
material diminution of those cases which 
form the foundation of the arguments ad- 
vanced in favor of compulsory automobile 
insurance. The Insurance Department 
has encouraged the development of com- 
munity safety activities and furthered 
the adoption of the safety measures of 
the uniform motor vehicle code. Coinci- 
dent with the assistance of organization 
members a number of states adopted this 
code in whole or in part. In the interests 
of uniformity and safety, it is the hope 
of the Insurance Advisory Committee 
that all other states will take similar ac- 
tion. 


SUPERVISION AND REGULATION OF IN- 
SURANCE 

This spring the Advisory Committee 
completed a detailed investigation of the 
subject of supervision and regulation of 
insurance which should be of real inter- 
est to all policyholders. While funda- 
mentally, supervision and regulation of 
insurance are in the public interest, ten- 
dencies toward over-regulation make for 
inferior service and increased insurance 
costs. In order that the Chamber might 
contribute its influence toward the pre- 
servation of sound supervision, the Com- 
mittee made certain recommendations 
which organization members approved at 
the fifteenth annual meeting held last 
May. 


STOLEN AUTOMOBILES 
The Chamber has been committed to 
the proposition that legislation requiring 
the certification of automobile titles 
should be enacted by the various states 
as a means of reducing automobile theft. 
About half the states have such laws at 


present, thus considerably restricting the 
field in which stolen automobiles can be 
sold. It is obvious that the true solution 
will not be found until all states have 
taken uniform action on the matter. In 
accordance with its usual procedure, the 
Chamber has kept member organizations 
informed of the introduction and progress 
of legislation of this nature and has en- 
deavored to assist them in bringing about 
the desired results in their respective 
states. 
VITAL STATISTICS 

The importance of birth and death 
registration is very evident, yet there are 
states today which do not have adequate 
records of births and deaths of their citi- 
zens and therefore are not within the Fed- 
eral Registration Area. In some states 
the statutes are adequate, but are not 
properly enforced, while in others the law 
itself is defective. Within the last year 
the Insurance Department, cooperating 
with other national organizations, has 
been active in a number of states and co- 
incident with this work the birth and 
death registration areas have been ma- 
terially enlarged. It is hoped that all 
states will be in the area for births and 
deaths by 1930. 


ARSON 
To reduce the proportion of the total 


_ fire waste caused by arson, a united effort 


is being made by the Insurance Depart- 
ment, cooperating with the National 
3oard of Fire Underwriters and the Na- 
tional Fire Protection Association, to 
have uniform arson laws enacted by the 
various states in accordance with the 
model drafted by the Fire Marshals As- 
sociation of North America. Within the 
last year nine states have taken this pro- 
gressive action. 


THE INSURANCE QUESTION Box 

The department continues to fill a very 
definite need for an impartial source of 
insurance information to which specific 
inquiries may be sent by business men as 
well as insurance companies and agents. 
It welcomes the opportunity to serve both 
groups, as this service is an excellent 
means of bringing about a better under- 
standing among the component parts of 
business. 


HEALTH CONSERVATION 
During the past year, a broad health 
program for chambers of commerce has 
been initiated in cooperation with the 


-- 


<4 





Committee on Administration Practice of 
the American Public Health Association, 
United States Public Health Service, Na- 
tional Association of Life Underwriters 
and the Civic Development Department 
of the National Chamber. More than 200 
chambers of commerce have indicated 
their interest in this service. Three bulle- 
tins dealing with various phases of com- 
munity health have already been distri- 


buted. 


FIRE PREVENTION 

Once more the Inter-Chamber Fire 
Waste Contest, conducted by the Insur- 
ance Department in full copoeration with 
the National Fire Waste Council, has 
shown substantial results, the most impor- 
tant of which was a decrease of about 15 
per cent in 1926 in the per capita loss of 
the cities reporting in the Contest, or a 
reduction of more than $4,000,000 in pro- 
perty loss as compared with their average 
losses for the preceding five years. Even 
more gratifying is a reduction of 30 per 
cent in life loss in the competing cities. 

The Contest is but one phase of the 
fire prevention program. The National 
Fire Waste Council has standing Com- 
mittees which are working energetically 
on various phases of fire prevention. 
Through the efforts of the Council and 
the Insurance Department, business men 
today have a clearer conception of the 
economic advantages and the principles 
of fire prevention than ever before. With 
the cooperation of the business leaders of 
the country, even more substantial prog- 
ress may be confidently anticipated. 


CONCLUSION 

From this brief summary one can note 
what is being accomplished for the insti- 
tution of insurance through the collective 
effort of business men working intelli- 
gently. Naturally we have faith in the 
soundness of insurance, but we also have 
full confidence in the willingness of busi- 
ness men to protect that which protects 
them. Obviously, if any effort of this 
nature is to succeed, it must have a leader 
and the Insurance Advisory Committee 
has performed this function admirably. 
With a well established program and the 
necessary machinery created to put it in- 
to effect, the Insurance Department of 
the Chamber has an unusual opportunity 
to increase its field of usefulness to both 
policyholders of the nation and the insur- 
ance institution as a whole. 
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GuaRANTEE Fund Lire BuiLpine, 


OmanHa, NEeEsr. 





AGENCY CONTRACTS 


AVAILABLE IN 


ARKANSAS 
CALIFORNIA 
Dist. oF COLUMBIA 
FLorIDA 
GEORGIA 

IDAHO 

ILLINOIS 
INDIANA 

Iowa 

KANSAS 
KENTUCKY 
MICHIGAN 
Missouri 
MOonrTANA 
NEBRASKA 
NEVADA 

NortH CAROLINA 
NortH DAKoTA 
OKLAHOMA 
OREGON 

SoutH DAKOTA 
TENNESSEE 
TEXAS 

UTAH 
WASHINGTON 
West VIRGINIA 
WYOMING 








Lire INSURANCE For EVERY NEED 


*ORDINARY LIFE 

$5000 PREFERRED RISK 
MODIFIED ORDINARY LIFE 
*20 YEAR ACCUMULATION 


*ACCUMULATION ENDOW- 
MENT 


*ENDOWMENT AT AGE 65 
*ENDOWMENT AT AGE 70 
FIVE YEAR TERM 
TEN YEAR TERM 
FIFTEEN YEAR TERM 
TWENTY YEAR TERM 
TWENTY FIVE YEAR TERM 
THIRTY YEAR TERM 
YEARLY RENEWABLE TERM 


* Age limits—10 to 60 
Age limits on other policies—16 to 60 


Double Indemnity and Disability Bene- 
fits issued by rider on all policy forms. 


Guarantee Funp Lire Association 


OMAHA, NEBR. 


Largest Organization of its Kind in the U.S. A. 
ASSETS EXCEEDING $12,000,000.00 
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